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Inflation is old stuff to tires. 


A short cut to the equivalent of 
a winning long shot is a service 
department beamed to good public 
relations. 








Word Needed 


A headline asks, “Another Spurt 
in High Cost of Living?” Spurt 
has become a mild old-fashioned 
word compared to what has been 
happening and what may be in the 
making. 

Wouldn’t “Spurteroo” be more 
expressive and stronger, queries an 
AN worder coiner. 










Sources of Steel 


The Pittsburgh-Youngstown dis- 
trict has 40.3 percent of the rated 
annual steel producing capacity of 
the U. S., according to the De- 
partment of Commerce. 

Chicago is second with 21.8 per- 
cent. The Eastern district follows 
with 19.6 percent; Cleveland-De- 
troit, 8.2; Southern, 4.7, and West- 
ern, 5.4. 

















Top Cars 

New car registrations for 
three months, plus 48 states for 
April and 44 for May: 
1948 
















Pos. Make Pos. 
1—283,651 Chev. 239,360— 1 
2—154,711 Ford 198,294— 2 

























14— 32,616 




















15— 27,395 Frazer 9,300—17 

16— 27,057 Packard 16,405—15 

17— 20,038 Cadillac 19,114—14 

18— 11,480 Willys 8,705—19 

19— 9,843 5,682—20 

20— 7,270 Lincoln 9,228—18 
Total All Makes 


1,337,157 1,840,006 
For further details see page 
22, today’s issue. 
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Cost of Car Making Climbs Again, 
But Coal Peace Aids Labor Outlook 


—.,. Steel and Glass 


Steel Operators 
Sign With Lewis 
Ford Strike Threat 
Hangs Fire; Some 

Suppliers Are Hit 


By Mac Gordon 
Staff Writer 


Ss of the steel-oper- 
ated coal mines improved auto 
production prospects last week, but 
further optimism was _ retarded 
Thursday by UAW-CIO ) strike 
threats against Ford. 

The so-called “captive” coal 
mines resumed operations in 
midweek after their steel com- 
pany owners capitulated to John 
L. Lewis’ demand for a union 
shop. The week’s shutdown of 
these mines cost production of 
an estimated 2,000,000 tons of 
coal. 


The UAW, after rejecting what 
was described as the “final” Ford 
wage offer, moved ahead with 
strike preparations Thursday 
which could idle 116,000 workers. 
The council of Ford local-union 
delegates gave UAW executives 
authority to call a strike at their 
discretion. 

+ a + 
FrokD negotiations collapsed late 

Wednesday night with the com- 
pany and union only one cent apart 
in their respective positions on a 
flat wage increase. 

John S. Bugas, vice-president 
of Ford industrial relations, had 
offered the union a “package” 
plan including a 13-cent general 
pay boost. The union was hold- 
ing out for 14 cents on the 
ground that living costs had ris- 
en higher since Chrysler and 
other auto makers settled for 13 
cents several weeks ago. 

The union rejected as “inade- 
quate” a group of additional fringe 
pay improvements proposed by 
Ford. These included proposed in- 
creases in afternoon and night- 
shift premiums and in group in- 
surance payments by the company. 

(Continued on Page 45, Col. 1) 


Report on Wright-Davis Talk .. . 


a5 





Dealer Spotlight on Safety 


od 





DEALERS TAKE THE LEAD—A peak attendance of 300 was recorded at the Pennsylvania 


Automotive Assn. second annual safe 
@ panel discussion on 


conference held at Bedford, Pa., last week. 
"The Automobile Dealer's Stake in the Community" (story on page 3). 





Harvest Expected to Boost 
Trading in Used Cars 


By Jim White 
Staff Writer 


HE NEXT 60 to 90 days should 

produce a fair-sized boom in 
wholesale and retail trading on 
used-car markets in the Midwest 
and Southern areas, according to an 
Automotive News survey of dealer 
centers last week. 

Dealers are looking for a strong 
late-summer, early-fall retail trade 
in those areas when record crops of 
wheat, corn and cotton come in, it 
was pointed out. Already prices are 
said to be reflecting this belief, with 
both retail and wholesale activities 
continuing to firm up over the past 
two weeks. 

This recovery, it was said, has 
been steady since the short-lived 
pre-holiday slump which, in some 
cases, amounted to goodly sums. 

Prices in all areas are reported to 
be holding firm at this time. De- 
mand continues to exceed supply 
for ’48 and '49 models despite the 
declaration by many dealers that 
customer resistance has been high. 
Some areas have even evidenced a 


NADA Sets Ford Case Parley for July 21 


EITERATING its stand for the 

historical dealer discount, 
NADA has called a meeting of its 
Industry Relations committee for 
July 21 to discuss the Ford case. 

This was revealed by President 
Ben T. Wright in an interim report 
on Ford’s action in freezing dealer 
gross profits on its 1949 cars at the 
1948-model levels. 

Wright pointed out in his report 
that in 1946 NADA blocked OPA 
efforts to cut dealer discounts, 
adding: 

“Today your association strictly 
adheres to the principle that the 
historical discount must remain 
unchanged.” 

Wright asserted that he will give 
the committee at its meeting July 21 
a report on his discussion of the 
Ford case July 7 with J. R. Davis, 
vice-president in charge of Ford 
sales, and Ernest R. Breech, Ford 
executive vice-president. 

+ * 





N HIS letter of June 15 announc- 
ing the profit freeze, Davis em- 
that the move was “a 






Pp 








temporary price structure,” and as- 
sured Ford dealers that “you need 
have no concern about being placed 
at a competitive disadvantage when 
the buyer market comes.” 


However, the point that worried 
dealers was whether this would 
become the opening wedge of a 
new trend in lowering dealers’ 
historical discounts, 

After learning the main line of 
dealer concern, Wright arranged for 
a conference with Davis to discuss 
the matter. 


UTOMOTIVE NEWS has learned 
reliably that the conversation 
went essentially like this: 
Q. Is this a temporary dollar 
margin per car freeze? 
A. Definitely, yes. 
Q. Does and will the Ford Mo- 


In This Issue 
Page 


Registrations, Pri 


ces 
Used-Car Auctions 
Production by Makes 





to Co. respect. dealers’ historical 
discounts? 

A. Yes. As considerable support 
of this answer, it should be noted 
that discounts just released on 
truck advances this past 10 days 
carry a corresponding increase in 
dealers’ gross margins. When the 
extra-heavy-duty trucks, the F7 and 
F8 models, were introduced several 
months ago, dealers’ truck dis- 
counts on these particular models 
were increased. Also, Lincoln and 
Mercury discounts have not been 
changed. 

Q. Do you believe the Ford 
Dealers’ discounts will be restored 
in full? 

A. Ford dealers will never be at a 
disadvantage from a_ gross-profit 
standpoint in a buyers’ market. The 
Ford Motor Co. fully recognizes 
that only dealers who make good 
profits are good dealers. I am not 
in a position at this time, however, 
to say just when the full discount 
will be restored. It depends upon 
several factors, such as the com- 

(Continued on Page 42, Col. 1) 


steady price rise over the past two 
weeks, it was indicated. 
* + + 


Mot DEALERS expect incom- 
ing crops to bring pressures to 
bear on existing retail supplies on 
hand. Although the majority ad- 
mitted that they already are fairly 
well stocked for the expected sea- 
son’s-end trade, they professed be- 
lief that the fall retail pickup will 
create another short-lived boom in 
late models. 

Prices of farm products, they 
point out, are bringing the highest 
return in current history. 

Despite the optimistic outlook 
(Continued on Page 43, Col. 1) 





By Bernie Thomas 
Staff Writer 


ULY TOOK on added prospect 

last week of being an excellent 
automotive production month, as 
U.S. plants built 85,861 cars and 
28,111 trucks—a total of 113,972 
units, according to AuUTomoTIvVE News 
estimates. 

Although a strike at Timken- 
Detroit Axle Co. posed a threat to 
future truck production, it ap- 
peared probable that a total of 
357,000 passenger cars might roll 
off this nation’s assembly lines 
during the current 21-day work- 
ing period. 

With the strike in the steel in- 
dustry’s “captive” mines settled, 
auto industry feeling was that only 
the possibility of a strike at Ford 
clouded the likelihood of record 
passenger car output during the 
balance of 1948. 

There seemed to be little appre- 
hension among material procure- 
ment experts that allocations for 
the European Relief Program and 
military requirements would cut 
much out of the auto industry’s 
production plans this year. How- 
ever, next year may be a drastically 
different story, some said. 

* * * 

AST WEEK’S near-peak produc- 

tion effort followed a similar 

performance the week before, when 





Brighter Output Picture 


113,972 Vehicles Produced in Week; 
July Prospects Good 


Bills Go Up 


F.O.B. System Brings 
$3 to $6 Jump on 
Basic Auto Metal 


{es COST of building cars and 
trucks went up anew last week 
as auto makers began paying the 
full freight for the steel they use. 

Steel industry officials estimat- 
ed that the start of an f.o.b. sys- 
tem for steel pricing, with all 
the transportation charges borne 
by the consumers, would add 
$3 to $6 to the per-ton 
price of sheet and strip. 

The f.o.b. system was adopted 
“under compulsion” by the steel 


An explanation of the new sys- 
tem of steel pricing, as co 
with the old system, be 
found in FOB Factory on page 
16 of this issue. 


and cement industries after the 
FTC and the U. S: Supreme court 
washed out the old basing-point 
price formula. 
* * s 
IGHER costs for steel hit the 
auto industry on the heels of 
a price increase round which had 
affected nearly all truck makes 
and all but seven car models. 
Only a few heavy-duty truck 
producers were left holding the 
truck price line last week follow- 
ing announcement of increases in 
all of Willys-Overland’s commer- 
cial vehicles except the Jeep. List 
(Continued on Page 41, Col. 1) 





most plant activity was restricted 
to four days by a holiday. 

During the week ended July 10, 
according to revised tabulations, 
U.S. plants accounted for 70,398 
cars and 23,746 trucks—a total of 
94,139 units, which exceeded ini- 
tial estimates because a few 
plants scheduled Saturday opera- 
tions at the last minute. 

With two full weeks still to go 
before the month ends, U.S. plants 
through last Friday have built an 
estimated 185,001 cars and 62,134 
thus far in July. 

(Continued on Page 44, Col, 1) 


Nash to Build 
New Models 
Starting Sept. 7 


DETROIT.—Nash will close down 
the first week of August to change 
over to “completely new” 1949 mod- 
els, R. A. DeVlieg, vice-president in 
charge of manufacturing, an- 
nounced Thursday. 

Production of ’49 models will 


start about Sept. 7, it was said. 
Dates for the public showing of 
the 1949 cars will follow distribu- 
tion of the cars to all dealers, it 
was revealed by H. C. Doss, vice- 
president in charge of sales, 
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What the Public Pays 


Lowest Price Cars Now Come With $1,500 
Price Tags, Due to Go Up 


2 AUTOMOTIVE NEWS, JULY 








How MUCH does the public 
have to shell out for the low- 
est-priced, full-size cars today in 
view of the recent increases? 

Here is the score for the big 
three, using Detroit delivered 
prices on the four-door sedan, the 
most popular body style: 

Chevrolet—$1,339.86 (Stylemaster) 

Plymouth—$1,506.74 (Deluxe) 

Ford—$1,446.32 (Standard “6”) 

In addition, most customers usu- 
ally take at least $200 worth of 
extra equipment, so $1,550 repre- 
sents about the minimum for 
which John Public can get new 
automotive transportation today. 

And in most cases, he has to 
wait a year or so before he is 
allowed to spend his money this 
way. 

+ aa * 

PIOWEVER, the worst is yet to 

come. Costs are still going up. 
And, in the case of Chevrolet and 
Plymouth, terrific tooling costs for 
new models are still to be reflected 
in higher prices. Plymouth recent- 
ly increased its prices to reflect 
increased costs on present models, 
while Chevrolet did not as yet. 

Ford’s prices reflect an estimate 
of increased new-model costs, al- 
though this is subject to adjust- 
ment after experience in building 
the new models. But Ford prices 
do not take into account increased 
wages, recently granted by most 
of the industry and likely to be 
granted soon by Ford. 

Thus, it is expected that future 
lowest prices for new auto trans- 
portation are going to be up about 
10 percent. 

* * * 
[petnorr delivered prices were 
used above to give some idea 
of what the public pays. In com- 
pleting the comparison of lowest 


‘Congress Called 
For July 26 


PHILADELPHIA. — Action on 
standby rationing and price con- 
trols will be asked of a special ses- 
sion of Congress opening July 26. 
President Truman announced he 
would call the legislators back to 
Washington in his nomination ac- 
ceptance speech at the Democratic 
national convention here last week. 

Other matters on the President’s 
slate for consideration by the Re- 
publican-dominated Congress _in- 
clude: the Taft-Ellender-Wagner 
housing bill, the civil rights pro- 
gram, and “liberalization” of the 
displaced persons bill. 


Firestone Ups Prices 


From 5 to 7% Percent 


AKRON.—Firestone Tire & Rub- 
ber Co. last week announced in- 
creased prices of 6 percent on pas- 
senger car tires and most types of 
tubes, 5 percent on truck tires and 
6 to 7% percent on tractor tires. 

‘The company said that these in- 
creases only partially offset “the 
constantly rising costs of wages, 
raw materials, manufacturing, 
freight and distribution.” U. 
Rubber, B. F. Goodrich and Good- 
year have also raised their tire and 
tube prices. 


Ss, | are in Indianapolis. 


priced cars, advertised delivered 


prices are used since these do not 


reflect differences in transportation 
costs, local taxes, etc. 

If a customer can use a business 
coupe, the lowest-priced car on 
the market is Chevrolet’s Style- 
master business coupe at $1,160, a 
price that includes federal taxes 
and provision for dealer delivery 
and handling charges. 

For $85 more Ford offers as 
the next lowest-priced car a 
standard 6-cylinder business 
coupe at $1,245. Plymouth’s most 
economical offering is a deluxe 
business coupe at $1,300, or $240 
more than Chevrolet’s lowest- 
priced model. 

In addition, Chevrolet has a two- 
door sedan at $1,286 and a sport 
coupe at $1,281, both Stylemaster 
models, to take full hold of its 
claim as offering the industry’s 
lowest-priced passenger car line. 

* + + 
a popular 2-door 
Fleetline is priced at $1,311, or 
only $11 more than Plymouth’s 

lowest-priced offering. 

A little more than a year ago, 
Chevrolet’s Stylemaster business 
coupe sold for $1,098. Although it 
was not in production, Ford’s com- 
paritive offering was listed as $9 
cheaper. Plymouth’s like offering 
then cost $1,130, or $32 more than 
a Chevrolet. 

The discrepancy in prices 
among the “Big Three” has wid- 
ened considerably since then. 
Price increases on their lowest- 
priced models since May 15, 1947, 
have been: Chevrolet, $62; Ford, 
$156, and Plymouth, $170. 

Price increases on other models 
have been even higher. 

A glance at other models of the 
“Big Three” finds them lining up 
pricewise as follows: 


Chev. Plym. Ford 
(Fleet- (Special (Cus- 
master) Deluxe) tom 6) 
4-dr. sed. ...... $1,345 $1,473 $1,500 
| 2-dr. sed. ...... 1,286 1,415 1,432 
| een 1,281 1,446 1,453 
ae . 1,628 1,800 1,794 
stat. wag. .... 1,893 2,016 2,027 
- 
Newill Made GM 
. 7 
Vice-President 


NEW YORK.—E. B. Newill, gen- 
eral manager of the Allison division 
of General Motors, has been elected 

ae a vice - president 
of General Motors 
Corp., Alfred P. 
Sloan jr., chair- 
man of the board, 
announced last 
week. 

Newill joined 
General Motors in 
1929. A year later 
r he was named 
A chief engineer 

s and director of 
E. B. Newill research of the 
Frigidaire devision, and in 1937 was 
made assistant general manager of 
Frigidaire. He was appointed gen- 
eral manager of the Allison division 
in August, 1943. His headquarters 


Cor 





Read A. H. Allen’s ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


SEE RESEARCH CENTER START TO RISE—Construction progress of the dynamometer 
building, first unit in Ford's projected research and engineering center at Dearborn, was 
viewed recently by Ernest R. Breech, left, executive vice-president; Harold T. Youngren, vice- 


esident and director of engineering: 
incoin-Mercury division, and Henry Ford Il, 


Benson Ford, vice-president and director of the 
president. ‘ ‘ 


i. 





THE FOURTH IN PHILADELPHIA—Miss 
Fourth of July, Miss Henders 


Finance Group 
Drafts Model 
State Title Law 


President Harry McCool of a spe- 
cial committee to cooperate with 


the American Finance Conference 
in working out the “best possible 
certificate-of-title law for possible 
adoption by states desiring to enact 
such legislation” was announced at 
AFC headquarters here. 
Chairmanned by Clarence L. Lan- 
den, president of the Securities Ac- 
ceptance Corp., Omaha, the com- 
mittee is made up also of Frank 
Cain, general counsel of the Texas 
Assn. of Automobile Finance Com- 
panies, Dallas, and George W. 
Omacht, general counsel of Asso- 
ciate Investment Co., South Bend. 
The action was taken at the semi- 
annual board of directors meeting 
in the Palmer House hotel, which, 
it was announced, was also chosen 
as the scene of the 1948 AFC con- 
vention to be held Nov. 16 and 17. 


Harder Supervises 
Purchasing for 
Ford Motor 


DEARBORN.—Purchasing oper- 
ations of the Ford Motor Co. will 
be supervised by D. S. Harder, 
vice-president and director of man- 
ufacturing, it was announced. 


Carl F. Unruh has been appoint- 
ed general purchasing agent of 
Ford operations, and Herbert H. 
Foster has been named general 
purchasing agent of Lincoln-Mer- 
cury operations. 

The changes were made follow- 
ing the deaths of Albert J. Brown- 


purchasing at Ford, and George 
Walker, purchasing agent at Lin- 
coln-Mercury. 

Unruh joined Ford in 1916. Dur- 
ing World War I he was in charge 
of the tank building program. He 
was assigned to purchasing in 1927. 


agent for Ford operations. 

Foster has been with Ford since 
February, 1922, having started in 
the foundry machine shop. He ad- 
vanced to the purchasing division 
through various plant positions. 






Chevrolet Reveals 
3 Field Changes 


DETROIT.—Three changes in the 
field organization of Chevrolet in 
the Southeast region, including the 
promotion of J. D. 
Thompson as as- 
sistant regional 
manager with of- 
fices in Atlanta, 
Ga., were an- 
nounced here by 
T. H. Keating, 
general sales 
manager. 

Thompson, for- 
mer zone manager 
at Atlanta, with 
6. @. Shempoen Ralph Smith, 
Louisville city manager, becoming 
Atlanta zone manager. 

Thompson started with Chevrolet 
in 1923. Smith, the new Atlanta 
zone manager, became associated 
with Chevrolet,in 1934. 

Brents, also a Chevrolet veteran, 
began in 1928, 





Getty 


reaches the end of the parade at Smith Memorial in Philadelphia's Fairmount park. Representing both Miss WCAU-TV and Queen of the 
hott presided over the Philadelphia Bulletin's fourth annual Independence Day celebration. The cavalcade of 


cars was presented by the Philadelphia Automobile Trade Assn. 
a - * 


CHICAGO.— Appointment by 


the central legislative committee of 


ing, vice-president and director of 


In 1946 he was named purchasing 
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Hendershott, in a long white dress and wearing a crown, smiles at the crowd as she 


800,000 In Philadelphia See 
Cavalcade of Cars 


phia Bulletin’s fourth annual Inde- 
pendence Day celebration. 

One of the top features of the 
celebration was a Cavalcade of 
Cars, presented by the Philadel? 
phia Automobile Trade Assn. More 
than 200 automobiles, worth ap- 
proximately $1,000,000, appeared in 
the parade which started at Logan 
Circle and ended at Smith Me- 
morial, where the Bulletin’s day- 
time celebration took place. 


Each car was filled with beauti- 
ful girls drawn from the stage, 
screen, radio and television. The 
entire program was televised by 
Bulletin station WCAU-TV. Some 
800,000 persons lined the way of 
the cavalcade. 

The queen of the day, Miss 
WCAU-TY, tall, blonde and lovely 
Betty Henderschott, rode with an 
attendant in a shining new con- 
vertible. The new cars in the pa- 
rade were interspersed with an- 
tique models—some of vintage as 
early as 1902. Passengers in the 
antiques were dressed appropriate- 
ly to the periods, complete with 
dusters, veils and goggles. 

Also in the line of march were 
a float symbolizing the theme of 
traffic safety, a Navy model war- 
ship used in recruiting drives, an 
ancient horse-drawn police patrol, 
a three-horse fire engine, a Red 
Cross ambulance, and many other 
vehicles. 

Music for the parade was fur- 
nished by a Mummers’ band, and 
by radios in the automobiles which 
were tuned to a special broadcast. 
Arrived at their destination, the 
cars drew up in a long glittering 
line for inspection by the crowd. 


PHILADELPHIA.—The automo- 
tive industry was the focal point 
of some 1,700,000 eyes in Fairmount 
Park early this month. 

The occasion was the Philadel- 


Tucker Plant 
To Reopen; Suit 


Asks Receiver 


CHICAGO.—Preston Tucker an- 
nounced Thursday that his com- 
pany would resume operations this 
week. The announcement followed 
his meeting with 2,000 dealers who, 
he declared, had given a “most re- 
markable demonstration of team- 
work and loyalty in American 
industrial history.” 


The plant had been closed for 
an investigation by the Securities 
and Exchange commission. 

Meanwhile, a stockholder and two 
dealers filed suit in federal district 
court here last week, asking that 
a receiver be appointed for Tucker 
Corp. 

The suit, alleging that the cor- 
poration was in danger of financial 
collapse, was filed by Edward Hu- 
bant, Edward L. Story and Thomas 
Vinella, all of New York. Hubant 
is owner of 100 shares of common 
stock, Class A, and the other two 
hold Tucker dealer franchises in 
New Jersey. 

The suit charged that the radical 
new engine announced by Tucker— 
which would have done away with 
the conventional transmission and 
driveshaft principle — has now 
proved “impractical and unusable.” 

It was further charged that 
Tucker bought a Syracuse (N. Y.) 
engine manufacturing firm for $1,- 
800,000 although the firm had been 
“publicly offered for sale at $1,000,- 
000.” 

Hubant’s suit declared that Pres- 
ton Tucker individually within the 
past year “has withdrawn from said 
corporation without justification 
over $100,000 in cash and has not 
accounted for same; that other 
large sums of money have been 
= and remain unaccounted 
or.” 

Other charges were: 

That Tucker used money of the 
corporation, by virtue of his posi- 
tion as president, for his own use 
in purchasing an airplane for $40,- 
000 which he then leased to the 
corporation at $6,000 per month. 

That Tucker Corp. changed its 
methods in financing and undertook 
to sell accessories to the Tucker 
automobile in package lots. 
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Production 
Automotive News Estimates 
U. S. Cars, Trucks 


113,972 
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94,139 

















Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 44. 














HEAD NEW DEALER ORGANIZATION—Officials of Broward Automobile Dealers Assn., 


organized in Fort Lauderdale, Fia., recently, oro i to right) C. L. Alexander, vice- 
president; Mrs. L. V. Bowers, secretary-treasurer, and Harlow Davock, president. 
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By John O, Munn 















(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
















j— seems to be more dis- 
cussion than ever in this trade 
on the subject of used-car allow- 
ance. Some dealers are strongly 
it is just as un- 
ethical to force a customer to trade 
in his car on a new one at less 
than wholesale market value as it 
is to take money under the coun- 


convinced that 


ter for delivery of a new car with- 
out a trade-in. 


Misunderstandings between the 


customer and the dealer are often 


times caused by the failure of a 
dealer to explain the difference be- 


tween the wholesale and the retail 
price of used cars. 

Owners who expect a retail 
price for a product forget that 






















tive or friend the first chance on 
the used car after it has been re- 
conditioned. 

The customer is told it will take 
from three days to a week to re- 
condition the car. The dealer ex- 
plains that being a merchant in 
transportation he feels that no 
matter how good the used car may 
be that he should take the re- 
sponsibility of checking it and re- 
conditioning it before returning it 
to public use. He promises, how- 
ever, to offer it to the friend or 
relative of the new car buyer at 
the allowance price plus the cost 
of the reconditioning plus 10 per- 
cent handling charge. 

+ + * 


oe they may be aa y a8- | Customers See 
sume the responsibility of cus- o. os 
— tomer satisfaction to the pur- Dealer’s Side 
iladel? chaser. The implied guarantee EALERS tell me that when 
More with the sale might prove costly. such a deal is explained to cus- 
h ap- The used-car owner, too, in order | tomers they readily see the deal- 
red in to get the retail price frequently |er’s side of the picture. If the 
Logan has to sell on the time basis. | friend of the customer does not 
| Me- This is risky. These are services | show up when he is notified the 
| day- that any automobile dealer ren- | car is ready, then the dealer is not 
ders a new car buyer when he | committed to sell it at that par- 
enuti- takes in a used car. It ought to |ticular price and usually adds an- 
stage be thoroughly explained. other 10 cr 20 percent. 
’ The An automobile dealer has many Dealers just cannot afford to 
od by legitimate reasons why he wants! take arbitrary positions. No mat- 
Some to take in a used car on trade for! ter how fair they are they must 
ay of each new car sold. If he takes him-| elaborately explain every deal. 
self as an automotive merchant] They must be sure their position 
Miss in the territory, it is up to him to| is more than justified. There is 
lovely ‘earnestly endeavor to supply as/| enough profit in this business 
th an many people as possible in his ter-| just now. We don’t need to and 
con- ritory with automobiles. should not take advantage of any 
e pa- At least in the low priced field| customer. 
1 an- when a dealer delivers a new car The day is coming when dealers 
ge as to a customer he probably has a/will need all the friends possible. 
1 the hundred other customers urging|Some dealers are only fooling 
riate- him for immediate delivery. If the| themselves thinking that they will 
with new car customer has a car and/get by with sharp practices simply 
the car was mentioned when the| because the customer under pres- 
were original order was placed, it is only|ent conditions wants a new car 
1e of natural that the dealer should at-|so badly that he accepts any deal. 
war- tempt to procure it. When the al-| Nevertheless, these very customers 
s, an lowance is made, it should be rea-|are holding grudges against deal- 
atrol, sonable and then the difference be-| ers who least expect it. When cars 
Red tween wholesale and retail value| are readily available, they will turn 
other should be thoroughly explained. to some other dealer and some 
a.» = - other make. 
fur- ° . . * ©£ 
and Several Using . 
— This Technique ; ne ae 
— AM indebted to Robert T. Clarke — - 
ring of Columbia, S. C., for ‘a tech- RET now it is extremely nec- 
wd nique he uses, but which he does essary to explain each deal in 
, not claim is original, and which I} detail. Don’t begrudge the time. 
ie checked up and find is being used| Remember how long we willingly 
Sees with much satisfaction by many |took to explain and sell the used- 


| esti- 








operators. 

It is simply a question of the 
proper handling of the customer 
with a used car. Attempt to have 
him trade it in rather than sell 
it or give it to a relative or 
friend. When such a situation 
arises, the dealer carefully ex- 
plains that for each new car he 
delivers he has a hundred buyers 
who critically need cars. Many 
of them are old customers and 
are looking to him to take care 
of their needs. 

The dealer, however, insists on 
the trade on the original reason- 
able terms. He then tells the cus- 
tomer that he will give his rela- 








car allowance in competitive days. 
In every town rumors are con- 
stantly going the rounds as to how 
dealers are taking advantage of 
customers. You have to go out of 
your way to combat that influence. 


Then again there are dealers 
that are taking undue advantage 
of the prevailing abnormal con- 
ditions. Such dealers are doing 
@ grave injustice to dealers who 
are conducting their business on 
an ethical basis. 


That is why it is wise to care- 
fully explain each deal. Do not tire 
of the process. Tell each customer 
in detail. Then keep on telling 
them again and again and again. 


CONNECTICUT CONVENTION—At the summer session of the Connecticut Automotive 
Trades Assn. are, front row, left to right: Lt. Gov. Robert E. Parsons (Buick-Chevrolet), 
Farmington, Conn.; Rev. Lex King Soutor, toastmaster; Albert T. Brothers, president; Verne 
Murray, president, New York Automobile Merchants’ Assn.; Harry M. Sloate, Connecticut 
NADA director. Back row, left to right: W. W. Meek, member of the convention com- 
mittee; Gilbert C. Burke, president, New London Automotive Trades Assn. and member of 
the convention committee; William L. Mallon, past president, NADA; Gordon H. Saimonsen, 
chairman convention committee; Cari R. Lane, executive vice-president. 








Dealers Take Lead in 





CHICAGO DEALERS HIT JUNKERS—Members of CATA safet 
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Safety... 


advertising committee call 


upon Mayor Martin H. Kennelly (right) of Chicago to show him the poster pledging that 


Chicago Automobile Trade Assn. members will sell only safe cars. 


is another “big gun" 
aoe mouth); 
a 


= now runnin 
: J. Scheu (N 


James win 
CATA general manager; 


CATA president; Pau B. Smithson (Packard), and Robert J. O'Donnell ( 
line groups cocperatiog in financing the advertisin 


Kaiser-Frazer, De: 
Overland. 


Dodge, Hudson, Buick, 





A $35,000 newspaper 
in the drive to junk jalopies. From left, are: 
H. Keeling (Studebaker); Edward L. Cleary, 
ash); William D. Reagan (Chrysier-Piymouth\; 

Hu on Dealer 
campaign are Cadillac, evrolet, 
Oldsmobile, Packard, Studebaker and Willys- 
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Pa. Dealers Hear 
Call to Head 
Safety Crusade 


By George E. Shelley 
Staff Correspondent 

BEDFORD, Pa.—(UTPS)—High- 
way safety held the spotlight at the 
second annual safety conference of 
the Pennsylvania Automotive Assn., 
held July 8 here. Factory Officials, 
officers of NADA and the American 
Automobile Assn., state and city 
Officials and traffic and safety au- 
thorities were in attendance. 

A peak attendance of 300 was 
reached during luncheon of the 
group, representing 3,000 new-car 
dealers in the state, at which time 
Mayor David L. Lawrence of Piits- 
burgh addressed the assembly. He 
was introduced by Tommy Rich- 
ardson, Williamsport Buick dealer, 
who gave a humorous talk. 

“As automobile dealers,” Mayor 
Lawrence said, “occupying an es- 
sential place in the economy of 
the country, you have accepted 
the necessity that your occupa- 
tion places upon you—the neces- 
sity of leading in the fight for 
safety on our streets and high- 
ways. 

“Your organization is ideally 
placed to do some crusading for 
all the people of Pennsylvania,” he 
declared. “It can bring its influence 
to bear on behalf of legislation that 
will help the safety drive.” 

Pittsburgh’s mayor said that “the 


",|state should codify the types of 


_ | traffic 


SPEAKERS AT PAA SAFETY CONFERENCE—From left to right, are: E. J. Powell of Upper 


Darby, co-chairman of PAA's safety committee; Col. 


traffic institute at Northwestern university; 
department of public crete: 
at New York university; Mayor Claude R. Ro! 
of Pittsburgh, guest speaker at the juncheon; 
Claude S. 


lugh, manager of PAA; E. A. Sahli of Beaver Falls, president 


Franklin M. Kreml, director of the 
Donald M. McNeil, director of Pittsburgh's 


Dr. Herbert J. Stack, director of the center for safety education 


bins of Harrisburg; Mayor David L. Lawrence 
Tommy Richardson, Williamsport Buick dealer; 
PAA; Col. C. M. 


Wilhelm, commissioner of the Pennsylvania state police, and S. H. Parker of Bellevue, Pa., 


co-chairman of PAA's safety committee. 


Shearer Denied 


Federal Parole 


ST. LOUIS.—F. Wells Shearer, 
former Maplewood (Mo.) Chevrolet 
dealer, who is serving a two-year 
term in the federal penitentiary at 
Terre Haute, Ind., for income tax 
evasion, has been denied a parole 
by the federal parole board in 
Washington. 

A member of the board, Fred S. 


Rogers, said the rejection of Shear- | | 


er’s request was “routine” and de- 
clined to discuss details. Shearer 
became eligible for parole last Apr. 
25 and will be eligible for release on 
good behavior next Apr. 3. 

Following his conviction his 
Chevrolet franchise was taken 
away from him. The business is 
now being conducted by Shearer’s 
wife under the name of Shearer 
Motor Co. 


Canadian Dealers Find 


Sales Level Still High 
OTTAWA, Ont.— Though prices 
of automobile equipment and ac- 
cessories have been moving up- 
ward this month throughout Can- 
ada, dealers say these increases do 
not seem to affect sales which are 
continuing at a high level. 





SERIOUS IN A FUNNY WAY—Learning the 
fine points of traffic safety in the unique 
comic book, "It's Fun to Stay Alive," to be 
given away by members of National Automo- 
bile Dealers Assn., are Natalie Wood, 20th 
Century-Fox film star, and her little sister, 
Laura. Ben T. Wright, NADA president, said 
that the book is composed of special draw- 
ings contributed by some of America's out- 
standing newspaper comic strip artists. Deal- 
ers are expected to give away several million 
copies to children and adults. idea for the 
book originated with the Ohio Automobile 
Dealers Assn. Walt R. Hamer, OADA execu- 
tive secretary, said that the book was pro- 
duced in response to requests by members 
for “something different" in traffic safety pro- 
motion materials. 


signals used throughout 
Pennsylvania, so that all communi- 
ties will use the same type of mark- 
ings. We in Pennsylvania should 
cooperate to the fullest with the 
national effort to standardize traffic 
signals and warnings in the coun- 
try.” 

Mayor Lawrence said that in or- 
der to overcome a high traffic 
accident rate that: 

“I have become convinced that 
we must shape the behavior pat- 
tern of the driver so that he obeys 
the law by instinct. The only way 
to do it is to convince him that 
there is a swift punishment for a 
violation that is dangerous to 
safety.” 

Opening remarks at the one-day 
conference were delivered by E. A. 
Sahli (Buick), Beaver Falls, PAA 
president, who said that “highways 
have not kept abreast with me- 
chanical improvements on our 
cars.” 

S. H. Parker (Chevrolet), Belle- 
vue, Pa., co-chairman of PAA’s 
safety committee, who presided 
at the morning session, told the 
group that it is the duty of every 
automobile dealer in the state, 
“not only as a merchant in the 
automotive field, but as a citizen 
to make and strengthen his place 
of business as headquarters in 


his community for highway 
safety.” 
He urged dealers to interest 


themselves in driver training in 
the schools, promote PAA’s animal 
safety cutouts in the grade schools 
and insist on a highway safety pro- 
gram being inaugurated as a cur- 
ricular “must” for each child in 
each grade of his school term, He 
further called on dealers to interest 
themselves in parking, engineering 
and enforcement problems and in 
seeing that proper justice is ful- 
filed in communities when an of- 
(Continued on Page 6, Col. 3) 





PAA Bulletin Advises New-Car Dealers .. . 
‘Reactivate Your Used-Car Business’ 


HARRISBURG, Pa. — Eight rea- 
sons why new-car dealers should 
reactivate their used-car depart- 
ments now have been passed on to 
members by the Pennsylvania Au- 
tomotive Assn. 


Submitted by a member, the PAA 
paper pointed out the brisk demand 
for used cars and trucks and con- 
cluded that “if for no other reason, 
a@ new-car dealer aggressively in 
the used-car business can breathe 
a little easier with his manufactur- 
er since many independent used-car 
dealers have recently become strong 
contenders for new-car franchises.” 

The argument in favor of new- 


™lcar dealers getting back into the 


used-car business cited these eight 


points: 


“1, Because the buying and sell- 
ing of used cars is highly profitable, 


all a dealer needs to do is to call 
on a few dealers who are really in 


the used-car business and observe 
the huge profit possibilities. 

“2. Recent surveys of the past re- 
veal that the average used-car 





Tenn. Chain Store Tax 


Doesn’t Affect Dealers 

“ MEMPHIS, — Tennessee’s at- 
torney general has ruled that 
the state’s branch or chain-store 
tax does not apply to automobile 
dealers, the only retailers of au- 
tomotive products specified in 
the ruling, the Tennessee Auto- 
motive Assn. reports. 

The assistant commissioner of 
finance and taxation has advised 
the association that he has in- 
structed his tax inspectors to 
withdraw all demands that have 
been made upon dealers for pay- 
ment of this tax. 

———$—_—_——$_ 


buyer would rather buy his car 
from a new-car dealer than from 
an independent operator. Dealers’ 
reputation, integrity, guarantee, 
etc., are the reasons. 

“Since many new-car dealers 
went out of the used-car business 
during the war, the used-car 
prospect has been forced to go to 
the independent lot to buy a used 
car. Moving used cars is going 
to be the crux of the new-car 
business, and there can be no 
reason for surrendering this mar- 
ket now, only to have to develop 
it to a high degree later. 

“3. Many new-car dealers who 
are very active in the used-car 
business consider the building and 
training of retail salesmen is suf- 
ficient reason alone for being in the 
used-car business today. They point 
with justifiable pride to their re- 
tail salesmen who are getting their 

(See USED CARS, Page 42, Col. 3) 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers and 
dealers in motor vehicles, parts and accessories. 42. A fair profit to the 
dealer on every us vehicle accepted in partial payment for a new car or 
truck. 4 3, prety dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintenance of highways. § 4. The elimina- 
tion of governmental and bureaucratic controls over this industry. 75. A 
return to the precepts of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


The Old vs. the New 


'TMHESE changing times have some interesting aspects. 
4 Slice a moment out of time and listen to people talk. 

Many people not associated with the auto business now 
tell us that they aren’t going to buy a prewar car with a 
pushed-up face. They’ll get stuck when that make changes 
over, they say. 

(No doubt these are the same people who were 
- a dealer’s ear off a week before to get a new 
car. 

And some people tell us that prices for cars are going 
out of reason. 

(One of these people is a printer. He should buy 
some printing these days.) 

In this particular slice of time, auto men have a chance 
to observe what people do about their conflicting yearnings 
—to buy the new and to pay the old price. 

For instance, one make of car is offering both old and 
new models at the same time. It is interesting to note that 
its new model, reflecting the higher price of tooling, is out- 
drawing the old models which have lower price tags. 

The “Big Three” in the popular-price class also offer an 
interesting setup, although, because of the buying pressure 
on all three, it is difficult to draw conclusions. 

Ford offers the new—it has changed over to postwar 
models. Chevrolet and Plymouth have not changed over 
yet, and thus offer lower prices. 

Perhaps in the interim before Plymouth and Chevrolet 
¢hange over some glimmering of which the public prefers 
may push through the buying pressure. 


Kickback or Reserve? 


Ts financing reserve, which means so much to auto deal- 
ers in normal times, has been so abused that even a 
legitimate reserve is in danger of being classified as a goug- 
ing kickback. 

A salesman of any commodity is entitled to a selling com- 
mission. And a dealer handling recourse paper is entitled 
to a reserve. 

Yet some dealers have so abused the reserve that it is 
tainted to the public nose. This is a sorry thing. It will hurt 
in later years. 

All reputable dealers owe it to themselves to clean up 
the financing mess. The public isn’t quite sure what is going 
on, but it smells smoke and thinks there’s a fire someplace. 


Editorial Comment 





At the request of NADA, dealers in 192 cities are check- 
ing up on their backlog of orders as of July 1. 

Might it not also be a good idea for dealers every- 
where to check up on their backlog of friendship as of 
today? How many friends have you made or lost in the 
last three years? 








LISTENING TO the radio re- 
ports of the Democratic Convention 
at Philadelphia the other night, I 
began to wonder if, after all, it is 
absolutely necessary we go to the 
expense and 
SHOULD WE trouble of holding 
SLAM THE an election this 
DOOR? fall. With the pos- 
sibility of a fourth 
party splitting the Democratic votes 
still further, it would look like a 
hundred-to-one-shot if Truman has 
even a chance for re-election. Re- 
member, please, that I am an inde- 
pendent voter, having at different 
times voted for Wilson, Hoover, 
Roosevelt and Dewey, but I have 
never been more convinced that we 
need a change for the good of this 
country than in this year 1948. I 
would probably feel the same if the 
Republicans had been in power for 
16 years! 
* +. o 
I WONDER sometimes if we 
have the moral right to slam the 
gates of this great, only partly de- 
veloped United States, in the faces 
of the miserable creatures abroad 
who would pawn their souls to 
come and work here. From Ger- 
many alone, we could select a hun- 
dred thousand or more already edu- 
cated or well trained artisans for 
every line of industry. The fight 
against any relaxation of our pres- 
ent immigration laws is, of course, 
supported entirely by the labor in- 
terests. They apparently do not 
dare to face the contrast between 
these desperately ambitious immi- 
grants and our own spoiled and 
pampered second or third genera- 
tion mechanics. 
* * +. 


IT REMINDS ME of a story an 
Army captain nephew of mine told, 
of his experience in an Army re- 
mount camp in Colorado during the 
last war. It seems they were given 
about three hundred German pris- 
oners to do the manual labor and 
detail work of the camp and, of 
course, this group was given run- 
down barracks, surrounded by a 
barbed wire fence, adjacent to the 
camp. Within the month, the Ger- 
mans had dolled-up the buildings 
inside and out, had screened gravel 
from a mountain stream for their 
walks and lined them with cobble- 
stones freshly whitewashed. Of 
course, the obvious happened when 
the first visiting group of brass- 
hats came for inspection. The pris- 
oners’ camps looked so much better 
than the Army post, that they se- 
verely criticized the commanding 
officer and told him not to let it 
happen again! 

* + + 

WE CERTAINLY do not need 
any more merchants, promoters or 
capitalists from abroad, but a 
healthy influx of men and women 
who have been trained to do their 
jobs well; who only ask the priv- 
ilege of making their futures by the 
sweat of their brows. That would 
be a stimulus to every phase of 
American industry. We are grad- 
ually running out of people who 
will work hard with their hands. 
The scrubwomen in our office build- 
ings are all grandmothers. My tai- 
lor tells me that when the present 
generation of fine needleworkers 
passes on, we will have no one to 
replace them. The second genera- 
tion in American simply refuses to 
get down on their knees to scrub or 
sit cross-legged on a bench making 
fine buttonholes. Probably that is 
es it should be, but the fact that 
there are millions of poor souls who 
would ask no better opportunity 
than to do the work which we 
Americans are too proud to do, 
should be no logical reason for 
denying them that opportunity. Do 
you agree with me? 

. + * 

AS OLD READERS of this col- 
umn will foresee, I cannot pass the 
labor subject without once again 
(perhaps just as futilely) pointing 
out that the individual should be 
allowed to deduct from his income 
tax any amount which he pays di- 
rectly for labor. We do this in our 
businesses, and after all, every 
home is a business institution. This 
simple formula would give tens of 
thousands of persons employment 
at wages which could be attractive. 
The employes would then become 
taxpayers and thus active partners 
in our business of government. If 
you have never heard me expound 
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‘Any Contenders .....?’ 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 





Can You Beat It? 


We believe that we can lay 
claim to be the largest volume 
country dealer in the United States. 
We would at least claim the title 
until another contender shows up 
to disqualify us. We are giving 


you this information for what 
news value it may be to other 
dealers. 


We are in a town of approxi- 
mately 2,500 population in the ex- 
treme eastern part of Mississippi 
in a farming community. 

In the calendar year 1947 our 
gross sales were in excess of $850,- 
000. We have consistently run 
among the top 10 Ford dealers in 
the Memphis district on used car 
sales, having run _ second one 
month and third and fourth sev- 
eral months. Last month we sold 
86 used cars amounting to $121,850 
in volume. 

We have gradually built up to 
this volume during the two years 
that the writer has been running 
the business which operated until 
recently under the name of Elkin 
& Co. When I bought my partner, 
J. B. Elkin, out recently we 
changed to the present name. 

We do not have any adjacent 
cities or large populated areas to 
draw business from. Our business 
is drawn from approximately six 
counties surrounding our county. 
Approximately 25 percent of our 
sales are wholesale. 

We have three salesmen and one 
buyer in our used car department. 
Every employe participates in the 
profits—W. C. Hupson, Hudson & 
Co. (Ford), Macon, Miss. 

Eprror’s Nore: There’s the rec- 
ord. Any contenders? 


Tucker Inside Story? 


What is the inside story of the 
disappearance of the Tucker car? 





on this pet theory, I will explain it 
fully on the slightest provocation. 
—G.M.S, 


Address Editor, Automotive News, Detroit 26, Mich. 


In conversation with an auto 
salesman while riding on a bus to 
Oklahoma City the other day, he 
remarked that the Tucker car was 
so far advanced over present day 
cars that (one big maker) realized 
it would kill the sales of (its 
low-priced car), and consequently 
bought the whole proposition and 
killed it. 

Like many other patented ar- 
ticles which would have benefited 
the public but affected dividends 
of the Robber Nabobs, it was given 
an indecent burial. 

Obviously, I do not want to relay 
the salesman’s statements if in- 
correct and therefore I shall ap- 
preciate your courtesy if you will 
please set me straight on this mat- 
ter—(Name withheld), Fort Smith, 
Ark. 

Eprror’s Nore: This is nonsense. 
Tucker car has not disappeared. 
Tucker Corp. is still trying to 
get into production, and we be- 
lieve no one in the industry is 
trying to discourage Tucker. The 
only Tucker “enemies” we know 
of are the economic facts of life 
involved in the huge undertak- 
ing of bringing out a new car 
from scratch. 


Coming Events 


AUGUST 





Aug. 9-12—Chicago (Navy Pier). Automo- 
bile Accessory Assn. show. 
Aug. 18-20—San Francisco (St. Francis) 


SAE West Coast meeting. 


SEPTEMBER 
Sept. 15-26—Turin, Italy, auto show. 
Sept. 19-21 -— Memphis (Hotel Peabody). 
Tennessee Automotive Assn. convention. 
Sept. 20-22—Milwaukee. Wisconsin Auto- . 
motive Trades Assn. parley. 
Sept. 22—Rutland. Annual meeting of Ver- 
mont Automobile Dealers Assn. 
Sept. 23-24—Portland Springs. Maine Auto- 
mobile Dealers Assn. convention. 
Sept. 26-28—New York City (Waldorf-As- 
. National Used Car Dealers Assn. 
annual convention. 
t. 28— ville (Kentucky hotel). Sec- 
ond annual state convention ef the Ken- 
tucky Automobile Dealers Assn, 


*HYDRA- 
TIRES, | 
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ANOTHER FUTURAMIC SHOWROOM... 


nasa 





PIONEER OLDSMOBILE CO. 
NORTH HOLLYWOOD, CALIF, 
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P Oldsmobile dealers everywhere are building for the future ... right now! This handsome new home 
: iis a , . : : 

: is another addition to the ever-growing list of ““Futuramic” showrooms for the Futuramic Oldsmobile. 
y It’s another indication, too, of the progressive attitude that’s apparent throughout the entire Olds- 
l- 

* mobile organization. All over America, enterprising Oldsmobile dealers are putting this forward 
; thinking into practice . . . with ultra-modern buildings, up-to-date repair equipment, and improved 


P customer services. This planning for tomorrow takes its cue from the car that’s styled for tomorrow 
‘—the spectacular new Futuramic Oldsmobile. It’s years 
ahead in beauty ... safety . . . and performance, too, 
with the extra sales appeal of “no-clutch, no-shift” GM 
Hydra-Matic Drive* and Whirlaway. No wonder it’s set- 
ting the pace in popularity from coast to coast! And, 
with all the competitive selling advantages of this great 
new Futuramic line of cars, no wonder America’s Olds- 
mobile dealers are more than ever certain that 


this year, as always—‘“It’s SMART to Be with Olds!” 
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*HYDRA-MATIC DRIVE, WHITE SIDEWALL 
D TIRES, OPTIONAL AT EXTRA COST. 
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Tax Gain From Dealers Disputed... 
Politics in Auto Grand Jury? 


it was revealed that Black had 


statement issued the day after the 
requested that the unexpended 


governor’s press conference. 

In the statement Skillman ad- 
mitted that he had suspected for 
a long time that the governor was 
not impressed with the work of 
the grand jury. 

“The grand jury has never been 
used for political purposes,” the 
letter continved, “in contrast to 
the Sigler grand jury, which alone 
catapulted the present governor 
into office. 

“I never said that all auto 
dealers were crooked. I did say 
many of them were, and if Mr. 
Nims will open his files to public 
inspection, the people may find 
out how many of them are.” 
Attorney General Eugene F. 
Black, who is supporting Judge 
Skillman against Sigler, coincident- 
ally promised to begin “appropri- 
ate action” to open the state sales 
tax files to show how much money 
has been saved through the Skill- 
man grand jury. 

Asked if it were true that the 
grand jury investigation had 
brought in $1,000,000 in previously 
uncollected sales taxes, Nims de- 
clared: 

“I can’t engage in speculation. 
On the face of it it is $330,000. The 
grand jury may have information 
that I do not have. Voluntary pay- 
ments by dealers have not oc- 
curred often enough to make any 
difference in our total collections.” 

Of the $330,000 collected in 260 
audits of dealers since Jan. 1, Nims 
said $144,000 of it was obtained 
under Judge Skillman’s new the- 
ory of collecting sales taxes when 
tradeins are involved. 

Judge Philip Elliott’s Flint 
grand jury has not returned any 
money to the state, Nims said, 
and his department has been for- 
bidden by Black to make an 
audit. - 

Approximately 500 of the state’s 
1,250 new-car dealers have been 
audited last year and this year and 
the department is completing au- 
dits of others. 

Nims stated that $275,000 of the 































































LANSING.—Contradicting state- 
ments that the Judge W. McKay 
Stillman auto grand jury in De- 
troit resulted in a $1,000,000 sales 
tax increase, State Revenue Direc- 
tor Louis M. Nims declared here 
that “if the Supreme court throws 
out the Judge Skillman theory on 
tradeins, there are no more cheat- 
ers among the automobile dealers 
than any cther business; in fact, 
less.” 

Nims’ remarks touched off a 
blast by Gov. Kim Sigler against 
“political grand juries” and the 
governor declared that “if I find 
from positive facts that any grand 
jury in this state was used for 
political purposes, I shall act on 
it in no uncertain terms.” 

Sigler “preferred not to com- 
ment” when asked just what 
action he would take in case 
political expediency could be 
shown as the basic motive of any 
grand jury. 

Whether or not the fact that 
Judge Skillman is opposing Sigler 
in the Republican primary for gov- 
ernor had anything to do with the 
verbal explosives was not indi- 
cated. 

When asked if he thought Judge 
Skillman’s investigation in Detroit 
was a “political grand jury,” Sig- 
ler answered “I certainly hope it 
is not.”-- 

“I do not know,” he continued. 
“I think the state should finance 
the grand jury, but I do not like 
the political aspects of it. 

“Anyone connected with grand 
juries should investigate facts 
and prosecute people and not use 
the findings for political purposes 
like running for office. 

“I prefer to see grand juries stay 
out of politics and all people con- 
nected with them stay out of poli- 
tics and do the work they are 
supposed to do, namely investigate 
the facts and bring to justice 
those who have committed a 
wrong.” 

Skillman was quick to defend his 
position as a grand juror with a 


























fund. 

In a IJetter to Auditor General 
Mur! K. Aten, Black requested that 
$20,000, the amount he thought was 
his unexpended balance, be trans- 
ferred but the books disclosed a 
reserve of only $12,498. 

Black contends that the $35,- 
000 appropriated earlier last 
week by the “little legislature” 

(emergency appropriations com- 
mission) was illegal because the 
state legislature had previously 
refused the grant. 


BEAUTY AND THE CAR—Officials of Saks 
Fifth Avenue in Detroit say that two window 
displays featuring sports clothes and quarter- 
size models of the 1949 Ford have attracted 
more interest than any window displays pre- 
viously used by the store. 


HARRISBURG, Pa. — (UTPS) — 
A public hearing to formulate opin- 
ions which may be incorporated 
into recommendations to the 1949 
legislature on the state motor ve- 
hicle code will be held on July 21, 
it has been announced by Senator 
Weldon B. Heyburn, chairman of 
the joint state government com- 
mission. The hearing will be con- 
ducted by the committee on revi- 


Detroit Group to Hold — — i. oar — sion of vehicle and tractor codes, 
Golf Tourney July 27 and added that his department has - —— Samuel B. Dennison 


spent $30,000 of state money in 
assisting the Judge Skillman in- 
vestigation. 

In regard to the collections, Sig- 
ler declared that “it has always 
been my theory of criminal law 
that the grand jury was not to be 
used as a collection agency but to 
prosecute wrongdoers.” 

The question of funds for the 
grand juries threatened to become 
an oversized political football when 


DETROIT.—The 27th annual golf 
tournament of the Detroit Auto 
Dealers Assn. will be held July 27 
at Plum Hollow golf club, accord- 
ing to Dave Barnett, chairman of 
the golf tournament committee. 

Scheduled events include a play- 
off for the directors’ perpetual tro- 
phy, a kickers’ handicap and a 
hole-in-one contest. Plans are also 
being made for a southern barbecue 
dinner after the links festivities. 


Heyburn explained that the com- 
mission’s subcommittee has decid- 
ed to listen to any new sugges- 
tions which interested citizens and 
citizen groups may wish to present 
before it makes its final report 
and recommendations to the 1949 
legislature. 

Although the hearing opens the 
way for suggestions on the con- 
troversial issue of raising present 
truck weight limitations on Penn- 
sylvania highways, Edward S. Go- 
golin, manager of the Pennsylvania 
Motor Truck Assn., said his group 
will appear at the hearing only if 
issued a formal invitation. 

PMTA has long condemned the 
present motor code as “outmoded 
and backward,” but Gogolin would 
not say what subjects his group 
would bring out if PMTA officials 
testify. 

However, he did comment that 
“we want Pennsylvania brought in 
line with other states. This is a 
backward state when it comes to 
highway transportation.” 

In addition to truck weights, 
other suggestions which may be 





New Auto Entries. . . 





Two Oklahoma Groups 


Elect Officers 

OKLAHOMA CITY.—Two Okla- 
homa dealers’ associations elected 
officers recently, according to the 
bulletin of the Oklahoma Automo- 
bile Dealers Assn. 

The McAlester association elected 
L. V. McCann (Chevrolet), presi- 
dent; Horace Collier (Pontiac), 
vice-president, and Jack Lehnhard 
(Dodge), secretary-treasurer. 

Shawnee dealers named John 
Haddock (Studebaker), president; 
Clarence Ramsey (Pontiac), vice- 
president, and Bob Watson (Olds- 
mobile), secretary-treasurer. 


DAVIS' PROPOSED SEVEN-PASSENGER SEDAN—This model was a ed last k b 

Bovis oat. , Sie. oe p roomier we, = oh, Calif. Several nents ene the firms 
i @ sin . 6 

still was not in mass production at last veouri Fae ee ene Sere | ee Cone 


Chive Ups Parts Space 

Pierre Chive jr. president of 
Chive Motors, Inc. (Studebaker), 
617 N. Rampart St., New Orleans, 
La., has built an air-conditioned 
room above his parts department 
which will be used as a closing 
room, 


A FLYING AUTOMOBILE—The prototype Aerocar probab! ill be flyi id- 
the company is making every effort to step up production as fast = 7S oe 
according to Moulton B. Taylor monouy of Aerocar, Longview, Wash. The estimated price 
range is $3,000 and $4,000. @ company states that from estimated wind-tunnel 
—_, = the ye Fn een. Aecaney an have a top speed of 109 m.p.h. and a 
ing speed of over .. Planned s a i fi 
five inches; an overall auto height of five feet, tour feches.” ee epee a ee cae 





Penns ylva nia Dealers Told 
Stake in Safety Drive 


(Continued from Page 3) 


balance in his personnel account| safety so that the “traffic tag fix” 


be transferred to the grand jury | is eliminated. 
“Highway killings are taking too 


great a toll for us in our dealer- 
ships to sit idly by and let the 
small-time politician interfere with 
the highway safety program which 
means so much in life and death,” 
Parker declared. 

“Visualize our highways of today, 
then double the traffic that is 
traversing them today and then 
you can realize just what a big 
problem we will have and why our 
association has interested itself in 
highway safety to the degree that 
it has. 

“The new-car automobile dealer 
of Pennsylvania must alert himself 
to the fact that he is going to have 
to spend his money and time in the 
furtherance of highway safety in 
his own community.” 

A two-cent-a-gallon boost in 
the gasoline tax was deemed 
necessary by Ray F. Smock, state 
highways secretary, to keep up 
the present $100,000,000-a-year 
highway building program. 

Speaking on “Traffic Engineering 
and the Accident Problem,” Donald 
M. McNeil, director of Pittsburgh’s 
public safety department, said deal- 
ers have “a probable prosperous 
future facing you” in view of the 
predicted increase in the use of the 
automobile in traffic volumes of at 


Hearing Slated Wednesday 
On Pa. Vehicle Code 


examined include the question of 
requiring periodic re-examinations 
for all motor vehicle operators, 
establishing one license tag for 
cars, changing license fees to pro- 
vide funds for road construction 
and requiring motorists to stop 
while approaching loading school 
buses. 









Maxwell Owners 
Check Mileage; 
Benny Beefs 


FERNDALE, Mich.— Fellow by 


the name of Jack Benny, from out 
California way, landed in Detroit 
recently for a personal appearance 
show and looked up his friend, Jim 
Robbins, 
here. 
Seems they both own Maxwells. 


DeSoto-Plymouth dealer 





How Jack got his is still a mystery, 
but Jim’s came through as a trade- 
in on a new car. 

Jack was sure his gas-powered 
carriage outshone the 1906 Robbins’ 
deluxe convertible until he learned 
that Jim’s car has a slight edge in 
miles per gallon. Somewhat per- 
turbed about this, it is understood 
that Jack is writing a stern letter 
to the Maxwell people. 

Jim tried to sell Jack a Robbins 
“full view” rear window he makes 
for convertibles, but Jack says he’s 
not putting any more money into 
the Benny Maxwell, “so soon after 
I've paid for it.” 

Jack was all for Jim driving him 
to Ohio, next stop on the star’s trip, 
and even agreed to go halfway on 
keeping the Maxwell going .. . that 
is, Jim would furnish only the gas 
and oil, and Jack would supply all 
the air and water required. 

To reduce the time en route, Rob- 
bins drove Jack to the Ohio desti- 
nation in a new DeSoto. 


















least one-third and probably 50 
fense is made involving highway 
percent within the next 10 years. 

“He warned, however, that if 
accidents and fatalities are to 
increase correspondingly, “it is a 
foregone conclusion that we can 
expect drastic legislation govern- 
ing the regulation and control of 
the automobile, which will tend 
to retard its use.” 

Terming traffic accidents “today’s 
Public Enemy No. 1,” the traffic 
expert pointed out that traffic acci- 
dents are “killing and maiming 
more people than any other factor 
in this country today.” 

Dr. Herbert J. Stack, director of 
the center for safety education at 
New York university, recommended 
establishment of a two-year proba- 
tionary license for all beginning 

drivers, claiming that “it is alto- 
gether too easy to get a driver’s 
license in most states and too easy 
to hold it in spite of a bad driving 
record.” 

He explained that if a “proba- 
tionary” driver was involved in an 
accident or several violations, his 
license could be picked up imme- 
diately. 

Dr. Stack also expressed the need 
for more driver clinics like those 
being operated in Philadelphia, ex- 
plaining it would not necessarily 
mean the larger type clinic, but 
the smaller spot check clinics that 
could be used to study and deter- 
mine the disabilities of drivers. 

Richard MacMeekin, general man- 
ager of the Philadelphia Auto 
Trade Assn., outlined PAA’s safety 
animal cutout program and the 
promotion of the program con- 
ducted by his group. He reported 
that 700,000 of the cutouts were 
distributed from a float in a Fourth 
of July parade by PATA in Phila- 
delphia. 

E. J. Powell (Buick), Upper 
Darby, co-chairman of PAA’s safe- 
ty committee, presided at the after- 
noon session. 

Speaking on “Enforcement and 
the Accident Picture,” Col. Frank- 
lin M. Kreml, director of the traffic 
institute at Northwestern univer- 
sity, credited the automotive indus- 
try’s money largely with having 
helped to reduce the traffic death 
rate. 

“Many of the cases for traffic 
accidents can be determined and 
can be eliminated or reduced,” 
Kreml declared. “Sound, common 
sense in dealing with the problem 
is all that is needed through the 
application of enforcement where 
needed and through volume of 
enforcement.” 

Capt. E. H. Westwick, PAA di- 
rector, led a panel discussion on 
“The Automobile Dealer’s Respon- 
sibility for Safety in the Com- 
munity,” closing the one-day con- 
ference of the group, of which 
Claude S. Klugh is manager. 

Panel participants were T. Elmer 
Transeau, director of the highway 
safety bureau, state revenue depart- 
ment; Col. C. M. Wilhelm, commis- 
sioner of the Pennsylvania state 
police; Ivan J. Stehman, chief of 
highway safety education, state 
public instruction department, and 
Mayor Claude R. Robins of Harris- 
burg. 

Declaring that “we have botched 
and mismanaged our motor trans- 
portation problem,” Transeau said 
“the hope of the future is the 
training of our youth, continued co- 
operation of all agencies interested 
in safety, and stronger support of 
all enforcement authorities.” 

Stehman outlined his _ depart- 
ment’s problems in regards to in- 
auguration of driver training in the 
schools, explaining problems of sell 
ing the teaching of driver training 
education, a new subject in a new 
field to school boards; the problem 
of raising funds, since the cost is 
$30 to $40 per student; problem of 
obtaining cars to do practical train- 
ing, made easier by industry’s co- 
operation; problems of training 
teachers, and finding a place for 
the subject in the curriculum. 

Mayor Robins said adoption of 
a policy of no “ticket fixing” in 
Harrisburg has eased the problems 
of over-parking and illegal parking 
and can be done in any city, while 

Col. Wilhelm pledged strict en- 
forcement of safety regulations by 
the state police. 
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To an efficient new pump 
engineer 
an ingenious new superchar ee 
which produce a torque-boosting action Ins 


and accele 
any American passenger 
to fill the function of bot 





fe not entirely a matter of inches 
with us here at Buick — or of the 
things that show on the surface. 


The measure of a truly fine automo- 
bile, we feel, is what the owner gets 
out of it. And we have built this stellar 
ROADMASTER on no other basis than 
that. 














What's Different About 
DYNAFLOW DRIVE*? 


(left in picture), Buick 


s have added a true turbine (right) and 


ging assembly (in hand) 
arting 
rating. The result is the first device on 
car which employs liquid 
h the clutch and the usual 
s. The clutch pedal is 


, second and high gear 
oe trol gives you manual 


eliminated and a simple con gives 
selection of power ranges and direction. 
ly 


. dmaster models on 
*Opt‘onal at extra cost on Roadmas 


BUICK 
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What makes 
fine car fine ? 





This car is big, certainly — all 18 feet 
and two tons of it. And lively — with 
up to 150 Fireball horsepower that’s 
equally ready to step in stately mea- 
sure or pace the pack on the open 
road. 


It’s comfortable in its seating and 
spaciousness — and covers miles with 
a smooth and fluent levelness of 
stride we believe cannot be equaled 
anywhere. 


It’s easy to handle, for this big trav- 
eler’s controls are patterned with the 
thought that the lady of the house 
drives as often as the master. 


But beyond that, this is the one car 
on which a car buyer can get Dyna- 
















(Optional 


ROADMASTER 







Tune in HENRY J. TAYLOR, Mutual Network, Mondays and Fridays 








flow Drive.* The one car in America 
where “the power plant does what 
gears used to do” — and liquid does 
the work of both the clutch and first, 
second and high gears to make driving 
blissfully smooth and easy. 


ROADMASTER is a name repeated with 
growing frequency and admiration 
these days, but it is not a car we ask 
anyone to buy on good repute alone. 


That’s why we invite folks to look 
into it — to learn more of it, especially 


by handling it. 


The result, of course, is found in 
the fabulous number of orders in- 
scribed on the books of Buick dealers 
everywhere! 


BUICK opivision of GENERAL MOTORS 


BUICK alone has all these features 


* DYNAFLOW DRIVE * TAPER-THRU STYLING 
ies) Super a ) 


oadmaaster Ser 


nd Roadmaster 


* HI-POISED FIREBALL POWER %* DUOMATIC SPARK ADVANCE 

*% FLEX-FIT OIL RINGS * ROAD-RITE BALANCE * RIGID TORQUE-TUBE 
* SOUND-SORBER TOP LINING * VIBRA-SHIELDED RIDE * SAFETY-RIDE RIMS 
* QUADRUFLEX col SPRINGING * TEN SMART MODELS * BODY BY FISHER 


When better automobiles are built BUICK will build them 


ln 


White sidewall tires, as illustrated, 
available at extra cost. 
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What the Surveys Show ... 





Checking Up on Auto Customers 


Less Than 7% 
Report Orders 
In Omaha Area 


OMAHA.—While only 6.9 percent 
of the families in the Greater 
Omaha market have placed orders 
for new cars, 18.8 percent plan to 
buy a car this year, according to 
survey released last week by the 
Omaha World-Herald. 

Families that have placed orders 
with more than one dealer total 16.7 
percent, Those owning a car in 1948 
total 60.8 percent, with 2.2 percent 
reporting that they have more than 
one car. Those intending to buy a 
used car are listed at 19.2 percent. 

Nearly 58 percent intend to pay 
cash, 41.4 will use time payments 
and less than one percent are un- 
decided on the method of pur- 
chase, the survey continues, 

Grading of new car prospects by 


Prewar Owners 
Of Cars Are 

se . 7 
Driving Again 

BINGHAMTON, N. Y. — People 
who haven't had automobiles for 
up to 10 years or more are purchas- 
ing cars again. 

This, in part, accounts for a 
marked increase in the number of 
registrations issued by Broome 
county motor vehicle bureau per- 
sonnel the first half of this year, 
according to Arnold E. Tyler, spe- 
cial deputy county clerk in charge. 


So far this year, Tyler said, a 
total of 46,731 registrations for all 


types of vehicles have been issued. | jac, 


. This compares with 43,787 registra- 
tions the first half of 1947. 

Tyler forecasts that more than 
53,000 registrations will have been 
issued in the county at the end of 
1948. Registrations last year totaled 
50,023. 

The peak prewar year was 1941 
when a total of 45,604 registrations 
was issued. In 1940, there were 
43,154. 

Tyler said that four or five per- 
sons who have not owned cars since 
before World War II apply at the 
motor vehicle bureau daily for reg- 
istrations. 

They explain, he said, that they 
sold their cars for one reason or 
another, in most cases because of 
the war. He said a great many of 
the cars they are now registering 
are new automobiles. 


Car Demand Hits 
New Peak in 
Kitchener, Ont. 


KITCHENER, Ont.—Auto dealers 
here say the demand for cars has 
reached a new peak. Some of them 
believe sharp limitation of U. S. 
cars imported is partly responsible 
aad report they are contending 
with a steady stream of orders. 

“Certainly from the delivery 
standpoint we're even worse off 
than we were a year ago,” dealers 
remarked. 

One dealer reports “close to a 
thousand orders” on his books at 
present, but says in view of pre- 
vailing conditions of supply his firm 
is able to make no delivery assur- 
ances of under two years or more. 

Used cars are on short supply 
too. While a large number are be- 
ing turned over privately, the num- 
ber on hand at the regular dealers 
is small. 

Trucks are seen as easing a bit. 
Availability of some grades of 
trucks is improving despite con- 
tinued heavy demand. 

Another dealer says “tremendous 
pressure” at present for new cars 
is due to a considerable degree to 
sharp expansion of general busi- 
ness, with increased territory to be 
covered for sales, representing an 
extra need for automobiles. 

“This market has caused con- 
siderable extra pressure in recent 
months,” a dealer said. 

Still another said that, based on 
present production and import re- 
strictions, “possibly 40 percent of 
our orders will be delivered within 
a two-year period.” 


rental payments, there appears to 
be no outstanding difference in the 
following percentages for the top 
three groups: 

High income ($50 rent and up), 
25.4 percent; upper middle ($40 to 
$50 rent), 18.6 percent, and lower 
middle ($30 to $40 rent), 15.2 per- 
cent. About 10.6 percent of those 
paying rent under $30 signified 
their intention to place orders. 


The independent repair shops now 
get 50 percent of the major repairs 
compared with 47 percent in 1946, 
and 44.8 percent in 1945, the World- 
Herald inquiries show. Using the 
dealer where the car was bought 
for major shop jobs has fallen from 
39.4 percent in 1945 to 36.7 in 1946 
and 32 percent this year. 

Taking the bigger service jobs to 
a dealer different from the one 
where the car was delivered, how- 
ever, has increased to 8.8 percent 
from 6.5 percent in 1945 and 5.3 per- 
cent in 1946. 

A similar trend is evident in the 
smaller shop tickets, with the in- 
dependent shops and another 
dealer gaining at the expense of 
the dealership where the car was 
originally purchased. 

The reasons given for leaving the 
original dealer to use other repair 
facilities are given as unsatisfac- 
tory service, 9.9 percent; prices too 
high, 19.2 percent; discourteous 
treatment, 2.1 percent; no facilities 
for service, 30.3 percent. 

Buyers’ preferences in acquiring 
a new model, according to make, 
are: Chevrolet, 29.4 percent; Ford, 
22.7 percent; Plymouth, 12.4; Pon- 
tiac, 8.2; Dodge, 6.5; Studebaker, 
4.8; Buick, 4.6; Oldsmobile, 3.3; 
Chrysler, 2.4; DeSoto, 2.1; Hudson, 
1.7; Mercury, 1.7; Nash, 1.2; Cadil- 
9; Kaiser, .7; Packard, .7; 
_ 5; Tucker, 3.3; don’t know, 

4. 





PHILADELPHIA.—In the Phila- 
delphia city and suburban areas 
combined, new passenger car sales 
in the first quarter of 1948 were 14 
percent greater than during the 
same period last year. Suburban 
sales accounted for 54.2 percent of 
total sales as opposed to 45.8 per- 
cent in city sales, says a report of 
automotive facts by Philadelphia 
Inquirer. 

In the city of Philadelphia, 19.9 
percent of total new car sales 
were made to business organiza- 
tions and rental agencies in the 
first quarter of 1948, it was de- 
clared. Private owners bought 
8,555 new cars, or 80 percent, and 
business firms bought 2,120 units, 
or 19.9 percent. 


During the same period in 1947, 
private owners received only 76.4 
percent and business firms received 
23.6 percent. 


The report shows that 23,326 
new passenger car sales were 
made in the Philadelphia trading 
area in the first quarter of this 
year. Of the total sales, Chrysler 
Corp. accounted for 6,172, Ford 
(and divisions) accounted for 
3,479, General Motors, 9,595, and 
non-affiliated groups, 4,080. 

A breakdown of total sales re- 
corded during the period indicated 
the following divisions: Ford, 11.4 
percent; Mercury, 3.1 percent; Lin- 
coln, 0.5 percent. General Motors 
group: Buick, 7.9 percent; Cadillac, 
1.1 percent; Chevrolet, 19.9 percent; 
Oldsmobile, 5.1 percent; Pontiac, 7.1 


Town and Country Trade 


Survey Shows Philadelphia Suburbanites Buy 
Bigger Share of New Automobiles 


percent. Chrysler group: Plymouth, 
12.9 percent; Dodge, 7.6 percent; 
DeSoto, 2.7 percent; Chrysler, 3.2 
percent. Non-affiliated group: 
Studebaker, 4.9 percent; Willys, 0.7 
percent; Packard, 1.7 percent; 
Frazer, 1.0 percent; Nash, 3.0 per- 
cent; Crosley, 0.5 percent; Kaiser, 
2.0 percent; Austin, .4 percent, and 
Hudson, 3.3 percent. 

In city and suburban areas com- 
bined, new passenger car sales in 
the quarter were 18.8 percent 
greater than during the same pe- 
riod in 1947. City sales totaled 10,675 
as opposed to 12,651 suburban sales. 


The report is the second in a 
series of the Philadelphia Inquir- 
er’s report on the automotive mar- 
kets. Copies may be obtained by 
writing to the General Promotion 
Department, the Philadelphia In- 
quirer, Philadelphia 1, Pa. 








“Where are we on our list, 


dear?” 


40,000 Look at Tucker __ 


In San Antonio 

SAN ANTONIO, Tex.—More than 
40,000 persons viewed the Tucker 
rear-engined automobile in a week’s 
showing just completed here. The 
model, one of 125 demonstration 
models recently completed at the 
company’s Chicago plant, was 
shown under a tent on the Broad- 
way side of Breckenridge park and 
owners of other makes lined up for 
blocks in order to see it. 


Two-Way Cycle Radio 
MILWAUKEE, Wis.—A two-way 
FM radio has been installed in a 
Menasha (Wis.) police motorcycle 
by Harley-Davidson Motor Co, to 
aid in traffic control. 


One in 19 in Buffalo Obtains 
New Car Since War’s End © 


BUFFALO.—One out of about 
every 19 persons in Erie county 
has received delivery of a new auto 
since the end of the war, figures 
received by Buffalo Automotive 
Trade Assn. show. Total registra- 
tions of new cars from the war’s 
close to the end of March were 
46,040. 

Total auto registrations in the 





Philadelphia Dealers Gain on Repairs 


PHILADELPHIA. — Automobile 
dealers here are getting more re- 
pair business now than in the last 
two years, but they still don’t get 
as much as independent - repair 
shops, according to a survey by 
the Philadelphia Bulletin. 

In answer to the question, 
“Where do you take your car 
for service?”, 35.1 percent re- 
turned to the dealer where the 
car was purchased for major re- 


Riverside Assn. Elects 
Jennings as President 

RIVERSIDE, Calif.—At the an- 
nual meeting of the Riverside 
County Automobile Dealers Assn., 
Fred Jennings (Lincoln-Mercury) 
of this city was elected president to 
succeed Edgar L. McCoubrey (Cad- 
illac-Oldsmobile-GMC), also of Riv- 
erside. 


C. W. Dutton (Cadillac-Oldsmo- 
bile-GMC), Riverside, was elected 


‘| vice-president, while the following 


were named directors: 


McCoubrey, ex officio; Irving Gow 
(Chrysler-Plymouth), Banning; 


George Scott (Studebaker), Blythe; 
W. A. Cropper (Ford), Corona; Kay 
Olsen (Dodge-Plymouth), Indio; 
Lloyd Record (Chrysler-Plymouth), 
San Jacinto. 


NEW GENERATION SEES OLD TIMERS—Race cars of the toleg 
feature of a series of races duplicating the county fair races of that era at the i ¢ 
General Petroleum, western affiliate of Socony-Vacuum, the venerable speedsters were a revelation to the modern generation. 
shows Ralph De Paima, veteran race driver and starter of the old car race, gettin 
outward are No. 4, 1907 Prince Henry type German Benz driven by Robert Anhalt; ) ¢ 
by Mike Rosenthal; No. 6, 1907 Simplex driven by Joseph Brecklein, and No. 26, the sweepstakes winner, Oldfield's | 


Lindley Bothwell. 


pairs while 20.1 percent returned 
for minor 

Independent repair shops were 
favored by 49.7 percent for major 
repairs and 45 percent for minor 
repairs. 

The percentage of car owners re- 
turning to the dealer from whom 
they purchased their car for re- 
pairs was up 5.3 from the figures 
compiled by the Bulletin in the 
1947 survey. 

“Another new car dealer” was 
the choice of 7.1 percent of owners 
for major repairs while 3.6 percent 
followed this course for minor re- 
pairs. 

Filling stations were chosen by 
5.8 percent of those polled for ma- 
jor repairs but captured 26.8 per- 
cent of minor repair business. 


Ownership of automobiles in 
the Philadelphia market was up 
2 percent over 1947 figures with 
10,000 more families owning cars 
this year than last year, the Bul- 
letin indicated. 

Only 89 percent of Philadel- 
phians purchase tires from auto 
dealers, the survey showed. Tire 
dealers were chosen by 36.4 per- 
cent, auto supply stores by 26.8 
percent, service stations by 25.9 
percent while 2.3 percent answered 
“don’t know.” 

Goodyear was the brand choice 





of 1907 to 1912, including Barne 
1948 San 


the sweepstakes under uae Reading 
©. 12, 1912 Stutz (third at Ind 


of 28.8 percent in the area with 
Firestone second with 15.3 percent. 

Storage batteries were pur- 
chased in 1947 by 46.7 percent of 
those polled with Exide the first 
choice of 30.7 percent of the 
buyers. 

Champion spark plugs were the 
preference of 55.8 percent of buyer 
families among the 44.5 percent of 
those polled who said they had 
purchased new spark plugs in 1947. 

Preston led among anti-freezes 
with 35.6 percent preference to 
Zerone’s 25.7 percent. 

Atlantic was first choice for 
both gasoline and motor oil with 
percentages of 40.6 and 34.1, re- 
spectively. Esso rated second in 
these divisions. 

Simoniz was the favored car wax 
and polish of 50.5 percent with 
Johnson’s No. 2. 

In conducting the survey, the 
Bulletin said that it covered a rep- 
resentative sampling of 5,036 fam- 
ilies in the city of Philadelphia, 
which has a family population of 
506,980. 


Midget Distributorship 


Cleveland distributorship and 
sale of the M. G. Midget, an Eng- 
lish-made motor car, has been 
taken over by Sam Greenfield. Cost 
of the car is about $2,395. 


Oldfield's 1907 Stearns, were the 
Calif.) County Fair. Sponsored by 
Photo 
from De Palma 
lis in 1913) driven 
Stearns, driven by 


Diego 


county at the end of 1947, however, 
were down from prewar levels be- 
cause of the number permanently 
taken out of service during the 
war. 

Registrations at the end of last 
year totaled 194,171 cars. In 1941 
they totaled 202,556. Commercial 
vehicle registrations, on the other 
hand, topped the prewar mark, to- 
taling 26,237 against 21,567 in 1941. 

Meanwhile, the prospects of get- 
ting a new auto are just about as 
dark as a year ago. 

In the first three months of this 
year 6,996 new cars were registered 
in the county. There are 202 new 
car dealers in the county, which 
indicates each sold during the 
three-month period an average of 
approximately 34 cars, or 11 per 
month. Of the 6,996 autos, 4,726 
were registered in Buffalo. 

During the same three months 
a year ago there were 5,449 new 
cars registered in the county, of 
which 3,756 were in Buffalo. In the 
first three months of 1941, they 
totaled 8,828 in the county. 

“The demand for new cars here 
continues to equal or exceed a year 
ago,” said Marjorie M. Baker, 
executive secretary of the trade 
association. “Some models are 
available for almost immediate de- 
livery, but the overall order back- 
log is still as great as last year. 
A number of them are duplicate 
orders, but dealers are unable to 
determine how many. 

“The tight supply-and-demand 
situation has been aggravated fur- 
ther by the increasing number of 
people who already have two-year- 
old postwar cars that are back in 
the market. Some dealers still are 
refusing to take any new orders 
to prevent ill will among potential 
customers.” 


More Cars and Drivers 


TORONTO.—The motor ve- 
hicles branch of the Ontario high- 


_| ways department issued more than 


1,000,000 drivers’ licenses in the 
first half of this year. Figures 
showed that 665,790 operators’ and 
424,179 chauffeurs’ licenses were 
issued, compared with 629,460 and 
388,630 respectively last year. Ve- 


‘|hicle registrations also were up. 


For passenger cars, 648,750 permits 
were issued as compared with 596,- 
016 in the first half of 1947. 


Tenn. Revenue Climbs 
NASHVILLE, Tenn. — Gasoline 


‘| tax collections for the fiscal year 


ended June 30 totaled $34,760,580.18, 
or $2,110,348.96 more than was re- 
ceived from them in the previous 
fiscal year ending June 30, 1947, 
according to official figures given 
out by State Commissioner of Fi- 
nance and Taxation Sam Carson. 
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...and as a Used car 
Its reputation cant be beat! 


One of our dealers recently remarked, “We're also 
building the best used car in the industry!” 


Literally, of course, you can’t build a used car in a 
factory. But you can build its reputation. 


In the case of Pontiac, its wide-spread reputation 


PONTIAC MOTOR 


for exceptional dependability, economy and long 
life has made it the most desired of all used cars. 


Pontiac’s ability to deliver outstanding performance, 
even after thousands of miles of use, first won the 
acclaim of new-car buyers. Then second and third 
owners of Pontiacs learned of its quality and value. 
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Today the used-car buyer’s first choice is Pontiac. 


Because of this unusual demand, the Pontiac 
dealer can face the future with confidence. His used 
Pontiacs, as well as his new Pontiacs will always be 
desirable, will always be demanded by a public that 
knows and respects Pontiac’s enviable reputation. 
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Lightweight Prewar Models Emphasized . . . 
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German Plants Producing at Slow Clip 


By Rolf Emmerich 
Staff Correspondent 

MUNICH, Germany.—(UTPS)— 
The bigger part of future German 
industry-capacity in passenger cars 
has been resumed again. Serial 
fabrication of the Opel Olympia 
was started last year and produc- 
tion of the Ford Taunus and the 
Opel Capitaen will begin soon. 
German passenger car produc- 
tion at the present time consists 
of six makes, four of them sit- 
uated in the Western zone (i.e. 
Ford, Daimler-Benz, Opel and 
Volkswagenwerk), and two in the 
Eastern zone (i.e. BMW and DKW, 
Eisenach and Chemnitz). 

Technically, all above men- 
tioned types represent prewar 
models with only minor changes. 
As to the DKW F 9, produced 
in the Russian zone by the In- 
dustrieverwaltung fuer Fahrzeug- 
bau, Chemnitz, it is remarkable 
that this type of car was devel- 
oped and tested in 1939, but did 
not go into production. It is in- 


tended to produce the former 
DKW Meisterklasse in Ingelstadt 
Bayern during 1948. 

All German cars being prewar 
models, the question has _ been 
raised as to how far the German 
passenger car production satisfies 
the necessities of export as well 
as the German market. This ques- 
tion has no meaning at all as long 
as car production falls short of 
demand in Germany and foreign 
countries. 

But it cannot be overlooked that 
many countries, especially Eng- 
land, intend to intensify the ex- 
port of motor vehicles, therefore 
satisfying the foreign market ear- 
lier than it is desirable for the 
present German capacity. 

The program of passenger car 
types in German industry ranges 
between the classes from 1,100 to 
2,500 c.c.m., the center of gravity 
lying between 1,100 and 1,500 c.c.m. 
Heavier types of passenger cars 
with 2,000 and more c.c.m. capac- 
ity are reserved for the use of the 
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occupation forces and possibly for 
export. 

However, an important per- 
centage of the other, smaller 
types is intended for export too. 
These models have to undergo 
competition against about 35 
types of European cars, espe- 
cially from Italy and France, 
part of them quite newly styled. 
From this point of view the Ger- 

man prewar models are necessar- 
ily at a disadvantage in compari- 
son to the types developed by other 
European industry after the war 
according to new principles and 
conditions. Export being an abso- 
lute necessity for Germany, it is 
imperative to create new types of 
cars in addition to the present 
production. 

The classes between 1,000 and 
2,000 c.c.m. can be considered suc- 
cessful prospects for the future, 
as economical conditions in Eu- 
rope demand mostly cars of these 
classes, and the U. S. postwar pro- 


HYDRAUL 


your exact needs with U.S. 
Many models — all modern 





TEN-YEAR-OLD DEALERSHIP EXPANDS—This is the new home of LaFond Motor Co 
(Hudson), La Feria, Tex., where, according to partners aa A. and Lloyd LaFond, more 


people own Hudsons than any other make car, regardless o 


own a Hudson dealership at Harlingen, Tex. 





duction does not meet this neces- 
sity today. 

It is remarkable that the Ger- 
man construction program for ex- 
port as well as German needs do 
not include types of small motor 
cars between 500 and 750 c.c.m. 
As mentioned before, the German 
DKW Meisterklasse is not yet in 
production. There is a big need 
for this size of car in the Euro- 
pean countries, especially in 
France. The same can be said for 
the German inland market, due to 
the small amount of gasoline need- 
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price class. The brothers also 


|ed and the low production costs 
of this small car. 

The German passenger car in- 
dustry is aware of the fact that 
only the demands of inland mar- 
ket and export together can offer 
a sound base for production, but 
this objective cannot be reached 
by the kind of cars produced now 
under the pressure of Germany's 
after-war difficulties. Success in 
exporting until this date cannot 
be taken as a measure for the 
future. 

od * * 


Trucks Hindered 


| [== EXTENT of truck produc- 
tion since the end of the war 
| has depended chiefly on sufficient 
allocation of raw material. The 
| procurement of the necessary raw 
|and semi-finished materials is ren- 
| dered more difficult by loss of nu- 
| merous supplier firms. 

Most important place of pro- 
duction in the Western zones are 
considered the Ford Werke in 
Koeln, Faun in Bavaria and Daim- 
j}ler-Benz in Wuerttemberg. Opel 
| produces the approved type Blitz 
1% ton. 

Ford’s works in Koeln were able 
|to bring out about 5,000 trucks in 
| 1947. Besides, this plant manufac- 
tures new spare motors for trucks 
| and passenger cars. 

Also in the Russian zone a mod- 
erate production of trucks, trac- 
tors, etc., was started. The Schu- 
mann-Werke trailer factory in 
| Werdau showed at the fair in Leip- 
zig an electric overland-guidance 
superstructure on a Hentschel bus 
body (electrical equipment AEG). 
The Phaenomen-Werke is planning 
a new 1%-ton truck with air- 
cooled motor. 


Stull a Battle 


LL KINDS of motor vehicles 

considered, it can be said that 
the still stagnated coal, iron and 
steel production hinders in a big 
scale the manufacturing of devel- 
oped types and the planning of new 
models. 


Chevrolet Plans 
Bigger, Better 
Soap Box Derby 


DETROIT.—The All-American 
Soap Box Derby will be bigger 
and better than ever this year, 
with champions from 153 commu- 
nities competing in the 11th run- 
ning of the event, according to its 


* * 










co-sponsors, the Chevrolet Motor 
division. 
Nearly 100,000 spectators are 


drawn every year to Derby Downs 
at Akron, O., the special racing 
plant maintained by Chevrolet ex- 
clusively for the race. The drivers 
are boys from 11 to 15 years of 
age, each intent on gaining fame 
as the national champion. 

The race is run with clockwork 
| precision from the time the parade 
starts down the track at 1:15 p.m. 
until the final heat of the race is 
run three hours and 20 minutes 
later. 

Since early June, local Derby 
races have been held in 153 par- 
ticipating communities, most of 
them co-sponsored by a newspa- 
per. From each of these races one 
champion emerged. He is sent to 
Akron to represent his home town 
in the national finals. 

The national champion will win 
a four-year college scholarship to 
the college of his choosing. Second 
prize is a Chevrolet automobile. 
Other valuable merchandise prizes 
and various gold trophies go to 
third and fourth place winners and 
to the drivers whose cars earn 
special awards for construction and 
design. 
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“<8 EALERS selling cars cushioned with Airfoam ‘What’s more, millions already know and want 
e in seats and backs will tell you few features Airfoam cushioning as a result of their experi- 
Ww | swing the sales as fast — and that goes « even under os ence with Airfoam’s super-comfort in de luxe 
n- oe 
‘- today’s conditions. * trains, in a" and in planes. 
O- . f * a 3 a . ° 
re For when your line has Airfoam cushioned seats The answer to the modern look in today’s cars is 
“ you're not selling an intangible — you can prove the modern comfort of Airfoam cushioning. If 
: it right in the showroom. Prospects can feel your line has not yet installed Airfoam, ask for 
z * . . . 
Airfoam’sbuoyant upward comeback by pressing it in your next year’s models. Remember, it is one 
| ° 
. their hands on an Airfoam cushioned seat. 1 They of the most-wanted features in today’s cars! 
“ can see Airfoam’s super-comfort and antici ate Goodyear, Manufacturers’ Sales Dept., Akron 16, 
the perfect relaxation it gives to the i Ohio. 
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: 
WHY CAR BUYERS WANT AIRFOAM 
Glorious Comfort — its live buoyancy soaks up bumps 
and jolts; like riding on air. Longer Wear — lasts far SUPER-CUSHIONING 
longer than other types of cushioning; protects upholstery, 
too. Good-as-new looks always — doesn’t sag or pack 
down with usage; holds its shape for the life of the car. Press down on Airfoam and you'll feel a buoyant upward 
Cool — air circulates through millions of interconnecting comeback, Airfoam’s millions of resilient air cells breathe 
cells. to balance body pressure with equal support — a uniform, 
Note to Manufacturers: Let us show you how self-adjusting support that insures super-comfort and perfect 
recently developed techniques in building Airfoam cush- relaxation. Raise your hand and Airfoam instantly rounds 
ioned seats and backs provide extra riding space, more leg back into shape — never looks crushed and saggy like 
room. Write Goodyear, Manufacturers’ Sales Dept., Akron conventional cushionings. Y 
| 16, Ohio. 
Airfoam—T.M. The Goodyear Tire & Rubber Company 
ao 
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AUTOMOTIVE WASHINGTON 
Elections on Union Shop 


Due to be Dropped 


By William Ullman 


Le OPINION is widely held here in Washington that 
the first change Congress is likely to make in the Taft- 
Hartley act will be to drop the requirement of employe elec- 
tions before the union shop may be raised as a bargaining 
point with an employer. Many persons, including some lead- 


ing Republicans, 
tacked the requirement as a 
needless expense on the gov- 
ernment. Labor has won nearly 99 
percent of the elections held so 
far. And, even after employes vote 
for it, the employer is not com- 
pelled to grant the union shop. 
Bills for repeal of the require- 
ment were introduced in the last 
session by Sen. Ives, New York Re- 
publican, and Rep. Landis, Indiana 
Republican, who, if reelected, will 
be new chairman of the House 
Labor committee. Hearings were 


When 


you're after 


have at-¢-- 








held, but congres- 
sional leaders de- 
cided against 
making changes 
largely because 
of the last-min- 
ute crush of more 
important busi- 
ness. 


The require- 
ment for elec- 
tion was writ- 
ten into the act 
as one means 
of protecting the right of work- 
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ers to make their own choice 
about joining unions. It was de- 
signed to restrict the power of 
unions. 

But, it has worked 
strengthen the union’s hand in de- 
manding the union shop. The em- 
ployer’s resistance to such a de- 
mand is weakened after it is 
shown that most of his employes, 


perhaps an overwhelming majority, | ~ 


want it. 
* * 


90% Approve at Ford 


THE NLRB poll of Ford em- 
ployes to determine whether they 
wanted a union-shop clause in 
their contract with the manage- 
ment was the largest election of 
its kind to date. The vote was 
overwhelmingly in favor of the 
union shop, with nearly 90 percent 
of all employes eligible to vote 
registering their approval. This 
vote followed the usual pattern. 

The Ford election is just one 
more argument in favor of repeal 
of the union-shop clause of the 
Taft-Hartley act. Legislation pro- 
viding for such repeal was urged 
on Congress at the last session by 
both Chairman Herzog and Gen- 
eral Counsel Denham of the NLRB 
but failed of passage. 

Had Congress acted on this 


you’ve known! 
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Bolton (Dodge-Plymouth), 930 S. Ludiow St., 





READY FOR OCCUPANCY IN THE FALL—Artist's conception of the quarters for Paui 


Dayton. The building will have 20,000 square 


feet in the basement and the same amount on the first floor, with a 12-foot clearance and 


outside ramp for the basement. 


proposal, the owners of the cap- 
tive coal mines would not have 
refused to sign a UMW contract 
that they considered illegal be- 
cause of the inclusion of a union- 
shop clause without prior elec- 
tion. Nor would their mines have 
been strikebound. Nor would 
John L. Lewis have been charged 
with unfair labor practices and 
ordered to appear before Justice 
Goldsborough again as a result 
of these charges. 

It is too late to repair the dam- 
age done by Congressional inaction 
in this case, but the next Congress, 
it is believed, will lose no time 
relieving the NLRB of the burden- 
some and futile task of conducting 
union-shop polls, so that’ the 


— the new upholstery fabric that’s miles ahead of the fabrics 


Sleek. Smart. Rich. Luxurious. Looks like a million. 


Those are the things you think of when you see SEAWEAVE 
— the new fabric that’s the best you’ve ever known. 
Run your hand over SEAWEAVE’S rich luxurious surface. 
Look at the rich colors, the smart patterns, the 
interesting weave. Notice how new it looks, how much 
better it looks than ordinary fabrics. 

Your car deserves SEAWEAVE 
—and SEAWEAVE can help you 
make and hold proud and 

satisfied customers. 


COLLINS & AIKMAN 


200 Madison Avenue, New York 16, N.Y. 








agency can get ahead with more 
important work that requires at- 


tention. 
7 + +. 


| Steel Imports Small 


APPEARING before the House 
Interstate and Foreign Commerce 
committee during hearings on a 
national fuel policy, Assistant Sec- 
retary of Commerce Thomas Blais- 
dell made the following statement 
about current U. S. imports of 
steel: 

“It is not unusual for the U. S. 
to import steel while it is ex- 
porting it. Steel is produced and 
sold in too many varied forms 
and too many individual specifi- 
cations for any one producer to 
make every type which his mar- 
ket might require. 

“Present import trade is quite 
small in comparison with that of 
previous years. In 1929, for exam- 
ple, imports of iron and steel ma- 
terials (excepting pig iron, ferro 
alloys and ferrous scrap) totaled 
480,000 tons, a quantity equal to 
about 18 percent of total exports 
of steel from the U. S. in that 
year. In 1947, imports of these 
same products amounted to only 
33,649 tons in comparison with ex- 
ports of approximately 6,760,000 
tons. 

“In this connection it should be 
noted that contrary to prewar ex- 
perience the bulk of 1947 imports 
came from Canada (15,253 tons) 
and Mexico (8,972 tons). The chief 
European source was Sweden, 
whose 8,972 tons was comprised 
almost entirely of specialty steel 
in the form of bars, rods, and strip. 
U. S. tool and cutlery makers have 
imported these specialty steels for 
many years, and will continue to 
import them because of their 
unique qualities. 

“Too much importance should 
not be attached to the many ad- 
vertisements appearing in U. S. 
publications offering European 
steel for sale in this country at 
high prices. 

“These offerings appear to have 
found few takers, possibly be- 
cause of the very high prices 
that have been quoted, but more 
likely because of the uncertainty 
which attaches to the dates 
when delivery of the material 
advertised may be expected. 

“It is of course entirely possible 
that this trade will regain some- 
thing of its former volume as time 
goes on, but as the overall do- 
mestic supply of steel improves, 
it will be increasingly difficult for 
these foreign producers to find 
buyers for their steel materials 
unless their prices are reduced to 
a point where they are nearly in 
line with mill prices quoted on 
steel of domestic origin and unless 
and until they can quote and ful- 
fill prompt delivery dates.” 


+ * * 


World Forums Costly 


DISCOVERY of widespread over- 
lapping and duplications costly to 
the American people was reported 
last week by a Senate subcommit- 
tee engaged in an intensive study 
of this nation’s relations with in- 
ternational organizations of which 
it is a member. 

A preliminary report stated that 
this country’s participation in 46 
world organizations cost $109,616,- 
644 in the year ended June 30. 

The “lion’s share” of the cost 
of international organizations is 
being borne by the U. S., the 
subcommittee said. This results 
from the fact that the percent- 
ages contributed by member 
countries are based largely upon 
capacity to pay. 

The U. S., the Senators say, ob- 
viously will have to continue to 
bear the major part of the burden 
until Europe and the world in gen- 
eral enjoy a wider measure of re- 
covery. 

However, they added until every 
nation “is able to assume its full 
financial obligations,” every effort 

(Continued on Page 35, Col. 3) 
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ONCE A “ONE-MAN TOP" WAS A TWO0-MAN HEADACHE! 


Smashed fingers and lost tempers went right along with the 
one-man top. Progress, of course, has changed this irksome 
contraption into an effortless push-button job. There’s a 
long history of improvements behind today’s sports convert- 
ible —like the story of the automobile itself. 


Before most improvements in automotive style, there 
have first been improvements in mechanical design and 
construction ...’most all made possible by the great forward 
strides of petroleum science and industry. 





Makers of FLYING -A- GASOLINE * VEEDOL MOTOR OIL 
VEEDOL GEAR AND CHASSIS LUBRICANTS 


Marketers of FEDERAL TIRES 
“GOOD ... FOR A LONG SAFE RIDE!” 


Real proof of petroleum progress is found today in Veedol 
Motor Oil, a product of continued research. 


Made from 100% Pennsylvania crude oil — the finest in 
the world — today’s Veedol makes motors run cleaner . . . 
checks sticky, corrosive compounds caused by oxidation . . . 
helps engines run smoother! 


Your customers—and millions like them—have made 
Veedol the “World’s Most Famous Motor Oil.” Cash in on 
a great name in motor oil by displaying and selling Veedol! 


TIDE WATER 
Sue CET We a8 
OlL COMPANY 


New York Tulsa San Francisco 
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More Use, More Funds 


APIC Points Out Road Revenue Rises 
With Gas Consumption 


NEW YORK.—If not retarded by 
exorbitant tax rates, motor fuel 
consumption will continue to ex- 
pand and provide substantially 
greater highway revenues to the 
states, the American Petroleum In- 
dustries Committee predicts. 


“An unusual feature of the gaso- 
line tax is that it represents a reve- 
nue source which automatically pro- 
vides funds for highways in pro- 
portion to current needs,” the APIC 
points out in its Tax Hconomics 
Bulletin. 

This is true because the demand 
for gasoline directly reflects the 
growth of car ownership and use, 
the Bulletin stated. It naturally fol- 
lowed, therefore, that as highway 
travel and motor fuel consumption 
increase, receipts from the gasoline 
tax expand correspondingly, with- 
out any rise in the tax rate. 

This self-adjusting characteris- 
tic of the gasoline tax can best be 
illustrated by comparing the 
amount of revenue which each 
cent of the average state motor 


fuel tax produced in 1947 with the 
amount it generated in 1930, it 
was declared. 

During the earlier year, the first 
complete one in which all states 
had a gasoline tax in effect, the 
yield from each one cent of the tax 
on a nationwide basis was $147,422,- 
422. By 1941, the yield had climbed 
to $238,334,837 and last year, when 
total state gasoline tax collections 
reached an all-time high, each cent 
for the country as a whole brought 
in $282,286,588. 

“This means that in the 17-year 
period from 1930 to 1947 the produc- 
tivity of the basic gasoline tax rate 
virtually doubled —the actual in- 
crease being 91.5 percent,” it was 
stated. 

Federal Public Roads Administra- 
tion figures are cited by the APIC 
as showing that the weighted aver- 
age state gasoline tax in 1930 was 
3.35 cents per gallon, whereas in 
1947 it had increased to 4.25 cents 
per gallon. 

From an actual revenue stand- 


point, the APIC noted, the 1947 rate 
of 4.25 cents per gallon was equiva- 
lent to a 7.32 cent rate in 1930. In 
other words, because of greatly in- 
creased motor fuel consumption 
and a corresponding rise in the pro- 
ductivity of the tax, the states in 
1947 were collecting the equivalent 
of an additional 3.07 cents per gal- 
lon tax. 

“In a number of individual 
states,” the Bulletin adds, “the 
growth in the productivity of the 
gasoline tax was much greater than 
the average for the country. For 
example, basing the comparison on 
the first year in which gasoline tax 
rates were adopted by the different 
states, the record shows that re- 
turns from greater consumption 
have been equivalent to Arkansas, 
Oregon, Utah and Wyoming, eight 
cents; Arizona and Georgia, nine 
cents; North and South Carolina, 11 
cents; Tennessee, 12 cents; Ala- 
bama, Florida and Mississippi, 13 
cents; New Mexico, 15 cents; and 
Nevada, 19 cents per gallons.” 

Although the longer period of 
time makes these comparisons 
more impressive, nevertheless 
during the past year alone sub- 
stantial gains in state motor fuel 
tax receipts were experienced, 


1948 


due entirely to 
sumption.” 

Observing that in several states, 
the increase in taxable gasoline con- 
sumption between 1946 and 1947 
produced additional revenues al- 
most equal to the amount actually 
realized from each cent of the gaso- 
line tax during the earlier year, the 
APIC bulletin continues: 

“Florida’s increased motor fuel 
consumption yielded almost exactly 
as much more tax revenue last year 
as each cent of the state tax 
brought in during 1946. In Ala- 
bama, Kentucky, Louisiana, Missis- 
sippi and West Virginia, the addi- 
tional revenues in this single year 
were equal to the yield from be- 
tween two-thirds and three-quarters 
of a cent per gallon in the individ- 
ual state tax rates. 

“From the record of the past, it 
appears that further large increases 
can be expected in car ownership 
in future years. Unless retarded by 
exorbitant tax rates, therefore, con- 
sumption of motor fuel should also 
expand and automatically result in 
substantially greater highway reve- 
nues to the states,” the Bulletin 
stated. 





increased con- 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 
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SCULLY SIGNAL COMPANY 


Cambridge 41, Mass. 


Please send me complete information on 


the Fu-Garo* especially for 
(car) 


Name scaisineaain 
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______(year) 
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(date) 













City 








92 First Street 
| 
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NG nities nec nnaitatieretimmnseiad 
| Car Dealer (} 


Service Station (_] 


Do Your Customer, 


a FAVOR. 


Make Yourself, 
a PROFIT. 


Every Time You lastall a 


By 


Te 1 a 1) 






CHEVROLET DEALERS! 









Fil-Gard says" 


-—~ Hundreds of dealers are already 


equipping every car they sell. 


dealer reports “Sold 85 Fit-Garos 
to one taxi-cab fleet in five 


. “ 
minutes. Every customer on 


your books a prospect. ,- 


Order FIL-GARD from Your Zone 
Warehouse Chevrolet Part Ne. 986,249 


MLL 
UN KMLLzA 






Consumer Price 
$3.25 plus charge 
for installation. 
(Time 10-15 minutes). 


DEALER 
DISCOUNT 40% 
Net price $1.95 each, 


F.O.B. Cambridge 


Packed six to box. 
Orders promptly shipped. 
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TROPHY FOR TROUNCINGS—Ken Weakiey, 


president of the San Antonio (Tex.) commer- 
cial baseball club, presents to Robert Hendry 
manager of the Spencer Motors, Inc. (DeSoto- 
Plymouth) team, the prize for having won in 
the spring league. The feat was accomplished 
without having the loss of a single game 


Ask $147 Million 
To Better Ohio 
Highway System 


COLUMBUS, O.—A 10-year pro- 
gram providing for the improve- 
ment of 4,159 miles of Ohio high- 
ways at an estimated total cost 
of $147,895,740 was proposed last 
week to the Ohio state postwar 
program commission by Ralph W. 
Sanborn, secretary of Ohio Con- 
tract Carriers Assn., Inc. 

Embracing seven major points, 
the proposed program would in- 
clude an additional one-cent gaso- 
line tax, half of which would go 
for improvement of highways and 
the other half for road improve- 
ments within municipalities. This 
would mean a total state gasoline 
tax of five cents a gallon, plus the 
present one-cent federal levy. 

The seven-point program was 
announced as including: 


1. A survey of the existing state 
highway system and future needs. 

2. Development of a construction 
program based upon use and need. 

3. Requirement that railroads 
pay a “more reasonable” share of 
the cost of grade-crossing separa- 
tions. 

4. Fair and equitable taxation to 
finance the program. 

5. Promotion of a safety pro- 
gram for operations on highways. 

6. Reorganization of the highway 
department to provide continuity 
of administration of the depart- 
ment and the program. 

7. Conformance of maintenance 
costs of highway construction to 
the Public Roads Administration. 


FWD Plays Host 
At Sales Parley 


CLINTONVILLE, Wis.—Four 
Wheel Drive Auto Co. held its sec- 
ond annual postwar sales meeting 
at its factory here last week. In 
attendance were FWD sales rep- 
resentatives from the entire U. S. 
and Canada and several foreign 
countries. 

The meeting was told by FWD 
officials that results of a detailed 
program of research and market 
analysis bear out the company’s 
firm conviction that prosperous 
times are ahead. Accordingly, it 
was reported, FWD is expanding 
its sales force and developing new 
model trucks to meet demand in 
expected greater markets. 


Building Nears Completion 


For Okaloosa Motors 


The new building which wil! in 
the near future house the Oka- 
loosa County Motors Co., Crest- 
view, Fla., will operate on a floor 
space totaling 13,850 square feet 
in the first floor alone. 

Five offices, including a gen- 
eral office and a used-car offive 
will be housed in the building. 


Be Sure to See 


FIL-GARD 


Advertisement in the 
Saturday Evening Post 


July 31, 1948 


SCULLY 
SIGNAL CO. 


Cambridge 41, Mass. 
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A NATIONWIDE SURVEY 


e e A nationwide survey by responsible 

a 2 é | gq appraisal companies shows that build- 

| ing, equipment, and machinery costs 
¥ Machi cosTsS 












1, 1947, to March 1, 1948. 


advanced 25% to 30% from January 
Equipment COSTS 


25% to 30% 


Has Your Insurance Been Increased? 


Under-insurance is dangerous! We urge you to 





consult an appraiser or your local contracter and 


learn how property values have increased! Ask 


about advances in machinery and equipment costs, 


| FIRE. 
| WINDSTORM IF YOU HAVE MADE NO INCREASE IN YOUR 
iil INSURANCE SINCE JANUARY, 1947, WIRE US 
IMMEDIATELY TO PLACE ADDITIONAL COV- 
ALLIED INSURANCE ERAGE! 


INSURE TO FULL VALUE! 


The UNIVERSAL UNDERWRITERS will be glad to 


Wr he C Or Wire Ti oday! serve you to the maximum of its facilities. 


‘UNIVERSAL UNDERWRITERS & 


' 


1000 R. A. Long Building 309 Terminal Sales Building 204 South Beverly Drive 1205 National Bank of Commerce Bldg. 
Kansas City 6, Mo. Portland 5, Oregon Beverly Hills, California Norfolk, Virginia 
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New Price Setup Likely 
To Aid Steel Supply 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen 

| TRYING to puzzle out the effect of a major upheaval 
in the steel pricing system on the delivered cost of steel 
laid down at automobile plants, consideration must be given 
to just how steel has been priced until now. In the case of 
cold-rolled sheets and strip, largest tonnage item used in 


car manufacture, 
ered price in Detroit was fig- 
ured by adding to the base 
price at either Cleveland or Chi- 
cago a so-called “arbitrary” freight 
charge amounting to $4.20 per ton 
(outside the Detroit switching 
limits, in eastern Michigan and the 
Toledo area this arbitrary has been 
$5.60 per ton). 

The “arbitrary” charge was a de- 
vice originated many years ago by 
Great Lakes Steel Corp., which is 
within the switching limits, to 


the deliv-® 





A. H. Allen 





of steel to the 
motor industry 
by all producers 
of competitive 
products. Being 
such a tremen- 
dously large con- 
suming area, if 
Detroit were to 
have been made 
a basing point on 
these steel items, 
an excessively 
large freight ab- 


make more equitable the shipment | sorption would have been required 


Greater comfort - more beauty for Conveitib led- 






Reduces front seat draft... 


eliminates 


head-on wind in back © Cuts down wind 
roar ® Protects from bugs and flying rocks 
® Shatterproof .. . locks securely in place 
—folds against back of seat when not in 
use ® Adds a swanky touch of beauty ® 
Installed in minutes—while the customer 


waits. 


© IMMEDIATE DELIVERY e 
LIST PRICE *29.95 


(f.0.b. Maywood, Illinois) 


Universal WIN-SHIELDS comes in 2 models. 


MODEL § fits Buick, Pontiac, Oldsmobile, Chevrolet, 
Cadillac (except 1948), Plymouth, Dodge, DeSoto, 
Chrysler, Packard and Lincoln. 


MODEL T fits Mercury, Ford and Hudson. Packed in 
individual cartons, 6 to a case. Shp. wt. 60 Ibs. 


UNIVERSAL AUTO PRODUCTS CORP., 110 Madison St., Maywood, Ill. 





of mills at such distant points as| 
Pittsburgh, Youngstown, Chicago, | 


etc. 


Originally the arbitrary charge 


was $2 a ton in Detroit, $3 in east- 


ern Michigan. As freight rates rose | 
the charge was) 
gradually moved up to its present | 


in recent years, 


level. 

As things have stood until last 
week’s change, a Chicago mill 
shipping sheets into Detroit, for 
example, could charge the base 
price plus the arbitrary of $4.20 
per ton, while actual rail freight 
amounted to $8.80 per ton, neces- 
sitating an absorption of $4.60. 


Great Lakes Steel, on the other | 


hand, at the back door of the 

motor industry so to speak, 
charged the basis price plus $4.20, 
while actual freight within the 
switching limit amounted to only 

70 cents a ton, resulting in an 
actual gain of $3.50 per ton. 

The theory behind this apparent 
inequity is that it would be bal- 
anced out when Great Lakes ship- 
ped into a distant area in compe- 
tition with a mill located at that 


point. 
* * * 


Must Pay It All 


New STEEL prices all are go- 
ing to be revised to an f.o.b. 
mill basis, with 








Extra profits for 
you!...with the 





CHEVROLE?Y 


BUCHANAN CHEVROLET—R. G. Buchanan, owner of this dealership in Spokane, Wash 
is listed among the Pacific Northwest's pioneer dealers, having been in the business since 


1921 in Spokane, Palouse, Kellogg, Wallace, 


charged the full freight. It will 
mean abandonment of the Detroit 


}and eastern Michigan arbitraries 


and a recasting of the entire steel 
picture. 


Fortunately at the present time, 


the customer | steel mills are not competing for 








Every convertible owner wants an accessory that 


will add comfort to driving . . . 


beauty to his car. 


That’s why Universal WIN-SHIELD is such a 


fast-selling item—so profitable for you! It protects 


rear seat riders from on-coming wind... 


reduces 


back-of-the-neck drafts in the front seat. . 


makes the finest car look even more glamorous! 


WIN-SHIELD is safe, too... 


made of heavy, 


crystal-clear plastic that locks securely in either 


up or down position. Enjoy big, new profits with 


the quickly installed Universal WIN-SHIELD. 


See your jobber or write direct. 


Ida., and Yakima, Wash. 


which is perhaps the 
principal reason behind the sud- 
den change to f.o.b. Any long- 
range analysis of the situation will 
show that eventually it is going 
to mean that either steel mills will 
have tg move nearer principal cus- 
tomers or the latter will have to 
transfer operations to areas close 
to steel sources. 

Already the rumor has been 
heard that Kelsey-Hayes Wheel 
Co. has been studying the pos- 
sibility of moving to the Pitts- 
burgh district. A spokesman for 
the company has denied to this 
writer any such plans; neverthe- 
less the report originated in re- 
sponsible quarters and was given 
wide credence there. 

United States Steel Corp. took 
the initiative in changing the his- 
torical pricing system of the in- 
dustry, refined over a long and 
arduous half-century of struggling 
through many types of pricing— 
Pittsburgh-plus, multiple-basing 
points, f.o.b., etc. There was no 
compulsion involved, other than 
the Supreme court's sustaining of 
a Federal Trade Commission order 
outlawing multiple basing points in 
the cement industry. FTC lawyers 
say the two industries are not ex- 
actly parallel, although they had 
been preparing a case against the 
steel industry’s pricing methods. 

Consumer surveys show the 
great majority of steel buyers ap- 
prove the multiple basing point 
system, and their protests over 
f.o.b. mill pricing are calculated 
to mount in a strident crescendo 
which could result in Congression- 
al action at the next session giv- 
ing enabling legislation for a re- 
turn to the basing point method. 

a7 * * 


business, 


Little Resistance 


HE NEAR-TERM outlook for 
automotive steel should be im- 
proved, since manufacturers fran- 
tically pressing for more steel are 
not going to quibble too much over 
paying the full freight. It will be 
recalled that only recently motor 
plants were buying pig iron from 
Utah and even Mexico and paying 
a terrific freight bill for what often 
proved to be inferior material. 
Distant steel suppliers who have 
been getting increasingly reticent 
over absorbing hefty freight bills 
on Detroit shipments now may 
find it advisable to get their feet 
“back in the door.” Even though 
they may be convinced local area 
consumers have first call on their 
steel, the chance is seen that such 
users may not constitute sufficient 
volume to take full mill output. 
If this proves to be the case, 
and only time will tell, then the 
| automotive plants now bolster- 
ing their steel inventories by 
| costly scrap-ingot conversion 
deals will drop them in a hurry, 
since even high freight on fin- 
| ished steel from a distant mill 
would be less expensive than the 
| multiple cross-hauling involved 





in getting scrap processed into 
ingots and ultimately into sheet 
and strip, with two or three dif- 
ferent mills involved in the pro- 
cedure. 

Mills which can water ship into 
Detroit should be able to find 
plenty of eager buyers. Except dur- 
ing four winter months, lake 
freighters can move sheet and 
strip from Chicago or Buffalo into 
Detroit at a far lower freight cost 
than by rail. 

There is of course no assurance 

(Continued on Page 40, Col. 4) 
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A Subsidiary of Commercial Credit Company, Baltimore 
MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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STHE RADIO JACKPOT: 


| The first time Columbia's exciting new quiz program “Hit the Jackpot” 

{ went on the air under a different name, 24,000 listeners wrote in saying 
they wanted to play the game and get a chance at the fabulous prizes 
offered to the winner. 

Today over 3000 De Soto-Plymouth dealers throughout the country 
are the sponsors of “Hit the Jackpot,” CBS-conceived, CBS-produced. This is 
one of the newest of the famous CBS Package Programs which have hung 
up an unequalled record this year as top commercial radio entertainment. 
“Hit the Jackpot” is broadcast on the coast-to-coast CBS network 
which is now broadcasting programs with the biggest audiences in radio 
r day and night. It is one more reason why the country’s biggest advertisers 


have consistently turned to CBS for the past II years. 


*Broadcast Tuesday nights at 9:30 p.m. 





2° Ga 


COLUMBIA BROADCASTING SYSTEM 


— where 99,000,000 people gather every week 











F ACILITIES—Leslie Motor Co. (Nash), Greenville, S. C. 
Ste caeme tee © E with 9,420 devoted to service and 


has 13,500 square feet of floor space, wi 


Good Old Days 


Horseless Carriage Club 
Formed in Calif. 


RICHMOND, Calif.—The Horse- 
less Carriage club of northern Cali- 
fornia has been formed here 
among owners and fanciers of 
early model cars—those of pre- 
World War I vintage. 


Officers are Leon Pinston, Rich- 
mond, president; Merle Walton, 


Benecia, vice-president, and Les 


WITHOUT A DOUBT THE MOST BEAUTIFUL 
ACCESSORY OF ITS KIND ON THE MARKET 
GLAMOUR AND BRILLIANCE FROM TIP TO TIP 


Thousands of these beautiful streamlined 
Custom Fit Weathershields have been sold. 
They have created a sensation with motorists 
everywhere. This acclaim for the Custom 
been 
production facilities. Additional facilities 


Fit Weathershield has 
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The building 
1,360 to parts. 


Wilson, 1051 Thirteenth St., Rich- 
mond, secretary. 

Bob Welch of Oakland is the 
|owner of the club’s oldest car, a 
1906 Ford. 

The members have agreed to 
drive their cars in a number of 
parades and to place them on ex- 
hibition in cities sponsoring cele- 
brations during California’s centen- 
nial pageantry. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 





in America’s No. 1 Industry . .. an esti- 
mated 90,000 readers weekly! 





Lawsuits Affecting Dealers... 


Court Decisions 


By Leo T. Parker 
Attorney at Law 

BEFORE PURCHASING real es- 
tate it is advisable for prospective 
operators of gasoline and service 
stations to investigate the law and 
know that municipal permits for 
intended improvements can _ be 
made. 

For example, in Elder v. May of 
City, 57 Atl. (2d) 653, it was shown 
that one purchased a lot and then 
applied for a “curb cut” for a drive- 
way to a proposed gasoline and 
service station. 

The commissioner of public 
works of the city denied the ap- 
plication on the ground that the 
driveway would enhance danger 
to the traveling public because of 
its close proximity to _ traffic. 
Elder appealed to the higher 
court, which refused to award the 
permit, saying: 

“The commissioner was under no 


obligation to grant him (Elder) a 
curb cut for a driveway.” 
* + * 


License Law Held Valid 


ACCORDING TO a recent higher 
court, a state law is valid which re- 
quires dealers in used automobiles 
to obtain a license and furnish bond 
guaranteeing proper and lawful 
conduction of their business. 

For example, in Corder v. Pond, 
190 Pac. (2d) 582, it was shown that 
the state of Colorado passed a stat- 
ute requiring used-car dealers to 
obtain a license and execute a bond 
to guarantee proper conduct of 
their business. Also, this law penal- 
ized dealers who failed to obtain 
such license. 

The higher court held the law 
valid. 

* + + 
Mechanic’s Lien 

CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: If a garage owner 
or repairman assigns his mechan- 
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ic’s lien on an automobile to one 
who records it in the county record- 
er’s office, can the purchaser of the 
lien take possession of the automo- 
bile from subsequent purchasers of 
the car? The answer is yes. This 
is so because where a lien and as- 
signment are properly recorded, 
and foreclosure proceeding later is 
properly brought against the orig- 
inal owner of the automobile, one 
who purchases the automobile takes 
it subject to the lien. 

For example, in McLaughlin Auto 
Co. v. Zarbell, 190 Pac. (2d) 114, it 
was shown that a garage owner 
completed the work of installation 
of a new motor in an automobile 
owned by one Wheeler, and deliv- 
ered the automobile to him. 

On the same date the garage 
owner executed a chattel lien for 
the material and labor incident to 
repair of the automobile, and as- 
signed the lien to one Zarbell, 
who filed the lien and assignment 
in the office of the auditor for the 
county. 

Two weeks later the McLaughlin 
Auto Co. purchased the automobile 
from Wheeler. McLaughlin Auto 
Co. then sold the automobile to one 
Privrasky on a conditional sales 
contract, which was assigned to the 
Lee James Finance Co. 

> *. ec 


Zarbell Gets Car 

IN SUBSEQUENT litigation the 
higher court held that Zarbell could 
take possession of the automobile 
without paying any money to either 
the McLaughlin Auto Co., Privrasky 
or the James Finance Co. This 
court said: 

“Appellant’s (Zarbell’s) notice of 
lien on the automobile was timely 
filed in the office of the auditor for 
King county. Therefore, respond- 
ents, who were subsequent purchas- 
ers of the automobile, purchased 
with constructive notice of the lien, 


|} and assignment of the same.” 


Va. Groups Meet 
To Oppose Rise 


In Insurance Cost 


RICHMOND, Va.—The Virginia 
Motor Vehicle Conference commit- 
tee met here last week to plan for- 
mal opposition against a proposed 
hike in Virginia automobile acci- 
dent insurance rates of as much as 
57.7 percent. 

Surveys by the Automobile Club 
of Virginia and the Tidewater Au- 
tomobile Assn. on comparative rates 
throughout the nation were due for 
review. 

Both organizations have predict- 
ed that their surveys would show 
that an increase in existing rates 
in Virginia for accident insurance 
are unjustified. They said that pre- 
liminary returns bore out such pre- 
dictions. 

Efforts by Virginia insurance 
firms to raise rates have been meet- 
ing considerable opposition from 
vehicle groups in the state. 


Ark. Gas Merchants 


Assail Tax Hike Plan 

LITTLE ROCK, Ark.—Resolutions 
opposing any increase in the state 
tax on gasoline and calling for a 
repeal of laws imposing federal 
taxes on gasoline and lubricating 
oils were adopted by the Pulaski 
County Oil Dealers Assn. here last 
week. 

W. F. Scarborough, executive sec- 
retary of the Oil Dealers Assn. of 
Arkansas, credited members of that 
organization with a substantial part 
in defeat of proposals for increased 
gasoline taxes in the 1947 legisla- 
ture. He declared that available 
state and federal funds are suffi- 
cient to improve Arkansas high- 
ways as needed, but that “contrac- 
tors won’t take the jobs except on a 
cost-plus basis” and that the state 
is not carrying out its highway con- 
struction program. 


Swanberg & Scheefe ‘News’ 
Heralds $300,000 Building 
Swanberg & Scheffe Co. 
(Buick), Minneapolis, heralded 
the opening of its new $300,000 
building by issuing a four-page 


news sheet with pictures and 
stories about the 43-year-old 
firm. 


Produced by Fadell Co., Swan- 
berg & Scheefe’s§ advertising 
agency, the paper featured short 
biographical sketches of co-part- 
ners Ray Swanberg and John R 
Scheefe and other department 
heads. 
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on’t talk to a woman about “the good old days”! . . . Those first convertibles 
were mighty flashy, but they required much more muscle than the fragile sex 
could muster. Women complained, designers listened, and so today we push a button 
and sell lots more convertibles . . . with women behind the purchase! We haven't 
come to the days of push-button sales, but it’s much easier to win a woman's 


preference in the magazine that nearly a million more women buy and believe in... 


lads’ home JOURNAL 
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| Current Prices | 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 


They do NOT include transportation 
charges, state sales taxes, or optional 
equipment. 


BUICK—Series 40 Special —4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,040; Series 70 
Roadmaster—4-dr. sed., $2,242; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4- dr. sed., 
$2, 781; sed. cpe., $2, 719; conv., $3,174; 
Series 60—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pass. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560. 


CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,202; 
bus. cpe., $1,160; Fleetmaster—4- -dr. sed., 
$1,345; 2-dr. sed., $1,286; spt. cpe., $1,281; 
conv., $1,628; stat. wag., $1, 893; Fleetline— 
4-dr. sed., $1,371; sed. cpe., $1,313. 


CHRYSLER—Royal ‘‘6’’—4-dr. sed., $1,- 
889; 2-dr. sed., $1,841; spt. cpe., $1,868; 
bus. cpe., $1, 752; Windsor ‘‘6’’—4-dr. sed., 
$1,957; 2-dr. sed., $1,925; spt. cpe., $1,936; 
bus. cpe., $1,820; conv., $2,351; Saratoga 
“g*_4-dr. sed., $2, 222; 2-dr. sed., $2,185; 
spt. cpe., $2, 196; New Yorker +97" _4- dr. 
sed., $2,343; 2-dr. sed., $2,306; spt. cpe., 
$2, 317; bus, cpe., §2, 217; conv., $2,747; 
Town & Country +«g""_conv. > $3,327. 


CROSLEY—2-dr. sed., $927; conv., 
stat. wag., $991; spt. utility, $852. 


DeSOTO — Deluxe — 4-dr. sed., $1,761; 
2-dr. sed., $1,724; spt. cpe., $1,751; bus. 
cpe., $1,635; Custom—4-dr. sed., $1,825; 
2-dr. sed., $1,793; spt. cpe., $1,807; conv., 
$2,229; stat. wag., $2,569. 


DODGE — Deluxe — 4-dr. sed., $1,653; 


$959; 


2-dr. sed., $1,616; bus. cpe., $1,521; Cus- 
tom—4-dr. sed., $1,719; town sed., $1,804; 
spt. cpe., $1,706; conv., $2,121. 


FORD—Six—4-dr. sed., $1,382.22 (V-8, 
$1,468.70); 2-dr. sed., $1,318.98 (V-8, $1,- 
405.46); bus. cpe., $1,245.05 (V-8, $1,- 
342.23); spt. cpe., $1,340.12 (V-8, §$1,- 
447.65); Custom Six—4-dr. sed., $1,500.36 
(V-8, $1,574.13); 2-dr. sed., $1,431.86 (V-8, 
$1,510.89); spt. cpe., $1,452.91 (V-8, $1,- 
567.20); conv., $1,794.29 (V-8, $1,874.09); 
stat. wag., $2,027.35 (V-8, $2,106.28). 


FRAZER—4-dr. sed., $2,482.77; Manhat- 


tan—4-dr. sed., $2,746.11 

HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
127.25 (8-cyl., $2,242.75); 2-dr. sed., $2,- 
076.75; spt. cpe., $2,124 (8-cyl., $2,239.50); 


bus. cpe., $1,987.25; Commodore ‘‘6’’—4-dr. 
sed., $2,301 (8-cyl., $2.411); spt. cpe., $2,- 
276.75 (8-cyl., $2,386.75). 


KAISER—4-dr. sed., $2,244.37; Custom— 
4-dr. sed., $2,465.57. 


LINCOLN—4-dr. spt. sed., $2,559.98; 6- 
pass. cpe., $2,523.23; conv., $2,943.88; 
Cosmopolitan — 4-dr. town sed., $3,170.01; 
4-dr. spt. sed., $3,170.01; 6-pass. cpe., 
$3,117.42; conv., $3,774.34. 


MERCURY — 4-dr. spt. sed., $1,997.06; 


6-pass. cpe., $1,976.01; conv., $2,365.19; 
stat. wag., $2,649.58. 

NASH — ‘600"’ Slipstream — 4-dr. sed., 
$1,543.05; deluxe bus. cpe., $1,478.05; 
600" Super—4-dr. sed., $1,587.05; spt. 
epe., $1.538.05: Ambassador Slipstream— 


4-dr. sed., $1,873.95; Ambassador (trunk) 
—4-dr. sed.. $1,915.95; spt. cpe., $1,857.95; 
conv., $2,345. 


OLDSMOBILE — Series ‘‘66"’ Six — 4-dr. 


sed. stand., $1,556; 4-dr. sed. deluxe, 
$1,697; 2-dr. sed, stand., $1,513; 2-dr. sed. 
deluxe, $1,655; club cpe. stand., $1,488; 
club cpe. deluxe, $1,628; conv., $1,845; 


stat. wag., $2,456; Series “68”" Eight—4- dr. 
sed. stand., $1.614; 4-dr. sed. deluxe, $1,- 
755; 2-dr. sed, stand., $1,572; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; 
club cpe, deluxe, $1,687; conv., $1,903; 
stat. wag., $2,514; Sertes ‘‘76"" Six—4-dr. 
sed. deluxe, $1,805; 4-dr. sed. stand., $1.- 
659; 2-dr. ‘sed. deluxe, $1.731; 2-dr. sed. 
stand.. $1.584; Series ‘78’ Eight—4-dr. 
sed. deluxe, $1,863; 4-dr. sed. stand., $1.- 
717: 2-dr. sed. deluxe, $1,789; 2-dr. sed. 
stand., $1,643; Futuramic ‘98’ Series— 
4-dr. sed. deluxe, $2,098; 4-dr. sed. stand., 
$1,993; 2-dr. sed. deluxe, $2,024; 2-dr. sed. 
stand., $1,920; conv., $2,466. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2.543); 2-dr. sed., $2,250 (deluxe, 
$2517); stat. wag., $3,425: Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2.802; conv.. 
$3,250: 7-pass. sed., $3.500 (deluxe, $3,- 
850); 7-pass. lim., $3,650 (deluxe. $4,000); 
Custom Elght—4-dr. sed.. $3,750; 2-dr. 
sed.. $3.700; conv., $4.295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 


PLYMOUTH—Deluxe—4-dr. sed., $1,395: 
2-dr. sed., $1, =: spt. cpe., $1,363; bus. 
cpe.. $1, 300; pecial Deluxe—4- dr. sed., 
$1,473; 2-dr. on a 415: spt. cpe., $1,446; 
bus. cpe., $1,383; conv., $1,800; stat. wag., 


$2,016. 

PONTIAC—Torpedo ‘‘6’’—-4-dr. sed. de- 
luxe, $1.600 (S-cyl., $1.647); 4-dr. sed. 
stand., $1.512 (8-cvl.. $1,559); 2-dr. sed., 
$1,453 (8-cyl., $1,500): sed. cpe. deluxe, 
$1,572 (8-cvl.. $1620); sed. cre. stand., 
$1,484 (S-cvl,, $1.531): club cpe., $1.43 
(R-cvl., $1,485): bus. cre., $1,387 (8-cyl., 
$1,434): conv. deluxe. $1,894 (8-cyl., $1,- 
941): Streamliner ‘‘6'’—4-dr. sed. deluxe, 
$1685 (8-cyl., $1.732); 4-dr. sed. stand., 
$1,598 (8-cyl., $1,645); sed. cpe. deluxe, 
$1,635 (S8-cvl., $1.682); sed. cpe. stand., 
$1,547 (8-cyl., $1,595): stat. wag. deluxe, 
$2,312 (8-cyl.¢ $2.359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed.. $1,514.25: spt. 


pe., $1,540.50; bus. cpe.. $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed.. $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe.. $1,614; bus. 
epe., $1,519.25; conv. $1,969.75: Comman- 
der Deluxe—4-dr. sed., $1,850.75; 2-dr. 


sed., $1,819.25; spt. cpe., $1.845.50; bus. 
epe., $1,750.75; Commander Regal Deluxe— 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe.. $1,966.50; bus. cpe., $1,872; 
conv. $2, 325.25; land cruiser, $2,143.50. 
YS — Stat. wag., $1,739.33; stat. 


WILL 
sed., $1,991.72. 
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N. C. Ammounces 
New Rules to 
Spur Inspections 


RALEIGH, N. C.—In order to 
speed up its mechanical inspection 
program, the state department of 
motor vehicles announced a new 
set of rules and regulations. 

“The new rules are necessary,” 
an official said, “because only 250,- 
185 of the state’s 862,252 registered 
vehicles had been inspected at the 
end of June.” 

The new rules require that, ef- 
fective immediately: 

1. All motor vehicles of year 





Passenger Car Registrations, 44 States for May, 48-47 





models up to and including 1936 
and vehicles of year models 1947 
and 1948 must be inspected by 
Aug. 31. 

2. Year mcdels 1937 and 1946 
must be inspected by Sept. 30. 

3. Models 1938, 1939, 1943, 1944 
and 1945 must be inspected by 
Oct. 31. 

4. Models 1940 and 1942 must be 
inspected by Nov. 30. 

5. Models 1941 and 1949 must be 
checked by Dec. 31. 

The new regulations provide that 
during 1948 any vehicle may be 
presented for inspection at any 
time prior te the expiration of its 


time limit. 


























Commercial Car Registrations, All States for January, "48-47 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 

tives in state capitals. j 
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HELD OPEN HOUSE FOR A WEEK—Midway Chevrolet Co., 1389 University Ave.. 
, observed its 25th anniversary with the opening of a new building covering 85,000 
square feet. Students from the University of Minnesota guided the public through the 


dealership, according to Ralph R. Kriesel, 





, the Newspaper of the Industry, read by everyone who counts 
an estimated 90,000 readers weekly! 
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Commercial Car Registrations, All States for F ebruary, 4847 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Truck registrations by states are 
released here weekly, as com- 
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tives in state capitals. 
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TOPS IN NEW YORK’S 
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TOP-BRACKET SUBURBS { 





| More Journal-Americans Are Sold In New York's 
| 8 Best Suburban Counties Than All Other 


Metropolitan Evening Papers Combined 





OF the twenty counties in the New York 
A.B.C. 50-mile ‘suburban zone eight stand 
out as having the greatest sales potential. 
They are closest to the metropolitan area: 
have 72% of the suburban population; buy 
73% of all retail goods; pay 82% of sub- 
urban income tax returns. Included in the 
group is the world’s richest suburban com- 
munity—-Westchester County! 


Fourth Paper 


Second Poper 


24.1% 
Third Paper 


18.9% 
In this lush market of higher-income families 
the Journal- American is by far the most 


Percent of Evening widely sold metropolitan evening.newspaper 


Papers Sold in 8 Best 
Suburban Counties 





NATIONALLY REPRESENTED 86Y 
HEARST ADVERTISING SERVICE 





ee Hi 
Nb 


..- more than all other evening papers com- 
bined. Significantly, the Journal - American 
outsells its competition here to an even 
greater degree than in the city proper. 


Journal-American leadership in New York's 
“blue chips” counties confirms the point: 
never discount quality just because it comes 
in quantity. A newspaper with the strong 
popular appeal of the Journal-American ... 
over 700,000 readers daily ... plays a dom- 
inant role in the plans for better living among 
all kinds of people. 
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Faton the Ribs 


It’s no secret that Nash dealers are 
going great guns. 


. ; the soundest profit opportunity in the 
Look at their places of business—they , . 
; s automobile business. 
rate fops in every city. 


t Nash dealers have more territory to sell 
Look at their sales records... the swing ; ae 
bead | Laem: in, and grow in, and prosper in—1n any 
to Nash among discriminating buyers ; 
; : kind of market. 
...the growing number of enthusiastic 


Nash owners. Nash dealers are full partners in selling 


; policies gaited for the long run... geared 
Look at their records for service busi- were 
; to proved principles of management. 
ness—more than 3 times as many people 


now use Nash service than ever before. Nash dealers handle cars famous for 


te. their fundamental engineering .. . built 
Yes—they’ve got fat on their ribs—and ; . 
= : in plants fully retooled and modernized. 
it’s going to stay there, too. 


: You bet there’s a difference in fran- 
Because that is the purpose of the Nash 5 a a 
chises. The Nash franchise is the deal- 
franchise—to give every Nash dealer 
er’s franchise. 


That’s why Nash dealers have fat on their 


ribs—and plenty of muscle to go with it. 


Gueat Catd Disce G02 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 








Dealer 





Texas Assn. Expanding; : 
Adds Unit at Orange 


Temporary officers were elected 
to head a new chapter at Orange, 
Tex., of the Texas Automotive 
Dealers Assn., according to the 
TADA bulletin. 

Interim officials selected were: 
Charles R. Hempel, Charles Hempel 
Motors, president; E. J. Halfacre, 
Halfacre Nash Motor Co., vice- 
president; Cecil Osborne, Osborne 
Motors, and W. Maracantel, Mod- 
ern ChevroJet Co., directors; M. 
Dell, Border Motor Co., secretary. 

Other dealers in attendance at the 
session were: > . Carpenter 
(Kaiser-Frazer); Adrian Cahn (Lin- 
coln-Mercury); Jack T. Wilson 
(DeSoto-Plymouth); O. S. McLa- 
more (Dodge-Plymouth); Everett 
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Doings 


big one-story building it has been 
occupying. 

When the new lease becomes 
effective, Schuler will have more 
than double its present floor 
space, plus an open air concrete 
apron to the rear. 


Black Officiates 
White Prexy Presides 


At Va. Opening 


Robert F. Black, president of 
White Motor Co. of Cleveland, for- 
mally opened the Harville-White 
Co., Inc., sales and service center 
on the River Rd., Danville, Va. 

Black praised the owner, Clar- 
ence Harville, for his foresight and 
confidence in the economic future 
of the community and nation. 

* * + 











SHOWROOM COVERS 5,000 SQUARE FEET—C & N Motors (Kaiser-Frazer), 416 Soscol 


Ave., Napa, Calif., is owned by 
from a start with five persons in January 
L. P. Anderson, sales manager. It has deliv 


. P. Crinella and W. J. Novelli. The dealership has grown 


1947, to a payroll of 55 currently, according to 


‘er 


200 new cars since then in a community of 


15,000 people. The facilities represent an investment of $100,000, including a modern service 


department which occupies 8,100 square feet. 





additional stockholders and of- 
ficers, effective July 1. 


Humphrey will be president of 


the Humphrey Motor Co., Inc. 
Humphrey has been active man- 
ager of the company for 29 years. 


vens as service manager, also r - 
vealed that the company had in- 
stalled an air-conditioned service 
room for servicing Diesel engines. 
Stevens recently attended a GM 
Diesel training school along with 
Harry W. Kopp, Howard C. Bain- 
bridge and Milton D. Schmidt. 
* * aa 
On To 


Crosley Dealer Displays 


Car on Roof 


An automobile has been hoisted 
to the roof of the new building of 
Fly & Harwood, Inc., at 395 Union, 
Memphis, to be used as a sign. 

The company, distributors for 
Crosley cars, plans to substitute 
a different model on the rcof each 
month, according to Wilson Fly, 
president of the dealership. 


* * * 


Kaufman Buick Builds 


In Lewiston, Ida. 


Dunstan (Willys-Overland). 
o s a 

Schuler Motors Leases 

More Space in Louisville 


Schuler Motor Co. (Hudson), 
Second and Walnut Sts., Louis- 
ville, has leased the rest of the 


+ * * 


Portland Dealer Names 
Stevens Sales Manager 


A. H. Nehl, sales manager for 
Wentworth & Irwin, Inc. (GMC), 
Portland, Ore., in announcing the 
appointment of Louis (Steve) Ste- 


the motor company in the new 
setup; Wilbur W. Newsome, a 
long-time employe and service 
manager, will be vice-president, 
and L. Ralph Coover of Wichita 
will join the firm as secretary- 
treasurer and general manager. 
The firm will now be known as 


Humphrey Motor Acquires 


Charter in Junction City 


J. V. Humphrey jr. has an- 
nounced the incorporation of 
Humphrey Motor Co. (Chevrolet), 
Junction City, Kan., and the ex- 
pansion of the firm to include 


Cartoon courtesy of Ladies’ Home Journal 





today’s feminine buyers expect your showroom 
to be as up to date as the cars you sell. You can 
bet their husbands expect it, too. 

Get ready for competition with a Visual Front. 
For information on this powerful display idea... 
and on the types of glass that make it possible, 
write to Libbey:Owens-Ford Glass Company, 
4678 Building, Toledo 3, Ohio. 


Styles change ... cars change. So do merchan- 
dising methods. 

The latest is the Visual Front... the store- 
front that cuts out “gingerbread”... presents a 
sweeping, unobstructed view, of the cars you 
want to sell. 

The above cartoon from an advertisement by 


a leading women’s magazine is recognition that Nicholas 






LIBBEY: OWENS - FORD 
@ Gnedl awe te GLASS 


VWreveR 





in 1922. 


| 
}Grove announced. 


A $100,000 showroom and ga- 
rage is being constructed in Lew- 
iston, Idaho, by Kauffman Buick 
Co. The new structure will be 
ready for occupancy some time in 
August, according to Lester M. 
Kauffman of Spokane, Wash., 
who heads the Buick dealerships 
in both Lewiston and Spokane. 

The new building in Lewiston, 
which will be managed by Walter 
W. Kauffman, will contain a 
showroom, service department, 
modern paint room, lubrication 
facilities and a body and fender 
department. 

* 


* * 


Baltimore Dealership 
Switches to Rootes 


Northwestern Motors, Inc., 605 S. 
Conkling St., Baltimore, is now a 
dealership for the Rootes line of 
English cars. The firm had been a 
Packard dealership for 12 years 

Head of Northwestern, Guy J 
Needy, reports he has already re- 
ceived a shipment of Hillman Minx 
cars, and even though there are 
but two Humber Pullmans in the 
U. S., he has received one of them 

+ + + 


| Boedeker-Verner Motors 
Opens Soon in Dallas, Tex. 


A second Dodge-Plymouth Dal- 
las, Tex., dealership—Boedeker- 
Verner Motors—is expected to go 
into full operation in the Oak 
Cliff section of the city about 
Aug. 1 upon completion of a new 
$350,000 plant. The concern is 
headed by Larry T. Verner, pres- 
ident and general manager, and 
Waller C. Boedeker, vice-presi- 
dent and treasurer. 

Fronting 200 feet on Marsalis 
Ave., the Boedeker-Verner prop- 
erty extends back 250 feet, with 
a service entrance on Tenth St. 
The main building contains 65,- 
000 square feet. 


* > + 
| Some Gift 
| Packard Dealer’s Daughter 


Gives Car to City 


Betty Jean, daughter of Frank 
Clark, Oklahoma City Packard 
dealer, has given the city a new 
$6,000 Packard limousine, for use of 
the Chamber of Commerce in ex- 
tending a “royal” welcome to visi- 
tors to Oklahoma City. 

* + + 


| Pontiac Names Miller 
| As Omaha Dealer 


Pontiac Motor division has an- 
| nounced a new Omaha dealer, 
Miller Pontiac, Inc. (successor to 
Omaha Motor Co.), at 27th Ave. 
and Farnam St. 
Art Miller heads the firm. 
a ok * 





Dick Shoupe Buys Out 
Nevill-Pickens (Dodge) 

Sale of Greenville’s (Tex.) oldest 
| motor car firm, the Nevill-Pickens 
Motor Co. (Dodge-Plymouth) to 
Dick Shoupe, of Dallas and Gar- 
land, has been announced. The 
company will now be known as 
the Dick Shoupe Motor Co., with 
Shoupe in active management. 

The firm was first established 


Grove Auto of York, Pa., 


Gets Larger Quarters 


W. F. Grove Auto Co. (Kaiser- 
Frazer), York, Pa., has moved into 


|new and larger quarters at 901-9!! 


S. Queen St., owner W. F. (Barney) 
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MORE PULL — In 1947 more than 283,000 copies of 
COMPANION leaflets, pamphlets and patterns were 
bought through the mails by women readers! For 
these pieces, based on COMPANION editorial features, 
they paid more than $46,000 — mostly in nickels and 
dimes. COMPANION readers are women of action! 


WOMAN’S HOME 


THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, 


Bm & 8 Uda 
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Thousands will have better medical 


care...because women acted! 


WE MUST CHOOSE OUR DOCTORS MORE 
CAREFULLY decided stirred readers of 
recent COMPANION article “How to 
Pick a Doctor.” Thousands of reprints 
were requested by women who were 
determined to make this all-impor- 
tant decision wisely. And leading 
newspapers in every part of the coun- 
try gave further publicity to the 


MORE VISIBILITY — 1947 Lloyd Hall Editorial Report 
shows the COMPANION scored the greatest percent- 
age of editorial material and largest editorial linage 
gain in the service field! No wonder Starch figures 
put the COMPANION at the top of the field in “noted” 
advertising visibility of major space units! 


Monthly Circulation More Than 3,750,000 


COMPANION article in their news and 
editorial columns. 


Aconsistent ability to arouse this kind 
of dynamic response makes the 
COMPANION outstanding in the 
women’s field. And following are more 
reasons why it’s smart to keep your 
eye on the COMPANION! 


MORE YOUNG PARENTS — The CoMPANION has the 
greatest percentage of families with younger children 
in the entire women’s service field! That’s what the 
1947 Starch figures prove. The COMPANION has what 
it takes to consistently attract the families that are in 
the midst of their most active “buying” period! 


‘COMPANION 


PUBLIC SERVICE 
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WCLL~ WELL- WELL, A LETTER, FROM 
"VY BROTHER, Z 4A VENT HEARD 
SOM Wl FOR TWENTY YEARS 
MMM 4-777? 






LETS SEE WOW 
“DEAR BROTHER, 





taxes 


In th e Hopper form of an amendment to the state . ee 


constitution and will appear on - 
the ballot in November for ap- Mass. Toll Road Bills Due 


: , : 
Minis, to Vets 64 Method highway committee has endorsed a|Proval or disapproval from the Again Before °49 Legislature 
proposal that would split gasoline | electorate. It would replace the| Measures contemplating the con- 
Of Splitting Gas Taxes tax revenues equally between the| present system under which the|struction of 200 miles of toll- 
Minnesota’s interim legislative! state and counties of Minnesota. counties get one third of the total | financed superhighways in Massa- 


In Chicago... 











The rae 


MOVES THE G 


yore at one of the lowest milline rates in America, it is your 
greatest advertising dollar’s worth in Chicago. Our representa- 
‘tives will prove this statement with actual case histories 
showing you how The SUN-TIMES moves the goods for well- 


known advertisers . . . at tremendous dollar savings. 


crHYD)Cc A CGO 


SUN TIMES 


THE PICTURE NEWSPAPER 


‘phe Sun Times MOVns THE GOODS 24 Hours ra Day. = 


an | average y net paid circulation of 672 848° Dai ily 


“Based on ABC Publishers Statement for period ending Varch 





By Fred K empf 


THAT F 


To HEAR FROM HIM AFTER AFTER 20 YEARS AND 
THENTY YEARS, LETS SEE ALL HE WANTS /5 A 
WHAT HE HAS TO FAYrs Wt CAR [LS 3 RERL 





The 50-50 split proposal is in the|revenues derived from gasoline|chusetts will be reintroduced in 


the Massachusetts legislature next 
year, according to Sen. Edward W. 
Staves, chairman of a Massachu- 
setts state legislative recess com- 
mittee on highways. 

A bill which included a $300,000 
appropriation to survey feasibility 
of Massachusetts toll road con- 
struction failed to gain final ap- 
provai in the Massachusetts legis- 
lature this year. Senator Staves 
said the proposed Massachusetts 
toll roads would form a connect- 
ing link to complete a_long- 
planned direct express highway 
route from Portland to New York 
City. 

A +. + 
N. J. ‘Parking Authorities’ 
Are Now Permitted 


Legislation permitting munici- 
palities to create “parking authori- 
ties,” to attempt to solve traffic 
congestion problems, has_ been 
signed into New Jersey law by 
Gov. Alfred E. Driscoll. 

With membership named by lo- 
cal governing bodies, the agencies 
would be empowered to acquire 
and construct public parking lots. 
They would have other functions 
regarding traffic regulations. They 
also would be authorized to issue 
bonds to finance such projects, 
with revenues from parking fees 
used to retire the bonds. 

* + +o 


Business Tax Doubled 
In New York City 


NEW YORK.—Over the oppos'- 
tion of business groups, “Mayor 
William O’Dwyer has sigaed into 
local law a bill to increase New 
York City’s general business tax 
from one-tenth of 1 percent to 
one-fifth of 1 percent on gross 
business receipts over $10,)00. Ef- 
fective July 1, the new measure is 
expected to provide $35,000,000 in 
additional annual revenue. 

a * 7 


Tax Boost Killed 


A bill proposing to double the 
Louisiana tax on chain stores was 
killed (June 29) in the state leg- 
islature. 


White Machine 
Buys New Plant 


HOWELL, Mich. — Officers of 
| White Machine Works, Eau Claire, 
Wis., have purchased the piston fac- 
tory and aluminum foundry here, 
generally known as the Spencer- 
Smith plant. Interested also is W. C. 
Cheney, vice-president of Gillett & 
| Eaton, Lake City, Minn. H. A. 
| White will continue as president of 
all three production units, with 
H. D. White as secretary-treasurer. 

The Howell plant will operate as 
Arrow Head Steel Products Co., and 
original equipment piston business 
will be carried on under that firm 
style. Original equipment business 
of Gillett & Eaton will continue un- 
der that name. Replacement pro- 
| duction of all plants and foundries 
will be sold through White Machine 
| Works, Eau Claire, under the Supe- 
|rior-Arrow Head trade brand. A 
new specification catalog to incor- 
| porate all patterns is to be issued 
soon. 








Gibson Motors Formed 


Gibson Motors, Inc., has been 
|formed at Oshkosh, Wis., to dea! 
| in cars, operate a garage, etc. In- 
corporators are Mary Pennock 
John H. Quade and Lloyd D 
Mitchell 
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Auto News From Britain 
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Lightweight British Buses Feature Aluminum 
To Save Fuel, Ease Costs 


LONDON (UTPS).— The Alumi- 
num Development Assn., coordinat- 
ing body on aluminum develop- 
ments in Britain, has outlined prog- 
ress in the use of aluminum alloys 
in vehicle construction and notably 
in a new chassisless aluminum alloy 
bus. 

The design of chassisless road 
vehicles has been coming to the 
fore in this country over a num- 
ber of years, with trolley buses 
as the main field of development. 
The new chassis-less single-deck 
buses built by John C. Beadle 
Ltd., are among the earliest de- 
signs for oil and petrol-driven 
passenger vehicles. 

The first prototype was built of 
steel and was powered with a 27.7 
h.p. Bedford engine, its payload was 
33 seated and two standing pas- 
sengers. With a body weight of two 
tons, 17 cwt. and a total unladen 
weight of four tons, 17 cwt., this 
was a remarkably light vehicle and 
proved highly successful during its 
first 33,000 miles of service. 

Still further substantial improve- 
ment could be envisaged by the use 
of a lighter metal. Three aluminum 
alloy models were therefore planned 
and built and the performance fig- 
ures available for two of these show 
a good justification of the design- 
ers’ expectations. | 

One is powered with a Gardner 
4 LK oil engine (20/25 h.p.) and the 
other with a Bedford petrol engine 
(27/34 h.p.). Unladen weights are 
three tons, 17 cwt. and three tons 
10 cwt., respectively. 

The construction of the body is 
simple and adaptable to most types 
of engine and transmission system. 
The super-structure framing con- 
sists largely of H-section extru- | 
sions, and the under-frame of deep 
channel sections, at present built 
up from plate and angles but prob- | 
ably to be extruded in later produc- | 
tion models. 

The superstructure frame itself 
weighs only 4% cwt., to which 58 | 
pounds must be added for the front 
bulkhead. The paneling is alumi- 
num alloy, pressed to shape where 
necessary before assembly. 

A cross section through the | 
wall pillars shows a rigid sym- 
metrical ring formed by the right 
and left-hand pillars, the roof- 
stick and the cross members are 
pierced for further lightness. The 
upper corners are reinforced with 
large gussets which also serve as 
luggage-rack supports, 

A collision put one of these buses 
temporarily out of commission after 
only 300 miles service. The impact 
was severe enough to smash the 
radiator, shear the holding bolts of 
the engine, and damage the steer- 


OTS Data to Remain 


For Industry Use 
WASHINGTON. — The Office of 


Technical Services will continue its 
services to business and industry in | 
the next fiscal year, John C. Green, 
OTS director, said last week. The 
operating plan calls for trimming 
but not abolishing services, he said. 

The acquisition, processing, and | 
dissemination of hundreds of thou- | 
sands of technical reports and | 
documents received from domestic | 
and foreign sources is the major | 
OTS activity, Green stated. He an- 
ticipates that American business 
will have purchased over $1,000,000 
worth of OTS reports by the end of 
this fiscal year. Key reference to | 
the OTS technology collection is the | 
Bibliography of Scientific and In- | 
dustrial Reports. Since January, 
1946, the Bibliography has appeared | 
weekly. Each issue has contained | 
about 1,500 titles and abstracts of 
reports acquired. 








Treadaway of Dallas Adds 
$100,000 2-Story Annex 


Construction of a two-story addi- 
tion to Treadaway Motor Co., at 232 
N. Marsalis, has begun in Dallas, | 
Tex., with cost estimated at $100,000. | 

The Chrysler-Plymouth dealership | 
will add 22,500 square feet of floor 
space with the completion of the} 
new construction, and the overall | 
investment in property, building 
and equipment will be increased to 
$250,000, J. A. Treadaway, owner 
and operator of the firm, said. Park- | 
ing facilities for customers’ cars 
will be provided on top of the new 
two-story addition. 


ing column beyond repair. The un- 
fortunate incident is nevertheless 
interesting as a test of the light- 
weight structure: examination 
showed that one corner pillar had 
been split and bent back fully 13 
inches, but that there was no dam- 
age whatever behind the bulkhead. 

After the corner pillar had been 


replaced, the bus was put into regu- 


lar service again on the London- 
Chelmsford route of the Eastern 
National Co. 


The three buses have been in reg- 
ular service for 21, 17 and 12 
months, respectively. The fuel con- 
sumptions were 19.7 mpg of fuel oil 
for the first bus and 11.2 mpg of 
petrol for the second. Running pe- 
riods included the exceptionally se- 
vere conditions of ice and snow in 
the winter of 1946-47. The fuel con- 
sumption for the third bus was 
slightly more favorable than for the 
first. Tire costs were about 50 per- 
cent lower than those of normal 
buses. 








Peach-colored enamel steel makes the building unique. 


| STANTON'S NEW BUILDING IN PAINESVILLE, O.—Frank M. Stanton Motors (Ford) for- 
| mally opened its new facilities marking Stanton's 29th year as a dealer in that city. The 
showroom is aqua-colored and features 106 feet of display window circling the corner. 


Other members of the Stanton staff 


are Emil Mackey, sales and service manager; Robert Patterson, parts department manager; 


Fred Gates, truck sales manager, and Carl Kiefer, office manager. 


Pontiac Extends 


Hydramatic School 


PONTIAC.—L. W. Ward, general 
sales manager of Pontiac Motor 
division, has announced a new 
series of Pontiac hydramatic schools 
in the field. 

In a three-day school held across 
the country earlier this year, more 
than 8,000 service personnel of Pon- 
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1/50 New FEDERAL Trucks 
Added to the Highway Department 





tiac dealerships were given an in- 
tensive course in maintenance of 
Pontiac’s hydramatic transmission. 
With these trained men as a foun- 
dation the new series of schools will 
include other personnel of the deal- 
ership and will make a detailed 
exposition of inspections, checks, 
diagnosis and include three com- 
plete disassembly and assembly op- 
erations, Ward said. 


Want ads in AUTOMOTIVE NEWS cost 
little—get resuits. 


29 


N. H. Tax Move 
To Lure Capital 


CONCORD, N. H.—(UTPS)—The 
constitutional convention here was 
marked by adoption of a resolution 
which would empower the legisla- 
ture to classify stock-in-trade of 
merchants and manufacturers dif- 
ferently from one another and from 
— for the purposes of taxa- 
tion. 

Arguing that the present stock- 
in-trade levy discourages new mer- 
cantile and industrial concerns 
from coming into New Hampshire, 
supporters of the resolution said 
the move was designed to make 
the tax setup more attractive to 
such enterprises. 


100,000th Postwar Austin 


Arrives in New York 

NEW YORK.—The 100,000th post- 
war Austin automobile for export 
has arrived in New York aboard 
the Cunard liner Brittanic as part 
of shipment of 118 Austins. It was 
a four-door Devon sedan. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 
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FEDERALS HAVE WON 4y Costing Less to Kun! 


cost records, checking lay-up time, servicing and run- 


@ For 38 years Federal has been building trucks 


that have enjoyed 


an outstanding reputation for 


ruggedness, dependability, low up keep cost, long 
life and bed-rock operating economy. 


Men in a position 


to judge—fleet owners, main- 


tenance superintendents, service mechanics, dispatch- 
ers and drivers—have learned by keeping comparative 


FEDERAL MOTOR TRUCK CO, 


ning costs that Federal Trucks have those qualities of 
endurance, economy and rugged all-truck perform- 
ance that insure owner satisfaction. 


That's why so many truck users now say: ‘Toss the 
Tough Jobs to Federal." They're available in sizes 


and capacities up to 25 tons. 


© DETROIT 9, 


MICHIGAN 





Since 1910...Known in Every Country — Sold on Every Continent 














“DESIRE AND THE NEW LOOK"'—The now famous streetcar called "Desire" is going to a 
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Old Timers’ Dinner 


N. C. Association Honors 61 Veteran Members 
At 13th Annual Convention 





PINEHURST, N. C. — An “old 
timers” dinner was given here by 
the North Carolina Automobile 
Dealers Assn. as a feature of the 
13th annual convention of the or- 
ganization. 

Held to honor dealers continu- 
ously engaged in their chosen 
field for 25 years or more, the 
members paid homage to 61 vet- 
erans. 

The dealers honored and the 
number of years they have been in 
the automobile business were: 

S. Parks Alexander, 34; Sam T. 
Atkinson, 30; U. Benton Blalock, 
40; H. V. Bounds, 32; W. S. Boyd, 
38; C. Fred Brown, 35; Don O. Bul- 
lock, 30. 

M. G. Carpenter, 33; J. W. Car- 
penter, 38; C. L. Carrow, 37; Flake 


well earned rest in New Orleans and will be replaced by buses. Here, bus driver Robert B. Chipley, 30; Jesse W. Corbett, 


Cassagne tips his hat to the veteran before starting his run in the White bus that bea 
same distinctive name.—(Acme photo.) 





AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 


method of reaching the men who want what you have or have what you want! 
the back pages of this issue. 
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28; G. H. Cox, 30; Henry Cutchin, 
30; Frank Deaton, 36; Fred H. Dea- 
ton, 36. 

F. J. DeTamble, 36; C. W. Ed- 
wards, 38; A, B. Elkins, 30; Gra- 
ham Flanagan, 32; Lee A. Folger, 


DABLE 


See 


40; G. H. Frasier, 37; M. C. Go- 


forth, 30; John O. Gunn, 27; J. B. | 


Hood, 28. 


Hal Hoyle sr., 34; M. H. Hoyle, | 


34; W. Fritz Hoyle, 34; T. D. Hunter, 
38; H. G. Ilderton, 28; Charles H. 
Jenkins, 35; Wayland L. Jenkins, 
35; J. Eric Johnson, 40; Frank N. 
Justice, 37. 

Sam B. Lovelace, 27; Thad Lowe, 
30; Morrison McLaurin, 33; Penn 
Marshall, 36; J. E. Miller, 33; W. E. 


Norris, 35; R. E. Orr, 34; J. O. Pol- | 


lard, 28; L. T. Russell, 28. 

R. B. Sanford, 35; Ralph L. Sho- | 
lar, 32; W. E. Shore, 26; R. F. | 
Small, 36; Troy Smith, 31; C. G. 
Stewart, 30; Bruce Strowd, 34; | 
Hugh G. Swan, 25; A. W. Thomas, | 
25. 
G. C. Thomas, 40; W. H. Wray, | 

32; Gene Ochsenreiter, 28; Leon E. 
Huckans, 37; Herman R. Yoos, 29; 
W. R. Winkler, 29; Harold H. Yount, | 
38; Donald Clement, 29; A. E. Gor- | 


| 
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don, 29. 


Mellow Models 
Central N. Y. Antique Show 


Draws 33 Entries 


EARLVILLE, N. Y.—The second 
annual Central New York antique 
auto show, sponsored here by Rob- 
ert B. Chase, drew about 1,000 
spectators. 

A collection of 33 ancient cars| 
owned by Chase and other collec- 
tors in this section, old-time auto- 
mobile emblems, old-time gramo- | 
phones, and even two live bisons, | 
were exhibited. | 


| 
| 
| 
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‘Jobers’ Sales 


Entries by Chase were an 1890| 
Studebaker phaeton, a 1915 Hud-| 
son, a 1919 Pierce-Arrow seven- | 
passenger touring car, a 1910 In-| 
ternational Auto Wagon and a 1910 
Cameron Flyer. Chase also exhib- 
ited an 1885 Harvard surrey, one 
of the few horse-drawn convey- 
ances shown. | 

Other exhibitors and their en- 
tries were: 

Mihran S. Melkonian, Bingham- 
ton, 1928 Locomobile sedan; Ed- 
ward Henkins, Norwich, 1922 
Franklin touring car; Howard 
Tackabury, Poolville, 1915 Ford 
roadster; Charles Pierce, Deans-| 
boro, 1911 International Auto Wa- 
gon, 1917 Ford, 1912 Renault and 
1909 Chalmers. 

Everett B. Pye, Frankfort, 1918 
Cadillac; Stanley Casler, Clayville, 
1928 Dupont convertible coupe; 
Robert Smith, Norwich, 1903 Pierce 
Motorette and 1922 Rolls-Royce; 
Tracy Killam, 1905 Sears Motor 
Buggy; Paul Atwell, Norwich, 1907 
Maxwell Tourabout; George Fer- 
rell, Binghamton, 1909 Maxwell 
Runabout. 

James Kuhn, Clifton Springs, 
1913 Stanley Steamer roadster; 
Sherwood Dunn, New Hartford, 
1916 Ford touring car; Earle Eckel, 
Washington, N. J., 1914 Stanley 
Steamer roadster; Albert W. Smith, 
Springville, Pa. 1914 Overland 
Raceabout. | 





Fall in Canada 


Eliminates Errors, Increases Profits 












Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,and lower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That’s why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 





PNEUMAT 
THE GROVER COM 


tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are planning new quarters or modernizing 
old or plan wo other changes—this is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 
survey of your requirements free of charge. 


HS 
PANY -« 


TUBE SYSTEMS 
DETROIT 19, MICHIGAN 


Offices in Principal Cities 







| OTTAWA, Ont.—Canadian auto- 
| motive equipment wholesalers’ sales 
| dropped 7.1 percent in dollar vol- 
|ume in March this year compared 
with March a year ago and declined 
|12.3 percent in March as against 
the preceding month of February | 
this year, according to the latest 
report of the Canadian government. 

These sales in the January-to- 
| March period of this year dropped | 
| 5.2 percent compared with the cor- | 
|responding period last year and/| 
| stocks on hand among such whole- 
| salers in March, 1948, were valued 
25.3 percent higher than on the 
same date last year. 





Nash Deal in Marshall, Tex.. 


Obtained by Herbert Henry 


Stokes Motor Co, (Nash), Mar- 
shall, Tex., has been sold by Ed- | 
win L. Stokes to Herbert Henry. | 

Personnel of the dealership, to 
be known as Herb Henry Nash, | 
will include Curtis Burnett, parts | 
foreman; J. M. Winningham, 
shop foreman; Earl Winningham, 
L. Y. Crenshaw and Nathaniel 
Graham; and Clifton Lancaster, | 
bookkeeper. 


READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 


This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office 

General Motors Building, 
Trinity 3-3800. 
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Overman Buys Interest 


In Unit Mfg., Columbus 

H. William Overman has entered 
into the manufacturing of materials 
handling and brake servicing equip- 
ment as part owner and director 
of sales and engineering of Unit 
Mfg. Co., Columbus, O. 

Overman was formerly manager 
of industrial friction materials and 
industrial wheels divisions of Ther- 
moid Co., Trenton, N. J. 


s > * 
Cleveland Graphite Promotes 


Four to District Managers 


Four assistant sales managers 
of the Cleveland Graphite Bronze 
Co. have been promoted to dis- 
trict sales managers, L. W. Chris- 
tenson, vice-president of sales, 
has announced. 

They are Arthur E. Gibbs, Ili- 
nois district, with headquarters 
in Chicago; Drew McKenna, 
Eastern district, with headquar- 
ters in New York; Robert F. 
Mooney, Michigan district, with 
headquarters in Detroit, and 
Charles L. Smythe, Ohio district, 
with headquarters in Cleveland. 

At the same time Charles A. 
Williams was advanced to assis- 
tant to vice-president of sales, 


Christenson announced. 
* 7 - 


Ford Names Grebe Head 

Of Body Engineering 
Appointment of Henry C. Grebe 

to the newly created position of 

director of body engineering has 


been announced 
by Harold T. 


president and 


search for the 
Ford Motor Co. 
Grebe was as- 
sistant chief body 
engineer for Fish- 
er prior to World 
War II. Later he 
became super- 
visor of drafting and engineering 
for all tank production. He joined 





Henry C. Grebe 


the Ford engineering department 


Dec. 10, 1947. 


* * * 


Perfect Circle Gets Weigand 
As Fleet Sales Engineer 


Carl Hamilton, sales manager 
of Perfect Circle Corp., an- 
nounces the appointment of A. J. 
Weigand as fleet sales engineer. 
Weigand will be available for 
piston ring and engineering coun- 
sel to fleet operators located in 
the east coast area. 


Born in Europe, Weigand is a | 


graduate of Munich Technical 
University. He entered the auto- 
motive industry as a member of 
the engineering staff of Teves, 
Frankfort, Germany. Since 1929 
Weigand has been associated 
with various engineering firms 
and automotive parts manufac- 
turers in this country. 
a *” * 

Roundtree Is Named Manager 
Of Inland Rubber Export Div. 


Charles A. Rountree has been 
appointed sales manager of Inland 
Rubber Corp. export division, it is 
announced by Howard C. Kenyon, 
general sales manager. 

Rountree, who was formerly as- 
sistant manager of Sieberling Rub- 
ber Export Co. is a native of 
Akron. He attended both the Uni- 
versity of Akron and the Univer- 
sity of Michigan. He entered the 
tire industry in 1935 and has held 
several posts with Goodyear Tire 
& Rubber Co. 

+ 


* * 


Mitchell Heads GMAC Branch 
In Spartanburg, S. C. 


General Motors Acceptance Corp. 
announces the opening of an office 
in the new Burwell building on 
N. Church St., Spartanburg, S. C. 

W. M. Mitchell, associated with 
the firm’s Columbia branch office 
for a number of years, was named 
manager. 

* + * 


Eldred Promoted 


By U. S. Tires 


Dwight B. Eldred has_ been 
named assistant sales manager of 
U. S. Tires division of U. S. Rub- 
ber Co., J. C. Ray, sales manager, 


Youngren, vice-| 


director of engi- | 
neering and re-| 


Auto Personnel 











announced. Eldred was formerly 
central division manager for U. S. 
Tires at Chicago. 

A native of Auburn, N. Y., El- 
dred attended New York Univer- 
sity and joined U. S. Rubber in 
1941 as supervisor of associate 
dealer sales. 

* * . 


Ford Promotes Copp 
To N. Y. District Post 


Promotion of Robert J. Copp to 
assistant manager of the New 
York district of the Ford Motor 
Co. is announced by Nelson F. 
Bowe, district manager. 

Copp succeeds Joseph G. Lewis, 
who was appointed New York dis- | 
trict manager of the Lincoln-Mer- 
cury division. 

+ * 


Romeyn Made Vice-President 


Of Philco International 


Appointment of Radcliffe L. Ro- | 
meyn as vice-president and factory | 





export manager of the International 
Division of Philco Corp. was an- 


. Pe Ont 
bi eee eo on 


a 


Long Manufacturing Division, Borg-Warner 


nounced by Dempster McIntosh, 
president of the International Di- 
vision. 


For the past two years Romeyn 
has served as factory export man- 
ager of Philco Corp. He will con- 
tinue the same duties with added 
responsibilities in his new pogition 
as vice-president of the Interna- 
tional Division. 

+ * . 


Goodyear Overseas Posts 


Given Wilson, Hart 


Appointment of two Goodyear 
men to overseas posts was an- 
nounced by G. K. Hinshaw, vice- 
president and production manager 
of foreign operations. 

Melvin A. Wilson becomes devel- 
opment manager of the Goodyear 
plant at Wolverhampton, England. 
He has been employed by Goodyear 
14 years. 

Harris Hart will go to Norrkop- 
ing, Sweden, as technical service 
manager. Hart has been in the 
employ of Goodyear for 10 years. 


* + * 


Rhodehouse Elected 


H. D. Rhodehouse, general traffic 
manager for Republic Steel Corp., 
has been elected president of the 








Traffic Club of Cleveland. He suc- 





FIRESTONE FOURSOME—Four of the Firestone brothers watched the company's tires win 


their 25th consecutive race at the Indianapolis $ 


extra tires in the pits. Left to right: Russell 


—. They are inspecting some of the 
A. Firestone, Harvey S. Firestone jr., chairman 


and chief executive of Firestone Tire & Rubber; Raymond C. Firestone, president of Firestone 
in Memphis; J. E. Trainer, vice-president in charge of production; Roger S. Firestone, presi- 


dent of Firestone Plastics Co. 
ceeds John Marsh, general agent of 
the Frisco Line. Also elected were: 
Cc. R. Martin, freight traffic man- 
ager of the Erie Railroad, and Ru- 
dolph Jicha, traffic manager, Amer- 
ican Fork & Hoe Co., vice-presi- 
dents; Gordon F. Wilson, president 





A sound background 


of experience, skilled man- 


power and modern factory facilities assure the high 


degree of performance and user-satisfaction built 
into every LONG clutch and radiator. (Millions of 
cars, trucks, buses and tractors have been equipped 
with LONG high-efficiency clutches and radiators. 


Corporation, Detroit 





eRe SE BESS 


of Wilson Motor Lines, Inc., treas- 
urer, and W. J. Brennan, general 
agent, Reading Railroad, secretary. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 
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N.J. Toll Plan Given 
Editorial Support 


wa JERSEY proposals for toll 
highway construction, as an 
alternative to major bond issuance 
for road construction, has received 
editorial support 
from the state’s 
largest newspa- 
per, the Newark 
Evening News. 
JE “Revenue flow- 
ing from regular 
CUSTRN oO highway channels 
appears to be in- 
sufficient to finance the construc- 
tion program that New Jersey 
needs to keep traffic rolling,” the 
newspaper stated editorially. 
“That's why there has been so 
much talk at Trenton of man- 
sized bond issues, ranging up to 
$125,000,000, to build some super- 
special roads. This bond issue 
plan, it is a pleasure to report, 
appears to be receding. Gov. 


ws 





Driscoll has another proposition 
to place before the legislature 
when it resumes next month. 
“What Driscoll has in mind is 
a three-man highway authority, a 
sort of intramural Port of New 
York Authority, that would be en- 
dowed by the legislature with 
power to issue its own bonds, self- 
liquidating, of course. The author- 
ity’s funds would derive from tolls 
levied on users of its special facili- 
ties—for example, the proposed 
Woodbridge-Penn’s Grove highway. 
“This route is advertised as an 
express time-saver that would have 
wide appeal to interstate shippers 
and motorists who want to get 
where they’re going with a mini- 
mum of delay. Other facilities in 
this category are visualized by 
Driscoll, who obviously believes 
that users would be willing to ac- 
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"SHOW ME" RESIDENTS ARE SHOWN SAFETY TESTS—This truck is sponsored by Missouri 
Bus & Truck Assn. of Jefferson City, Mo., to promote safety and show the safety features 
which are used on commercial vehicles. This unit will tour Missouri, stopping at all county 


seats where it will go on display. 


Left to right: G. W. Hollingshad, branch manager 
of Reo Motors, Kansas City; Ezra Knaus, president of Knaus Truck t 


ines, Inc., Kansas City, 


and president of the association; Leslie E. Baker of Fruehauf Trailer, Kansas City; Harry 
Byers, president of Byers Transportation, Kansas City, and a director of the association: Wil- 
liam W. Carter, Standard sa‘ety service director and safety counselor. 


cept a toll in payment for time, 
gas and distance saved. 
7 * * 


= HEN we look around at the 
Port Authority bridges and 
tunnels, and luxury roads of neigh- 
bor states that pay off so hand- 
somely, there is substantial basis 
for such confidence. 
“Under the whacky system of 


federal highway subsidies, states 
are denied grants-in-aid for toll 
roads. But states have devised a 
method of beating this policy by 
using all subsidies (New Jersey’s 
will amount to $8,375,000 annually 
in 1949 and 1950) for regular high- 
way construction. 


“Thus federal grants, plus nor- 
mal highway income, would be 





Modern Chicago Forge Plant 


SURROUNDED BY MARKETS 


Located in Cicero, Illinois, in suburban Chicago, 
this complete steel forging plant is practically 
“next door” to ample sources of supply, and is 
right in the middle of a huge industrial market 
area. Close at hand are manufacturers of farm 
equipment, aircraft, industrial machinery, trac- 
tors and trucks, railroad equipment, automotive 
equipment, and fabricators of hundreds of other 
industrial items . . . all of whom have need for 
steel forgings. A number of these customer 
neighbors already know the reputation of this 
plant for precision forgings and have been 
steady buyers. 


Plant Now in Operation 

This plant is for sale as a whole. It is now in 
operation and has an outstanding production 
record. Purchaser of this plant can, by an eco- 
nomic additional investment, make it com- 
pletely self-sufficient. It consists of eight build- 
ings on an 8%-acre site, together with all ma- 
chinery and equipment. Total floor space is 
approximately 80,000 sq. ft. Rail, highway and 
water transportation facilities are excellent. All 
utilities are available through local services. 

The Government thinks so well of this plant 


al 





that it is offered for sale, subject to provisions 
for the national security. This means that the 
Federal Government retains dormant rights to 
utilize the facilities under Government contract. 
In the event that this dormant right is exercised, 
the Government will consider the qualifications 
of the buyer to carry out such contracts. 


Sealed Proposals Invited 

Sealed proposals are now invited for the pur- 
chase of this property as a whole. Bids will be 
received by the War Assets Administration, 
Office of Real Property Disposal, Washington 
25, D. C., until July 28, at 2:00 P.M., E.S.T. 
(3:00 P.M., E.D.S.T.). At that time, all bids will 
be publicly opened and read at the Office of 
Real Property Disposal in Washington. 

Write at once, to the address below, for a 
detailed description of this property and for 
your copy of the Invitation to Bid which will be 
helpful in submitting your proposal. 

This advertisement is not a basis for negotia- 
tion. War Assets Administration reserves the 
right to reject any or all bids. Transfer of title 
will be subject to Executive Order 9908 relative 
to fissionable materials. 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 





WASHINGTON 25, D. C. 











released for imperative traffic 
outlets such as Essex county re- 
quires. The public has been 
pretty well briefed on what east- 
west relief Essex needs, and there 
was additional testimony supplied 
by consulting engineers of the 
state highway department. The 
plans are wonderful, none can 
deny that. But at this state of 
the proceedings Essex is about 
ready to trade one east-west ar- 
tery in concrete for a half-dozen 
on the draughting board. 

“If Gov. Driscoll is satisfied there 
is no constitutional road block, the 
highway authority-toll roads propo- 
sition seems to us to be far prefer- 
able to the bond issue style of 
underwriting a luxury road pro- 
gram. 

“First, the cost would probably 
be less, and second, and more im- 
portant, the luxury roads would not 
get in the way of construction that 
‘g vital to a freer flow of North 
Jersey traffic.” 

+ * * 


Minnesota Fears 
‘Another Raid’ on 
Road Tax Funds 


State highway officials, the Min- 
nesota State Automobile Assn. and 
the Minnesota Good Roads Assn. 
have let forth a barrage of criti- 
cism on proposals ‘to eliminate 
state-“dedicated” funds which have 
been earmarked for highway and 
educational purposes. 


The opponents to the movement 
to remove fund dedication from the 
state constitution appeared before 
the taxation and finance committee 
of the Constitutional commission at 
the state capitol. They generally 
charged the movement was an ef- 
fort for “another raid” on moneys 
set aside for building up Minne- 
sota’s trunk highway system. 


Gus C. Axelrod, attorney for 
MSAA, said the proposal would “be 
another raid on highway funds,” 
protesting that they already were 
suffering inroads from state con- 
stitutional officers. 


G. W. Price, Minnesota Good 
Roads Assn., said abandonment of 
trunk highway dedications would 
jeopardize adoption of a new con- 
stitution. Milton Rosen, president 
of the GRA and a St. Paul council- 
man, voiced opposition to diversion 
of trunk highway funds and spoke 
out against taxation of gasoline 
used by other cities. 


* * * 
Expansion Strips 


A bridge rather than a tunnel 
across Chesapeake bay was unan- 
imously recommended by the 
Maryland state roads commission 
because of its lower construction, 
operating and maintenance costs. 
; Washington State Highway 
Directors Clarence B. Shain has 
estimated that more than $50,000,- 
000 is necessary to bring the state’s 
highways up to safe modern stand- 
ards. 

Parking meters were voted 
down by the city council in Ot- 
tawa, Canada, recently .. . Thir- 
ty percent of the cars were 
found defective on the first day 
of a voluntary check in Goshen, 
Ind. . . . About 200 schools will 
be added to the driver training 
program of the Chicago Motor 
club next fall . . . Michigan will 
have to abandon plans for new 
roads costing $13,000,000 this 
summer unless cement becomes 
available. 


Proposed bond issues for high- 
way construction are scheduled for 
consideration by the New Jersey 
legislature when it reconvenes in 
August following a recess... 
Tighter penalties will be consid- 
ered by Parliament for those in- 
volved in auto accidents in Canada 
. . . Charles M. Upham jr., former 
traffic engineer of Hartford 
(Conn.) chamber of commerce, has 
been named city traffic engineer. 

Dealers of Essex and West Hud- 
son counties in New Jersey award- 
ed $100 to Thomas Lorro of New- 
ark for his safety slogan, “Life Is 
Short; Drive with Care” ... Mas- 
sachusetts had a 30 percent in 
crease in revocations and suspen- 
sions of driver’s licenses last year 

. Secretary of State Harold I 
Goss commented that Maine’s new 
system, under which plates wil! 
last an estimated five years, wil! 
save the state at least $50,000 an- 
nually and avoid an _ increasing 


‘ shortage of metal, 
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NEW YORK.—With the buyers’ 
market already a reality in many 
lines, the producer, the wage earner 
and the office employe will have to 
look to the salesman “for the push 
to keep the wheels spinning and 
payrolls high,” Earl O. Shreve, presi- 
dent of the United States Chamber 
of Commerce, said in an address 
here last week at the annual 
awards luncheon of the New York 
Chapter of the American Marketing 
Assn. 

“The vigorous postwar growth of 
the American market has refuted 
the doleful forecasts of the pessi- 
mists and even has astounded the 
optimists,” Shreve said, adding that 
recession, depression, collapse, hard 


Texaco Ready 
To Enlarge 
Research Labs 


BEACON, N. Y.—A 40 percent 
increase in current facilities at 
Texas Co.’s research laboratories 
here will be provided by the con- 
struction of three new buildings at 
that location, it is announced by 
Dr. W. E. Kuhn, manager of Tex- 
aco’s technical and research divi- 
sion. | 

Contract for construction of the | 
buildings has been awarded to Wm. 
A. Berbusse jr., Inc., of New York 
City. 

A new engineering building will 
contain laboratories for volatility, 
lubrication and combustion studies. 
A chemistry building will contain 
18 entire laboratories for the fur- 
ther development of new lubri- 
cants. The third new building will 
provide office space and required 
services for carrying on the activi- 
ties of the above units. 

Pointing out that the new build- 
ings are a part of a research ex- 
pansion program projected over 
the next 10 years, Dr. Kuhn said 
that Texaco recognizes that invest- 
ment in a sound research program 
is insurance for the future and 
will result in direct benefit to the 
consuming public from the stand- 
point of quality and supply. Dr. 
Kuhn pointed out that Texaco re- 
search has tripled in the last 10 
years. 

The new buildings will provide 
55,000 square feet of additional 
floor space. The schedule calls for 
their completion within one year. 








Lamont-Wray to Handle 
Chrysler in Buffalo 


Formation of Lamont-Wray Mo- 
tors, Inc. (Chrysler-Plymouth), 1196 
Main St., Buffalo, with Hamilton 
Lamont as president and general 
manager and Alfred Wray as vice- 
president and treasurer has been 
announced. 

Lamont started in the automobile 
business as a salesman in 1928 with 
the Chrysler distributor in Detroit. 
Wray also has been in the automo- 
tive business since 1928. 

Lamont-Wray’s headquarters in 
Main St. contain 38,000 square feet 
of floor space. The parts depart- 
ment is managed by John Gratton 
and the service department by Vin- 
cent Recktenwalt. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 








A three-wheeled auto was intro- 
duced in Japan in 1919. 


Look to the Salesman 


C. of C. Chief Says He Is Needed 
To Provide the Push 


times are “luxuries” we cannot af- 
ford. 

“An era of sharp competition does 
not arrive suddenly, overnight,” he 
declared. 

“It comes gradually, by degrees, 
and the transition from sellers’ to 
buyers’ markets will continue for 
more months. The slack in certain 
consumer goods lines, as supply 
overtakes demand, is made up by 
continued expansion in building, 
transport equipment, capital goods 
generally. The potential demand for 
these heavy goods lines is still enor- 
mous. We can be sure of pros- 
perity for many years to come.” 


In answer to arguments that the 
business boom is being sustained by 
a series of “government-adminis- 
tered stimulants,” while the na- 
tional debt rises past the $250,000,- 
000,000 mark, Shreve said: 

“The encouraging aspect of this 
situation is that America keeps 


| growing stronger and greater and 


so increases in capacity to carry a 
staggering burden of debt and the 
high cost of government.” 








Plastics Exhibit 
Set for New York 
Sept. 27-Oct. 1 


NEW YORK.—The Society of 
the Plastics Industry, Inc., an- 
nounced it will stage its third na- 
tional plastics exposition in Grand 
Central Palace here, Sept. 27-Oct. 1. 

The exposition is being planned 
as a purely trade and industrial 
show, emphasizing recent strides 
made by the plastics industry in a 
number of hitherto unexplored 
fields, also the industry's possibili- 
ties for future growth and ex- 
pansion. “Progress with Plastics” 
is the slogan of the exposition. 

A greater attendance of business 
representatives and _ prospective 
buyers is expected for next fall 
than at either of the preceding 
shows, the announcement said, 
since admission will be by invita- 
tion and registration only. The 
general public is not to be invited. 

All of the fabricating processes 
—low pressure and cold molding, 
extruding, bonding, coating, calen- 
dering, low pressure laminating, 
cast resins, new applications of 
infra-red techniques and others— 
will be demonstrated. 


I 
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SEPARATE SHOP FOR HEAVY BODY WORK—John P. Lamerdin (Pontiac), Compton, Calif., 
recently completed additions and alterations to form this unusual merchandising setup. 


Climate allows much work to be done outside throughout the year. 


car lot. 


Baxter Motors Building; 
Personnel Shifts Announced 


The first step of an extensive 
remodeling program for Baxter 
Motors, Inc. (Crosley), Davenport, 
Ia., has begun with the construc- 
tion of new general offices, uc- 
cording to James S. Baxter, presi- 
aent. 

Baxter also announced the fol- 
lowing personnel changes and ad- 
ditions: R. J. Kuehl, general man- 
ager; Glenn F. Randolph, sales 





manager; Duane W. Walton, hired 
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Adjoining is a used- 


as service manager; Harland B. 
Workman, parts department man. 
ager; Tennis A. Stoleson, service 
head, and Earl E. Ostrander, dircc- 
tor of public relations. 


Mollohan’s, Inc., Logan, Va., has 
been granted a charter by the sec- 
retary of state to operate a dealer- 
ship. Authorized capital stock is 
$20,000. Principals are Wayne 
Mathis of Logan; M. L. Hamilton of 
Clarksburg, and Robert H. Mollo- 
han, of Fairmont. 


N every race one thoroughbred has the power, 

drive and speed to come in “‘on the nose”. In 
Seattle one advertising medium alone is a con- 
sistent winner. The SEATTLE TIMES goes into 3 out 
of 4 homes, saturates its Retail Trading Zone of 
750,000 population. Retail and national advertisers 
depend on it to do their selling job year in and 
year out. You can’t sell Seattle without The TIMEs 
... you will sell Seattle with The Times alone. 





Represented by O'MARA & ORMSBEE New York « Detroit * Chicago « Los Angeles * San Francisco 
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American Airlines Adds 


Detroit Freight Ships 


DETROIT.—Four American air- 
freighter flagships, each of which 
has an 18,500-pound capacity, are 
now operating into and out of De- 
troit as a result of the recent air- 
freight survey made throughout 
Detroit, Jack A. Tompkins, dis- 
trict sales manager for the com- 
pany, announced. 

The added equipment and new 
schedules now are said to offer 
Detroit shippers increased service 


to the Southwest and New Eng- 
land states. Flight 855 leaves De- 
troit at 3:30 a.m. giving service 
to Chicago, St. Louis, Tulsa, Dallas 
and Los Angeles. Flight 852, which 
leaves at 4:15 a.m. services Buffalo, 
Boston, and the New England 
states direct. Flight 844 serves De- 
troit-Newark-New York. Corres- 
ponding reverse schedules are oper- 
ating daily, also. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 














elvely 


I on stinson 


Howard M. Smith, 
spring manufacturer, 
Holly, Michigan. 


“With this 4-place utility plane, 
I keep in touch with customers 
throughout a 400-mile radius,” 
says Howard M. Smith, who 
learned to fly at 47. “Shortly 
after we bought our Stinson, it 
paid for itself on a single flight.” 


“An important customer said ‘Rush!’ By flying a ship- 
ment of springs direct to his plant, we prevented a 


shut-down. That one trip 


paid for our Stinson—and 


still pays dividends, because the customer gave us more 


of his business!” 


Is this a profit-making idea for your own business? 





See America’s No. 1 Business Plane! 


New Stinson for ’48 carries four people and baggage, 
or pilot and 640 cargo-lbs. Spin resistant. Safe, easy to 
fly. Cruises at 130 m.p.h., at 5,000 ft., with range of 554 
miles. Quick take-offs and slow landings make it ideal 
for short-field operations everywhere. See America’s 
best selling 4-place plane at your Stinson dealer (listed 
in the yellow pages of the telephone book). 


FREE FLIGHT TRAINING 


Stinson dealers offer free flight instruction—up to 
the point where you fly the airplane alone (solo 
flight)—to a limited number of qualified business 
men. Government-approved instructors. No obliga- 
tion. For details, see your dealer, or write to Stinson 
Division, Consolidated Vultee Aircraft Corp., Wayne, 


Michigan. 





Stinson 


For 22 years, builders of America’s most useful personal planes 





LONDON, England.—Redesigned 
from bonnet to boot since the war, 
the new Sunbeam Talbot is aimed 
at meeting the growing demand in 
many countries—particularly Can- 
ada and the U.S.A.—for an eco- 
nomical sports car. 


The Sunbeam Talbot is available 


in two models—the “80” (of 1185 
c.c.) and the “90” (of 1944 c.c.), 
both of which can be bought as 
saloons or coupes. 

It is already in production at 
the Rootes Group plant at Ry- 
ton-on-Dunsmore and coming off 
assembly lines at an increasing 
pace. 

Sales representatives of the 
Rootes Group of car manufactur- 
ing companies (which includes 
Sunbeam Talbot) found after the 
war a pronounced trend amon 
car buyers abroad, particularly the 


New-Car Deliveries 
Still Below °41 
At Minneapolis 


MINNEAPOLIS.—New cars were 
delivered in Hennepin (Minne- 
apolis) county during the first six 
months of 1948 at the rate of 60 
daily for a total of 10,806, accord- 
ing to Finance & Commerce, daily 
business paper. This rate was nine 
more cars daily than were deliv- 
ered in a like period a year ago 
when 9,216 new automobiles were 
delivered in the county. 

However, the rate is still short 
of deliveries made for the first six 
months of the last prewar year 
of 1941, when a record delivery 
of 14,708 new cars were made, 21 
a day more than January-June 
1948 period. 

Chevrolet headed the list for the 
six-month period as well as for 
June, 1948, with 2,357 cars for the 
first half and 373 in June. Ford 
was second again with 1,038 for the 
six months, pressed closely by 
Plymouth with 1,032. Buick placed 
fourth with 803 cars, followed by 
Dodge with 793 and Pontiac with 
710. 


Total June deliveries were 1,633 
in 1947 as against a current June 
figure of 1,539. If deliveries of new 
cars continue at the same rate for 
the remainder of the year, the 
1948 total will approach the all- 
time high of 22,193 cars delivered 
in 1941 here. The second highest 
total of 21,690 cars was made in 
1929. 


Truck deliveries set an all-time 
high for June with 370, with the 
total for the six-month period set- 
ting a record also with 2,141. This 
was 551 more trucks than deliv- 
ered in the first six months of 1947 
when 1,590 trucks were delivered. 
The 1948 deliveries are expected to 
surpass the 1947 record total of 
3,007. 


Pontiac Deal in Ardmore 


Taken On by Lambert 


Troy Lambert, used-car dealer 
formerly of Oklahoma City, is the 
new Pontiac dealer at Ardmore, 
Okla. The Pontiac franchise was 
formerly handled in Ardmore by 
Guy Harris (Buick). 

Lambert is building a new brick 
building 55 by 165 feet of modern- 
istic design and with a glass front. 


British Design for Export 


New Sunbeam Talbot Sport Car Aimed 
At U. S. - Canadian Market 
























younger generation in Canada and 
the U.S.A., towards the sports car 
as a contrast to highly standard- 
ized makes. 

It was to tap this new export 
potential that the Sunbeam Tal- 
bot has been evolved. All pre- 
war standards were discarded, 
the company said, and the re- 
search and experimental work 
cost over a quarter of a million 
pounds. 

The car is claimed to be the lat- 
est and most notable example of 
British streamlining. But the char- 
acteristics of the British pedigree 
model have been carefully pre- 
served, and the clean, neat flow 
lines give an indefinable impres- 
sion of British dignity. 

Streamlining can mean reduced 
accommodation. The company said 


&\a singular feature with this car 


is that there is improved accom- 
modation for passengers, while the 
boot is far more capacious than 
is the case with most sports cars. 
The side by side valve power 
unit has been discarded in favor 
of an overhead valve engine, 
which is said to give a marked 
improvement in power and re- 
liability, and, of importance these 
days, more miles to the gallon. 
The 1185 c.c. engine develops 47 
brake horsepower at 4,800 revolu- 
tions per minute, and the “90” 64 
b.h.p. at 4,100 r.p.m. On a recent 
continental “destruction” test one 
of the new models actually cov- 
ered 69 m.p.h. in one hour on a 
normal road run, it was claimed. 
The fingertip synchromatic steer- 
ing wheel gear control linked with 
a four-speed gear box, developed 
by Rootes Group engineers and 
which is already standard on Hum- 
ber Hawk and Hillman Minx, now 
appears on this new car. 
The body is of all-steel construc- 


tion. Road holding and stability— | 


always a feature of the Sunbeam 
Talbot—have been improved, and 


vivid acceleration is matched by} 


superb braking power, the com- 
pany said. 

An important innovation is the 
curved one-piece wind screen and 
rear window which, with a spe- 
cially sloped bonnet, and the set 
back of the door pillars to remove 
the “blind spot,” gives increased 
driving vision. 

The driving seat can be adjust- 
ed not only forward and back- 
ward, but upward too, without 
the driver having to move out 
of the seat. A new ventilation 
system operated by twin con- 
trols ensures that filtered air is 
in constant circulation through- 
out the interior, while quick lift 
windows, flood-lit locker, inter- 
nally operated bonnet control, 
flush fitting sunshine roof, con- 
cealed door hinges, and rear 
wheel fairings are all _ incor- 
porated. 

The problem of an effective and 
accessible ash try in the front 
compartment has been solved by 
placing it in the floor between the 
passenger seats. 

The coupe is coach built by 
Thrupp & Maberly of Cricklewood 
(a Rootes Group company), spe- 
cialists in coach work since 1760. 
This coupe is a four-seater giving 


all-weather protection to all pas-| 


sengers, but in a matter of sec- 
onds can be turned into a coupe 
de ville or an open car with the 
hood completely recessed. 

















FOR EASIER 
APPLICATION 





scientific formulation 


and blending means 
smoother, easier spraying 


Yes, more and more dealers 
are learning that Fendix has 
the answer to easy, trouble- 
free spraying. Scientific for- 
mulation, blended with extra 
care, makes it simple to apply 
Fendix in a uniform and con- 
tinuous coating that assures 
maximum rust prevention and 
sound deadening. And Fendix 
gives you more coverage per 
drum because a '%” coating 
gives unbeatable undercoat- 
ing performance per- 
formance proved by exhaus- 
tive road tests. 

Start now to enjoy bigger undercoat- 
ing profits by selling “Silentize with 
Fendix*’’ ... Write for a Davison 
Factory Representative or authorized 


distributor to call and give you the 
full story of how— 


THERE’S MORE FOR You 
FROM FENDIX 






FREE SALES HELP — 
Personalized Training 
A Davison Factory 
Representative will 
train your men in 
your own shop to be 
experts in applying 
Fendix—supply you with a tested 
and continuing program of sales aids 

-and give you service on supplies 
and even on spray equipment. 














THE DAVISON CHEMICAL CORPORATION 


© Tocc 
*T.M.REG.APP.FOR 


SALTIMORE.3, MD. 


Fendix is listed under 
Reexamination Service 
of Underwriters’ Lab- 
oratories, Inc. 





TO ADD 4,500 SQUARE FEET—George Byers & Sons, Inc. (DeSoto-Plymouth), Louisville, 
plans to increase its space on the south side. Prior to purchase and remodeling of the 
property at 144 E. Broadway the firm was at 950 S. Third St. The expansion program Sel” 
bring total floor space to 37,200 square feet. j 
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Used Car Notes 


Austin New President 


Of Memphis Dealer Group 


T. F. Austin, of the Austin Mo- 
tor Co., is the new president of the 
Memphis Used Car Dealers Assn., 
succeeding Roy Cortner, of Hart- 
well Motors, retiring president of 
the organization. 

+ * + 


N. Y. Dealer Mass Meeting 


Protests Pending Legislation 


NEW YORK.—A mass meeting 
of metropolitan-area licensed used 
car deaJers was held at the Park 
Central hotel here last week to 
protest against pending legislation 
in city council affecting used car 
dealers. 

Sponsored by the N. Y. Used Car 
Dealers Assn., operators from five 
counties—Kings, Queens, Manhat- 
tan, Bronx and Richmond—pro- 
tested ge of a bill known as 
Print No. 381, Int. 322. 


According to the association, the 
measure attempts to regulate the 
used car business by: (1) creating 
a new definition of a used car, (2) 
placing control of the used car 
business under the police depart- 
ment, (3) regulating the price of 


a used car. 
7 + . 


Georgia Dealers 
Paying $100,000 
On Stolen Cars 


MACON, Ga.—J. T. McKibben, an 
agent of the Automotive Under- 
writers Detective Bureau, reports 
that a number of automobile deal- 
ers in Georgia are paying more than 
$100,000 to insurance companies who 
were forced to pay clients for cars 
stolen by the alleged auto thief, 
Jesse James Roberts, who tricked 
his way out of an Atlanta jail two 
months ago. 

McKibben said 15 or 20 dealers, 
mostly in Atlanta, are involved in 
the statewide investigation and pay- 
back for resale of the stolen cars. 
Atlanta officers arrested Roberts 
May 15. 

According to McKibben, Roberts 


Dream Rides 


48 Packards to Transport 


‘2nd Honeymooners’ 


DETROIT. — New Packard Cus- 
tom Eight convertibles will be used 
to transport the 48 winners of the 
current “Second Honeymoon” con- 
test on the daytime audience par- 
ticipation show, “Queen for a Day,” 
to and from 48 leading hotels in 
their respective states early in 
September. 

The couples, one from each state, 
are being chosen for all-expense 
paid “Second Honeymoons” on 48 
programs which started June 28 
and will end Sept. 1. 

The Packard participation is be- 
ing supported by nearly 1,800 deal- 
ers across the country as their 
contribution to the couples’ “Sec- 
ond Honeymoon” enjoyment. For- 
ty-eight dealers are being selected 
to drive the couples in cream-col- 
ored convertibles to and from the 
hotels. 


Ohio Delays Rate Hikes 


For Haulers Until Oct. 4 

COLUMBUS, 0O.—Following a 
protest from the Ohio state indus- 
trial traffic league, the state utili- 
ties commission last week suspend- 
ed until Oct. 4, 1948, motor carrier 
freight rate increases which were 
to become effective on intrastate 
traffic July 7. The commission as- 
signed the proceeding for hearing 
Sept. 7. 





Gas Tax Revenue Up 


CONCORD, N. H.—(UTPS)—The 
state’s gasoline tax revenue up to 
July 7 was 10 percent higher than 
at the same time last year, it was 
announced here. The four-cent levy 
had netted $1,652,700 for the first 
five months of this year, compared 
with $1,502,475 for the same period 
in 1947. Total collections during 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


told detectives at the time that he 
stole more than 60 cars, mostly late 
models. The cars were traced 
through dealers and auctioneers 
and many have been recove 
through the AUDB, it was stated. 

A local official said Roberts pur- 
chased license plates prior to thefts, 
and used fake bills of sale while 
posing as a dealer. The cars were 
traced through secret motor num- 
bers, the location of which was fur- 
nished by manufacturers. 

* * om 


Every 17 Years 


Second Sale of Model A 
Nets Dealer $70 


COLUMBUS, O.—Bert Daniels, |. 


veteran used-car dealer here, can’t 
be blamed for thinking that locusts 
aren’t the only things that have 
17-year cycles. 

Daniels, who owns Square Deal 
Auto Co. and has been selling used 
cars here for the past 40 years, 
recently bought back a 1931 Model 
A Ford coupe that he had sold 17 
years before. 

“I thought I recognized that old 
coupe when it pulled in here,” 
Daniels said, and added, “I recog- 
nized the driver, too.” 

The driver was C. I. Kline, who 
paid Daniels $595 for the car in 
1931. Daniels repurchased it for 
$225 and promptly resold it the 
following day for $295. 

It’s assumed that Daniels will 
be keeping a sharp eye out for a 
repeat visit in 1965. 


* * * 


Dealer Granted Retrial; 
Second Gets Suspension 


MIAMI, Fla.—W. H. Perkins, 
used-car dealer at 2821 N.E. Second 
Ave., has been granted a new trial 
in Federal District court on appeal 
from a verdict of $631 in favor of 
Clarence E. Nichols, who claimed 
he was overcharged $177 for a 1938 
Dodge. Treble damages had been 
awarded the plaintiff by Visiting 
Judge Selbourn H. Lynne of Bir- 
mingham, Ala. 

In city court Clarence J. Wallace, 
used-car dealer of 1344 S.W. Eighth 
St., was given a five-day suspended 
sentence for selling a second-hand 
automobile which did not bear a 
current city inspection certificate. 


Eaton Asks Halt 
Of SEC’s Probe 
In K-F Fiasco 


WASHINGTON. —Cyrus Eaton, 
head of Otis & Co., Cleveland finan- 
cial firm, last week asked U.S. Dis- 
trict court to forbid further investi- 
gation into the Kaiser-Frazer stock 
fiasco by the Securities and Ex- 
change commission. 

Eaton accused the SEC of carry- 
ing out a “nationwide smear” of his 
banking firm. The commission did 
this, he charged, through “innuen- 
does of fraud” and by handing out 
“scandalous and defamatory” mat- 
ter to the press. 

SEC spokesmen declined to com- 
ment on Eaton’s latest action. The 
commission’s hearings on the 
Kaiser-Frazer stock deal were 
scheduled to resume last Thursday. 

Eaton’s demand was in reply to 
an order by Justice T. Alan Golds- 
borough to compel two Cleveland 
lawyers, Marvin C. Harrison and 
Allan Hull, to appear in court July 
8 and show why they should not 
testify before the SEC. 

The lawyers have refused to tes- 
tify on the ground that it would 
violate their lawyer-client relation- 
ship with Eaton. 








Tucker Closes Operations 
Of Canadian Subsidiary 

CHICAGO. — Closing of Toronto 
offices of Tucker Corp. of Canada, 
Ltd., was announced in Chicago 
by Otis Radford, treasurer-control- 
ler of the Tucker Corp. 

“We have returned $8,000 paid 
for Tucker dealership rights and 
are closing the office until the Ca- 
nadian government either repeals 
or modifies its import regulations, 
under which complete cars can 
only be brought into the Dominion 
under prohibitive tax rates,” Rad- 
ford said. 





Automotive 


Washington 


(Continued from Page 12) 


should be made by the particular 
United Nations organizations and 
subsidiaries to “make the most ef- 
ficient use possible of their funds.” 


One of the major difficulties the 
subcommittee found was “a gen- 
eral lack of coordination among 
international organizations at all 
levels.” 


A considerable portion 
problem of coordination among 
world groups, the report pointed 
out, flows directly from “the fail- 
ure of national governments to 
achieve coordination in their own 
policy formulations.” 


* * x 


Labor’s Part in ERP 


LABOR HAS a vital part to play 
in the European Recovery Pro- 
gram and will be given full oppor- 
tunity to participate through non- 
Communist labor organizations 
both here and abroad, according 
to European Cooperation Adminis- 
trator Paul Hoffman. 


“My awareness of the valuable 
contribution labor can make to- 
success of the ERP is evi- 


of the 





1948 


ing! 





[= You may order next year's edition in 
advance with your renewal at $2 per copy. 


dent,” he said, “from the fact 
that I have named to my staff, 
as top labor advisers of equal 
rank, Clinton S. Golden (CIO), 
and Bert M. Jewell (AFL). It is 
my intention to appoint other 
competent leaders in the labor 
movements as advisers to the 
chiefs of ECA missions in the 
participating countries in Eu- 
rope.” 

Hoffman explained that his two 
labor advisers will assist him in 
1. the formulation of policies; 2. 
the selection of competent person- 
nel to serve as labor advisers to 
ECA country missions; 3. main- 
taining continuing liaison between 
ECA and American labor organ- 
izations, and 4. in solving economic, 
social, technical and other prob- 
lems affecting the European work- 
ers and their trade unions. 


Capital Jottings 


THE FEDERAL Trade commis- 
sion and the Department of Jus- 
tice still have many monopoly and 
price fixing cases pending, some 


Sorry, But No More 
ALMANACS 
Are Available! 


That’s bad news for you and for us! 


Even with a print order of 36,000 - - three 
times the number we printed in 1944, the 
1948 edition is exhausted. 


We have had to return several hundred 
orders for both Regular and Deluxe editions 
and our phones in Detroit, Washington, New 
York, Chicago and Los Angeles are still ring- 





—But when we had to return an order 
for six copies from a book store in Bom- 
bay, India, you can understand our pre- 
dicament! 


Please don’t blame us if you are disap- 
pointed because in my ‘‘Edgewise” column, 
March 8th, in promoting advance orders for 
the 1948 Almanac, | said: ‘“‘Orders are al- 
ready beginning to stream in, so this may be 
our last warning. Don’t tell me later I didn’t!”’ 


‘ 35 


of which likely will be decided 
before election day. One is the tire 
industry case to be heard in Oc- 
tober. 

+ +o + 


After a phenomenal postwar 
increase, automobile travel to the 
national parks is tapering off, 
according to the AAA. The vol- 
ume of visitors for the travel 
year to date is said to be only 6 
percent higher than for the same 
period of 1947 while some major 
parks already are recording de- 
creases. 

* * * 

A plan to eliminate visas in 
travel to and from many foreign 
countries, and to simplify the is- 
suance of passports in the U. S. 
has been advanced by Senator 
Brewster, Maine Republican. Brew- 
ster introduced a bill to accom- 
plish these ends in the recent rush 
session of Congress and has served 
notice it will re-appear next Jan- 
uary. 

A study of the Internal Revenue 
bureau, designed to modernize its 
antiquated and costly procedures 
and practices, has been ordered by 
Secretary of the Treasury Snyder. 
Private management consultants, 
it is understood, will be called in 
for suggestions to improve the 
agency’s operating efficiency. 
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Used Car Auction Prices 





(Eprror’s Note: While we try to 


INDIANAPOLIS 


(Ken Schaefer, Inc. Auction every Thurs- 
day. Prices are for partial listing of sales 
for July 1.) 

BUICK—’48 RM conv., $3,325; Super conv., 
$3,200. °47 Super conv., $2,660, $2,580; 
Special sedans, $2,220, $2,185. '42 sedan, 
$1,055. °'41 sedans, $1,095, $880. 

CADILLAC—'46 (61) sedan, $2,775. 

OCHEVROLET—’'48 FL sedans, $2,395, $2,- 
375, $2,300; FM sedan, $2,235; SM club 
coupe, $1,820. ‘47 FM conv., $2,165; FL 
sedans, $2,100, $1,860; SM sedan, $1,710. 
"46 FL sedan, $1,810; FM sedan, $1,710; 
SM sedan, $1,660; 1%-ton tractor, $900. 
‘42 sedan, $1,040. °'41 club coupe, $1,150; 
sedans, $1,050, $1,010; half-ton panel, 

*40 conv., $990; sedans, $930, $685. 

*39 sedans, $745, $425. ‘38 sedan, $500. 

"37 sedans, $470, $315. 


DeSOTO—'46 sedan, $1,750. 


DODGE—'48 sedan, $2,600. ‘47 sedans, 


$2,205, $1,755. ‘46 half-ton pickup, $1,- 
010. °42 sedan, $810. ‘41 sedan, $990. 
*39 sedan, $420. 


FORD—'49 club coupe, $2,790. ‘48 SD 


conv., $2,155; half-ton pickup, $1,500. 
‘47 sedan, $1,720. °46 sedan, $1,560. ‘41 
sedan, $835. ‘40 (60) sedan, $650. ‘39 
sedan, $600. ‘37 conv., $520. ‘36 sedan, 
$770. '36 sedan, $370. 
GMOC—Half-ton pickup, $1,610. 
HUDSON—'48 sedan, $2,680. ‘41 conv., 


$675. 
LINCOLN—’49 Cosmopolitan sedan, $3,620. 
"46 sedan, $1,770. 
MEROCURY—'49 sedan, $2,980. 
$1,620. 
NASH—'46 (600) sedan, $1,525. 
OLDSMOBILE—’47 sedans, $2,455, $2,060. 
‘46 sedan, $1,820. 
PLYMOUTH — ‘48 sedans, $2,230, $2,165. 


‘46 sedan, 


eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


‘47 station wagon, $1,725; sedans, $1,730, 
$1,645, $1,630, $1,410, $1,150. 


PONTIAC—’'48 (6) sedans, $2,830, $2,810. 
"41 conv., $1,025. ‘39 sedan, $570. 


STUDEBAKER — '48 Commander 
$2,990; LC sedan, $2,790. 
mander conv., $2,500. 


WILLYS—'48 Jeep, $1,105 


KANSAS CITY, MO. 


(Kansas City Automobile Auction. 
every Wednesday. 
June 30.) 

(Market shows prices lower on all 

models. However, buying is brisk and 

market can be considered as good. 

Sold 196 items out of 366 offerings.) 
BUICK—'48 RM sedans, $3,255, $3,242. 

‘47 Super conv., $2,692. °'46 RM sedans, 

$2,175, $2,005. °42 Special sedans, $1,- 

352, $1,150. °41 Special sedans, $1,250, 

$805. ‘40 Super sedans, $952, $900. 
ee (61) sedans, $1,345, $1,- 

wo. 

CHEVROLET—'48 FL aerosedans, $2,272, 
$2,445. °'47 FL aerosedans, $2,137, $1,- 
745; FM club coupes, $2,037, $1,975. °46 
FL aerosedans, $1,877, $1,830. ‘41 MD 

‘40 sedans, $915, 


sedans, $1,050, $925. 
$755. 

CHRYSLER—'47 New Yorker sedans, §2,- 
460, $2,367." 

DeSOTO—'48 Custom 
750. 

DODGE—’'48 sedan, $2,625. 


conv., 
"47 ~Com- 


Sale 
Prices are for sale of 


sedans, $2,830, $2,- 


'46 club coupe, 


$1,707. ‘41 sedan, $895. 

FORD—'49 sedans, $2,760, $2,600. ‘48 se- 
dans, $2,107, $1,845. ‘47 sedans, $1,785, 
$1,545. ‘46 sedans, $1,700, $1,300 "41 
conv., $1,050. °40 conv., $780. 

HUDSON—’39 sedan, $335. 

LINCOLN—'49 sedans, $3,550, $3,330. 

MERCURY—'49 sedans, $3,167, $2,972. °48 





club coupe, $2,260. ‘46 club coupe, $1,- 
705. °41 club coupe, $892. 


ew / OUTSTANDING VALUES 


7 


BU a 


MATCHED LUGGAGE FOR MEN 





Contempo bags are ideal 
travel companions. 


(466) 24” 2-Suiter 
with Overlapping 
steel frame for 

extra strength. Dust 
and moisture-proof. 


(366) Same style in 
extra roomy 24” 
3-Suiter. 


(633) 20” Zipper Club 
Bag (not illustrated). 
Two big utility pockets, 
brass lock and zipper. 





(266) 21” Overnight 
bag. Same exclusive 
construction features as 
2-Sviter. 


Handsome matched luggage for men to put profits in your pocket 
and satisfied customers on your books. Leading Automobile Dealers 
and Service Stations everywhere are selling Contempo Quality Luggage. 
Note these superior construction features: Each bag is made of genuine 
smooth Debuff Cowhide. Streamlined locks and hardware. Inside dividers 
fastened by brass automobile snaps. Handsome herringbone twill linings. 


Colors: Suntan, Dark Brown, and Redwood 


. CONTEMPO Luggage Co. 


j ) (1 am enclosing check) 


(_] (Ship Open Account. Bank and credit references attached) § 


CONTEMPO 


os es os oe oe Send Order Form Today os ae a= ax ax = 


170 Fifth Ave., New York, N. Y. | 
i Gentlemen: Please ship the following numbers immediately. 






Your List Price 4 
Dealer's Cost] Incl. Fed. Tax i 
$45.00 





Fine Quality 
Luggage 


NASH—’'48 sedan, $2,177. ‘42 sedan, $505. 
'39 sedan, $475. 

OLDSMOBILE—’'47 (98) sedans, $2,367, 
$2,272; (76) sedans, $2,200, $2,160. ‘42 
sedan, $850. ‘40 sedan, $627. 

PACKARD—’'48 conv., $2,625. 

PLYMOUTH—'48 conv., $2,360. ‘47 sedan, 


$1,555. ‘46 sedans, 
sedans, $815, $655. 


$1,715, $1,105. 


PONTIAC—’'48 conv., $2,790. ‘47 sedan, 
$2,272. °46 sedan, $1,830. ‘42 sedan, 
$1,022 


STUDEBAKER. ‘48 Champion sedan, §2,- 
350. ‘47 sedans, $1,875, $1,805. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for sale of July 1.) 
(Market shows 57 cars sold out of 108 
offerings.) 
| BUICK—’47 Super sedans, $2,375, $2,425. 
| "46 Super conv., $2,280; RM sedans, $2,- 
085, $2,100. ‘41 Super conv., $1,210; se- 
dan, $900, $1,100. ‘40 Special conv., 
$800; Special sedan, $860. 
CADILLAC—’48 (61) sedan, $4,600. 
CHEVROLET—-'47 FM sedan, $1,845. ‘46 
FM conv., $1,900; club coupe, $1,900; se- 
dan, $1,565. ‘41 sedans, $940, $765. ‘39 





CADILLAC—’'47 


sedan, $590. 
CHRYSLER—’47 Windsor sedan, $2,410 
DODGE—’'47 Custom sedan, $1,880. 
FORD — '49 Custom sedan, $2,650. ‘48 
pickup, $1,575. ‘47 club coupes, $1,850, 
$1,560. ‘46 sedans, $1,425, $1,610, $1,500. 
"42 sedan, $1,030. ‘41 coupe, $885. °40 
conv., $1,105. 
LINCOLN—'49 club coupe, $3,175; 


MERCURY—-'49 sedans, $2,900, $2,825 
sedans, $1,600, $1,660. 

NASH—’'42 (600) sedan, $675. 

OLDSMOBILE—'48 (98) conv., $3,450. ‘47 
sedans, $2,190, $2,220. ‘'41 (98) sedans, 
$835, $825; (78) sedan, $750. 

PACKARD—’'48 conv., $2,750. 


sedan, 


"46 


PLYMOUTH—'47 SD club coupe, $1,800. | 


46 conv., $1,925. ‘41 sedan, $595. ‘40 

sedan, $485. ‘38 coupe, $225. 
PONTIAC—’47 (8) conv., $2,210. ‘46 (6) | 

sedan, $1,760. '42 (8) sedan, $1,170. ‘41 


(8) sedan, $1,050; (8) club coupe, $885. 

STUDEBAKER — '47 Commander club 
coupe. $2,120; sedan, $1,850. ‘42 sedan, 
$710. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Sale 
every Thursday. Prices are for July 1.) 
(Market shows steady and prices re- 
maining about same as previous two 
weeks. Old stocks still bringing mur- 
der. Plenty of buyers for new cars. 
‘47s lagging because of "49 model in- 
troduction. Sold 36 out of 104 offer- 


ings.) 
CHEVROLET—’'47 SM club coupe, $1,825; 
sedans, $1,805, $1,350. ‘46 1%-ton pick- 


up, $900. ‘41 club coupe, $560. ‘40 se- 
dan, $430. °37 pickup, $320. °36 sedans, 
$470, $280, $275. 

DODGE—'46 Custom sedan, $1,600; 1%- 
ton pickup, $1,025. 

FORD—’'48 pickup, $1,780. ‘47 conv., $1,- 


900; station wagon, $1,600; sedan, $1,705. 
'46 sedans, $1,640, $1,520, $1,475, $1,450. 
'41 sedans, $1,100, $675. ‘40 coupe, $775. 
"36 sedans, $525, $410, $205. °'30 sedan, 
$110. 

HUDSON —’46 sedan, $1,410. 

MERCURY—’'48 conv., $2,275. 

OLDSMOBILE—'47 (98) sedan, $2,290. 

PLYMOUTH—'48 sedan, $1,860. ‘47 conv., 
$2,050. 

STUDEBAKER—'48 Champion sedan, $2,- 
300. °46 1%-ton pickup, $800. 

WILLYS—'46 station wagon, $1,390 
Jeep, $100. 


RICHMOND, VA. 


(Automobile Auction of Virginia, Inc. 
H. Michael Ryan, president. Sale every 
Friday. Prices are for July 2.) 

(Market shows spirited buying. Retail 

is picking up. Plenty of buyers de- 

clared they could use 50 to 100 addi- 
tional pieces.) 

BUICK—'47 station wagon, $2,450. ‘46 
station wagon, $2,030. ‘41 Special sedan, 
$650; conv., $700. °40 Super coupe, $900. 
"39 Special sedan, $500. 

(62) sedan, $3,250. ‘46 

(62) sedans, $1,900, $2,325. ‘41 (62) se- 

dan, $800. 

CHEVROLET—'48 FL aerosedans, $2,225, 


"42 


$2,150; half-ton pickup, $1,710. ‘47 FL 
aerosedans, $1,925, $2,000. ‘46 half-ton 
pickup, $950; SM sedan, $1,425. "41 


conv., $1,000. 








"42 


| 





$1,505 $1,508 


LI 


July (to date) June May 











CHRYSLER 
$2,200. 
DeSOTO—’'46 conv., 
FORD—'48 SD sedan, $1,860. 


‘48 Town & Country sedan, 


$1,900; sedan, $1,950. 
"47 SD se- 
dan, $1,600. ‘46 SD sedans, $1,450, $1,- 
475. °42 station wagon, $1,100. 
sedans, $880, $500; station wagon, $400. 
LINCOLN—’47 club coupe, $2,000. 
MERCURY—’49 sedan, $3,100. ‘'46 conv., 


$1,675. °41 sedan, $980. 
OLDSMOBILE—-’48 (98) conv., $3,375. ‘46 

sedan, $1,725 ‘41 sedan, $600. 
PACKARD—’'47 sedan, $1,800. 
PLYMOUTH—'47 SD sedan, $1,750. ‘41 


club coupe, $885. ‘40 club coupe, $710. 


'39 sedan, $550. 


PONTIAC—'47 sedan, $1,960. ‘46 sedan, 
$1,725. °37 sedan, $550. 

WILLYS—’'40 sedan, $450. 
(Simple Simon Auto Auction. Sale every 


Tuesday. Prices are for July 29.) 
(Market shows 21 cars sold out of 25 
offerings. Ed Simon, manager.) 
BUICK—’47 Super conv., $2,800. °46 Super 
sedans, $2,100, $2,200. °39 Special sedan, 


$500. 

CHEVROLET—’48 SM club coupe, $2,200. 
'47 SM sedans, $1,750, $1,775. °40 coupe, 
$650. 

CHRYSLER—’'47 New Yorker sedan, $2,410. 
‘40 Traveler sedan, $800. 

FORD—’49 Custom sedans, $2,640, $2,460. 
'48 SD sedan, $2,000. '47 SD club coupe, 


$1,875. °46 club coupe, $1,500. ‘39 se- 
dan, $550. 

LINCOLN—'46 sedan, $2,250. 

NASH—’47 (600) sedan, $1,600. ‘46 Am- 
bassador sedan, $1,600. 

OLDSMOBILE—’48 sedan, $2,800. ‘47 (76) 


sedan, $2,250; (98) sedan, $2,550. 
PLYMOUTH—'46 SD sedan, $1,550; conv., 
$1,850. 
PONTIAC—’41 station wagon, $1,300 


DANVILLE, VA. 


(Danville Auto Auction. T. C. Baker jr., 
manager. Sale every Friday. Prices are 
for July 2.) 
(Market shows an overfiow of buyers 
forced prices up at this sale. Everyone 
. looking for clean ’40 and ’41 cars.) 
BUICK—’48 Super sedanette, $2,980. 
RM sedan, $2,450. ‘41 Special sedan, 
$1,000. 
CHEVROLET—’48 half-ton pickup, $1,605; 
FM sedan, $2,050; SM sedan, $2,025. °47 
FM sedan, $1,625; SM club coupe, $1,520; 
FL aerosedan, $1,935. ‘40 MD sedan, 
$805; half-ton pickup, $660; %-ton, $550. 
DODGE—’48 half-ton pickup, $1,600. ‘47 
1%-ton LWB truck, $1,070. ‘42 sedan, 





"46 SD 
"40 busi- 


$390. 

FORD—'49 (8) sedan, $2,550. 
conv., $1,725. °41 sedan, $870. 
ness coupe, $700. 
$640. '38 panel, $200. 

NASH—’47 (600) sedan, $1,510. 


$500. 

OLDSMOBILE—’47 (68) sedan, $1,825. °41 
(78) sedan, $910. 

PLYMOUTH—’'48 SD club coupe, $2,160. 
‘47 SD sedan, $1,835; club coupe, $1,610. 
"46 sedan, $1,600. ‘42 sedan, $700. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sale every 

Tuesday. Prices are for sale of July 6.) 
(Market shows 93 cars sold out of 185 
offerings.) 


*40 sedan, 













MOTOR 
SPECIALISTS 










Too 
STERILIZER 






Avtomorwe News 


Average Used Car Prices 


(Compiled by Automotive News) 


‘41 SD 


47 | 


’39 sedan, $455; coupe, | 


















July 1948 June May 
Model (to date) 1948 1948 
1948...... $2,527 $2,495 $2,484 
Beye vie 2,057 2,059 2,025 
Ee 1,703 1,735 1,695 
1942. 1,018 1,036 1,029 
BOGRsccss 922 956 913 
1940...... 805 770 7380 
Overall 
Average $1,505 $1,508 $1,488 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





BUICK—’41 Special sedans, $1,000, $1,100 
$1,150; club coupes, $1,100, $1,150. ‘49 
Super sedans, $875, $1,000; Special se 
dan, $925. °38 sedan, $600. 

CADILLAC—’47 (62) sedan, 
(61) sedanette, $2,000. 

CHEVROLET—'48 half-ton pickup, $1,635 
‘47 FM sedan, $1,950; FL aerosedans 
$1,950, 3 at $1,975; FL sedans, $1,980 
$1,905, $1,945; half-ton pickup, $1,225 


$3,400. ‘42 


SM _ business coupe, $1,600; FM conv., 
$2,240. °46 FM sedans, $1,540, $1,600 
$1,625. °41 sedan, $975. 


DeSOTO—’'37 sedan, $345. 

DODGE—'48 half-ton pickups, $1,550, $1, 
545, $1,500. °47 club coupe, $2,125. ‘46 
sedans, $1,650, $1,690. °39 sedan, $650. 

FORD—’49 Custom (8) sedan, $2,510; Cus- 
tom (6) sedan, $2,425. ‘48 SD (6) sedan. 
$1,645; half-ton pickup, $1,515. °47 sD 
sedan, $1,570. °46 Sportsman, $1,750: 
SD sedan, $1,450. 

LINCOLN—’37 Zephyr sedan, $200. 

MERCURY—’47 club coupe, $1,750; conv., 
$2,000. ‘39 sedan, $660. 

NASH—’'41 (600) sedan, $690. 

OLDSMOBILE—’47 (66) conv., $2,400; (78) 
sedanette, $2,250. °41 (66) sedan, $1,040; 
(76) sedanette, $925; (78) sedanettes, 
$685, $740. 

PLYMOUTH—’41 club coupe, $450. °40 se- 
dan delivery, $625; sedans, $775, $750. 





PONTIAC—'48 (8) sedanette, $2,775; (6) 
sedanette, $2,475; sedan, $2,825. °47 se- 
danette, $2,125; sedan, $2,060. ‘40 Tor- 


pedo (6) sedan, $1,135. 
1: topes Champion conv., §2,- 


‘00. 
WILLYS—'47 Jeep, $735. 
MISCELLANEOUS — '48 Harley-Davidson 
motorcycle, $550. ‘47 Clipper Coach 
trailer, $1,450. ‘40 LaSalle sedan, $700. 
°39 Indian servicycle, $125. ‘39 LaSalle 
sedan, $700. ‘37 Indian servicycle, $90. 


LOUISVILLE 


(Auto Auction Sales. Sale every 
day. Prices are for sale of July 6.) 
(Market shows 59 cars sold out of 145 

offerings.) 
CHEVROLET—’'48 FL aerosedans, $2,405, 


(Continued on Page 37, Col. 1) 


Tues- 





A STUDY 








Now Available 


@ A new 4color, 28-page book just 
released by the Courier-Express tells 
the story of a great market... one 
which has a larger population than 
any of 16 states, greater retail sales 
than any one of 17 states. Contains 
current and comparative pre-war 
| data on: Population... Retail Sales 
| .-- Wholesale Sales... Retail Out- 
| lets... Farms... Housing... Business 
Activity ... Income ... Employment 





---Payrolls... Bank Deposits... Bank 
Debits. 


Write for your copy. 
REACH BUFFALO'S BUYING POWER 


Buffalo's Only 
Morning and Sunday Newspaper 


Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 


Unanimously Endorsed 
Jor Highway Safety 


SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 


Burn-Out-Proof SWITCH 


es 
> CORPORATION 












1430 Herkimer Street 
~ Brooklyn 33, N.Y 
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Convair Closes 
Stinson Plant 
In Michigan 


SAN DIEGO, Calif.—In line with 





(Continued from Page 36) 
"47 FL sedans, $2,080, $2,070, | PLYMOUTH—’48 SD sedan, $2,165: sedan 


lay 
948 $2,210. 


$2,030, $1,980, $1,955; conv., $2,070. °'41 coupe, $2,000. ‘46 sedan, $1,150. °40 se- 


484 sedans, $910, $1,010, 1 dan, $500. a decision to concentrate all man- 
5 CHRYSLER—’48 sedan, $2,550. PONTIAC—'46 sedanette, $1,725, $1,775, i n Di an 
a FORD—'49 (8) sedans, $2,655, $2,550. °47 $1,825, $1,850. Sen Wats then 7 ; —_ — 

695 sedan, $1,760. '46 sedans, $1,600, $1,505. | STUDEBAKER — ‘48 Commander sedan, | *® OF ex.) plants, Von 

029 ‘41 sedans, $650, =. ae — =— $2,350, $2,250. °47 Champion sedan, | dated Vultee Aircraft Corp. has 
ane MERCURY—'46 conv., $1,510. °40 sedan, $1,850. ich. 
913 $710. °40 conv., $875. WILLYS—Jeep station wagon, $1,600, $1,- pats pooeuees: at or ee ch., 
7180 OLDSMOBILE—’38 sedan, $440, $475, $260.| 500. °47 Jeep station wagon, $1,460. of the Stinson Voyager an ying 


PLYMOUTH—’48 sedan, $2,250. ‘47 sedan, Station Wagon. 


— 1,775. °46 sedan, $1,635, $1,420, $1,315. aie y 

488 PONTIAC—"48 conv., $2,795; (6) sedan, HORSEHEADS, N. Y. In anticipating the move from 
$2,610; (8) sedan, $2,710. ‘41 sedan, (Horseheads Auto Auction. Sale every| Wayne to San Diego, the Stinson 

all $1,155. Friday. Prices are for July 2.) division said it had accumulated 


(Market shows prices on all makes and 
models on the downward trend. Almost 
everything is off $100 or more at this 
sale. However, plenty of buyers active 
and a good run of cars have been mov- 
ing through the sale.) 


| reserves of the four-place personal 
planes to supply dealers and dis- 
tributors throughout the country 
during the time required to re- 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L. 
Pollock, manager. Sales every Wednesday. 
Prices are for sale of June 30.) 


—_ 


1,100 





toe: cut of 183 offerings.) | BUICK 7 RM ag gdh ged peer gy My nye > lala STRIALISTS AT BLISS OPEN HOUSE IN TOLEDO—Marshall M. Smith, president of 
: . , ; Super conv., .800. '46 sedan, : INDUSTRIAL arsha . Smith, president o 

"42 ee ee ee Oe, ee, $2,010; Super sedan, $1,930. ‘42 RM se- vair’s San Diego plant. st E. W. Bliss Co. (second from left); left to right, Russ C. Gibson of J. L. Clark Co., Rock- 
sedan, $590, $690. dan, $1,280; Super sedan, $950. | Because the Stinson division at| ford ‘t1.; D. H. Kelly, president of Electric Auto-Lite, Toledo, and William E. Paris, vice- 


CHV Estee — 68 Fi. cereseden, 20,5e. president and director of operations of Willys-Overland. Progress of Bliss’ $1,250,000 Toledo 


1,635 ’ : CADILLAC—’41 sedan, $925. Wayne is relatively remote from 
$2,495, $2,485. ‘47 FL sedan, $2,010; SM » / ‘ . 
“ane sedan, $1,775. ‘46 sedan, ';1,385. | '42| CHEVROLET—'48 FL sedan, $2,275. ‘47|the other major divisions of the — oan program highlighted the tour by 150 executives of the automotive and 
960 sedan, $1,005. "41 sedan, $930, $1,050,/ FM sedan, $1,800; conv., $1,880; FL| corporation, it had been increas- | et MOUst'ss- S:. : 
— $1,250, $1,125, $695. én Serosedan, $2,020; pickup, $1,500. '46 ingly difficult, in the face of pres 
DeSOTO—’46 Custom sedan, $1, . sedan, $1,550, $1,125. ‘41 club coupe, ’ 2 
ys Westbrook Motor 


600. 


=~ sedan, $1,450. ‘41 sedan, $835; sedan. $800. "39 sedan, $640, $250.| ent commercial and military pro- og ~ i oon Se See 
; ‘ sedan, " 5 0. neede Oo re-e . . 
Fdmn—'40 (8) sedan, $2,800, $2,790. °48 cana. Pan duction schedules, to devote the} men ( ot John R. Grief will have charge of 
$1, ; : —'46 sedan, $1,910. : : f d t .| production line at San Diego. 
, SD sedan, $2,200; (6) half-ton, $1,750: | nasoro—'4s 47 time required for adequate super : 
= SD sedan, $2,155. ‘47 SD sedan, $1,895, |" Seuan g2.210, SS” Deluxe! Vision of the operations of the ssienhaeeiincetiinn the accounting department, and A. 
650. ’ men. (8 : yi A » $2,210. 
Cus tutta tr ae tte. 41 (6) DODGE—’'48 sedan, $2,350. ‘47 club coupe, Wayne plant, Convair declared. AUTOMOTIVE NEWS, the Newspaper of | Earl Breedlove will have charge of 
ean, | Ofeaan, 0.40 sedan, 40, seine igiio, Seago CP: $1100. 48) Convair plans to sell its plant | {he industry, fad Py everyone whe counts | parts and accessories at Westbrook 
PF U ’ ‘ q , ° . ys > sve : . 7 «2s - 
750: en a 10 's8, conan boA5. 140. "47 | pORD—"49 sedan, $2,250, $2,600. '48 1%-| facilities at Wayne with the ex-! mated 90,000 readers weekly! Motor Co., San Angelo, Tex. 
PONTIAC—'47 (8) sedan, $2,075, $2,355.| 0) cuunh’ $i'so0° S46 moun Sess, a. ms 
’40 sedan, $510. ‘36 sedan, $170. 700; sedan, $1,280, $1,450, $1,530; ‘pick 
onv.. ’ ’ , , , ’ ’ , ’ - 
STUDEBAKER—'47 sedan, $2,155, $1,630.| 45° 870,40 club ‘coupe, $760: ‘sedan, 
$710. 
(78) VALDOSTA, GA. LASALLE —'38 sedan, $380. 
aoe (Tom Hewitt Auto Auction Sale. Auction oe 48 club coupe, $2,025. 40 | 
pied every Friday. Prices are for sale of July 2.) | wage ’'40 sedan, $400. 
) se- — — 103 sold out of 184 | prymMOUTH—'48 SD sedan, $2,120, $2,160; 
a BUICK—'46_ RM conv., $2,200; Super se-| Cup coouberg 87,105; conv., $2,400. "41 
r se- pa pelich getanatte was, sedanette, STUDEBAKER—'47 sedan, $1,840. "42 se- | 
Tor- csp ; 47 (62) conv, $3,400; sedan, dan, $840. ‘40 sedan, $510. 
$3,800. 
$3, CHEVROLET—’48 half-ton pickup, $1,750. LOS ANGELES 
'47 FL sedan, $2,180, $2,050. 46 FM ’ 
Ve (California Auto Dealers Wholesale Auc- 
dson sedan, aan tee a MD Scie’ ay este tions. Held twice weekly. Prices are for 
pach ooo $975. coupe, . ’ | week of July 1.) 
ad CHRYSLER—'48 sedan, $2,800. '47 Wind-| {Market have shows prices leveled Orne. 
$90. sor sedan, $2,050; club coupe, $2,250. tically the only offerings. Sold 47 out 
DeSOTO—'48 club coupe, $2,800. of 167 offerings.) 
DODGE—’47 Express truck, $1,200; sedan, BUICK — '47 RM sedanette, $2,595 38 | 
2,100. °40 half-ton pickup, $560. ; : , . 
veal 49 Custom sedan, "£5,500, $2,600; Special sedan, $400. ‘37 Special sedan, 
ues- ae , OU, * , 
club coupe, $2,500. '48 SD sedan, $2,000. | CADILLAC—'41 (61) sedanette, $1,365. | 
15 oven *o ae $1,575, $1,655, $1,750, | CHEVROLET—'47 SM club coupe, ’$1,930; | : 
550. S8Cam, GOO8, S708. conv., | FL sedanette, $2,220, $2,210; FM sedan, | 
405 : “ | $1,865; club coupe, $1,965; 1, $1,955. °46 
MERCURY —°46 sedan, $1,700, $1,675, | Fr sedan, $1,835; FM sedan, $1,640; SM 


$1,600. 
OLDSMOBILE—'46 sedan, $1,500. 


Tractor Guide 
°48 Edition Issued by 
Cities Service 
NEW YORK.—Cities Service Oil 


sedan, $1,695; club coupe, $1,750; $1,740. 

‘41 SD sedan, $1,175; club coupe, $1,195, 

$1,125. °38 sedan, $515. 
CHRYSLER—'46 Windsor sedan, $2,125 
DeSOTO—'47 Deluxe sedan, $2,175. 


| FORD—’46 SD business coupe, $1,415; se- 


dan, $1,455; Deluxe sedan, $1,540; busi- 

ness coupe, $1,465. 

"37 sedan, $340. 
HUDSON—’39 business coupe, $515. 
MERCURY—’47 sedan, $1,950, $1,925. ‘46 


club coupe, $1,715; sedan, $1,770, $1,750. | 


sees i ; ;. | OLDSMOBILE — "46 (66) sedan, $1,910. 
T is releasing a completely new edi- | "4; sedan, $870: coupe. $805. '37 a 
tion of its Cities Service Farm) _ 145. 


Book, according to Petroleum Ad- 
visers, Inc. of New York. Over 
200,000 copies will be distributed 
free of charge to farmers in an 


PLYMOUTH—’'48 SD club coupe, $2,155; 


sedan, $2,150. 
PONTIAC—’47 (8) sedan, $2,250. 
STUDEBAKER — ‘48 Commander 

coupe, $2,850. 


club 





’41 sedan, $970, $920. | 


‘46 Champion sedan, $1,- | 




















= area extending from the Atlantic) *”° oo ene tub coupe, $1,015. | 

seacoast to the Rockies. , ee 
- The 52-page book will be dis- Goodyear Aircraft Hiring 
Is tributed through tank wagon| AKRON.—Goodyear Aircraft 
.. agents of the Pennsylvania and/Corp. announced it is hiring grad- 

Delaware companies of Cities Serv-| uate engineers, trained draftsmen 
am ice. Distribution in the south will| and designers to keep pace with 4 4 
od be in the same manner through|the accelerated program in the t te 4 f & 0 e at an eres 
as the Arkansas Fuel Oil Co. aviation industry stimulated by euiieeaie uaseneen 
ar The new version of the book/government appropriations to 
7) differs from previous volumes is-| strengthen U. S. military air power. 
t- sued annually in that it utilizes|Dr. Karl Arnstein, vice-president 4 e e e 
38 charts wherever possible to give|/in charge of engineering, indicated 0 U in re erences in i ad e id 
at farmers concise, up-to-the-minute|that more than a hundred engi- | 
k information on agricultural activi-| neers, draftsmen and designers 


ties ranging from tractor lubrica-| would be needed. 
tion to poultry culling. Lae a es : 
The center spread of the book! ,auTroMoTIVE NEWS WANT ADS have 


—_— | 


Full of up-to-the-minute facts about the great The 159 questions asked — and answered — 


features a tractor lubrication chart | been proven the quickest, least expensive 
e prepared by Chek-Chart Co of method of reaching the men who want what 
Chicago. 


Philadelphia market — information you can —_ cover 5928 brands of products! 


get nowhere else — The Philadelphia Bulle- 


tin 1948 Consumer Analysis is now ready for 





you have or have what you want! See the 


back pages of this issue. Nowhere in the country has a similar con- 


sumer study been made in a market as large 








distribution. as this. And this documented information 
In this third annual survey, you get the is free to business organizations! Just use 
: specific facts and figures you need if you are your business letterhead and write: Adver- 
selling or planning to sell consumer goods __ tising Department, The Philadelphia Bulle- 
in Philadelphia today. Questionnaires were _ tin, Philadelphia 5, Pa. Ask for your copy 
" personally placed in a scientific cross-section of “The Philadelphia Bulletin 1948 Con- 
ve of 5036 representative Philadelphia families. sumer Analysis of the Philadelphia Market.” 
Here are the major classifications of the survey: 
; Other Markets. In addition to Phila- 
FOODS ~ SOAPS AND CLEANSERS delphia, similar Consumer Analysis Mar- 
ket Surveys may now be obtained from 
DRUGS * COSMETICS AND TOILETRIES newspapers in 11 other markets. These 
are standardized so that accurate com- 
AUTOMOTIVE * HOMES AND EQUIPMENT parisons can be made. This gives manu- 
facturers and agencies comparable infor- 
BED FOR CARS—The Bj alager auto bed works on a ball bearing, wheel-and-track principle ELECTRICAL APPLIANCES mation about 12 important markets. 
similar to a roll-up qarabe oor. It fits any 2 or 4-door auto. ithout getting out of the 
car, one gives a fingertip pull to a cord and the back of the front seat falls down to fit into GENERAL BUYING HABITS 
the back seat and provide a form-fitting couch. As the back of the front seat falls, the seat 
) itself moves downward and forward under the steering wheel, to form a bed. Since the front 
hy! seat moves under the steering gear, there is space for one to sleep comfortably with no inter- 
ference with the wheel. Howard Binsinger, of St. Petersburg, Fia., is manufacturing and 


. IN PHILADELPHIA — NEARLY EVERYBODY READS THE BULLETIN . 


marketing the seat-bed locally. He pians national distribution in the near future, he states. 
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Auto Advertising 


Too Early to Tell 


Estimates which have run as 
high as $15,000,000 have been given 
as the figure for the Ford adver- 
tising budget for the last half of 
this year. 

However, a company spokesman 
declared that such a figure “is not 
likely.” In addition, he said, cur- 
rent advertising is being “played 
by ear” wherever and whenever 
it is needed. Nobody knows defi- 
nitely what sum will be spent, he 
said. 

Referring to a report that Ford 
intended using 18,000 outdoor bill- 
board panels during the last half 
of the year, the spokesman de- 
clared that 15,000 was more like 
the number of postings contem- 
plated. 


Ford Truck Times 


Ford Truck Times, a new bi- 
monthly publication for truck 
operators and drivers by Ford Mo- 
tor Co., made its initial appear- 
ance with the July-August issue. 
Contributors included William Haz- 
lett Upson, Saturday Evening Post 
author and creator of Alexander 
Botts, Earthworm tractor sales- 
man; Wallace Boren, author of 
“Wally’s Wagon” in This Week 
magazine, and Capt. C. J. Scavarda 
of the Michigan state police with 
an article on highway safety. 


Ford Truck Times is published 
by the publications department of 


Silent Beauty... 


Two Models Available 


Peckat Airform, painted aluminum shade with stain- 
less steel center strip, List Price, $22.50 — Dealer's 
Cost, $13.50.... Pecket Airform Chrome, with 
chrome brackets, end caps and center piece (illustrated), 
List Price, $26.00 — Dealer's Cost, $15.60. (Prices f.0.b. 
Maywood, Iilinois — slightly higher west of Rockies). 
Be sure to order shades by name as listed above. 


ot) Studle Belloc than the wil... 


Strikingly beautiful ... silent as the stars —that's the Peckat 
Airform, America’s leading auto shade! It has the exclusive 
patented “clamp-on” brackets, 2-way adjustability—one model 
fits most cars, curved aluminum surfaces for greater rigidity 
and beauty! For styling and service, Peckat Airform is truly 


a shade better than the rest! 





Ford Motor Co. William D. Ken- 
nedy is editor-in-chief and Arthur 


T. Lougee is art editor. Distribu- 
tion of the first 
2,000,000 copies. 


C-E Announces 

The opening of new New York 
offices to serve the eastern busi- 
ness of its Midwestern and West- 
ern accounts has been announced 
by Campbell-Ewald Co. The new 
quarters will occupy the entire 14th 
floor at 1 E. 57th St. 

The New York offices provide 
services to the accounts at De- 
troit and in the branch offices at 
Chicago, San Francisco and Los 
Angeles. Among the accounts be- 
ing handled at the new offices 
are the Chevrolet Dealers Assn. 
of Greater New York, Hyatt 
Bearings division of General Mo- 
tors, and the Dry Dock Savings 
Institution. 

Winslow H. Case, vice-president, 
is in charge of the offices. Other 
executives include Lynn B. Dud- 
ley, vice-president, and D. I. Hunt- 
ington and Leo M. Langlois, who 
specializes in television production. 

The new setup results from the 
recent amicable split between Hen- 
ry T. Ewald and Fletcher D. Rich- 
ards of Campbell-Ewald Co. of 
New York. The recent increase in 
Chevrolet dealer advertising re- 
quired an expansion of Richards’ 


CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILL. 





Special Offer 


LICENSE PLATE CLIP 





75¢ each 


in Lots of 12 or More 


Immediate Delivery 


* BRIGHT CADMIUM RUSTPROOF 
@ STRONG TENSION SPRING. DOUBLK 
LOOPS 


e USED BY EVERY AUTOMOBILE 
DEALER. 
¢ LIMITED SUPPLY, ORDER NOW. 


Jobbers — Write for Details 
DEALER AUTO ACCESSORIES 


Dept. A. N. 4 3210 Avenue H 


Brookiyn 10, N. Y. 








issue exceeded 


staff and would have caused an 
over-burdening of the Detroit com- 
pany’s accounts, it was said. 


Foreign Advertisers 


A new 20-page study, “How to 
Get Your Share of the American 
Market,” has been published by 
the New York Times for foreign 
advertisers seeking to boost their 
business in this country. 

The Times study points out that 
although American imports will 
continue during the next few years 
at record levels, many foreign bus- 
inessmen are bewildered by the 
seemingly enormous task of selling 
to the great and diverse U. S. 
market. 








Hudson Keynote 


The Hudson Motor Car Co. will 
use 2,000 newspapers through July 
to carry Hudson’s third advertising 
message explaining “The Impor- 
tance of Stepping Down,” according 
to M. M. Roberts, director of adver- 
tising and merchandising. 


The first newspaper ads on this 
subject appeared in May, the sec- 
ond in June. These newspaper ads 
were paralleled in June and will be 
paralleled in July by a national 
magazine campaign on the same 
subject in Saturday Evening Post, 
Collier’s, Time and Newsweek. 


Boston Buy 


Utilizing full-page space and 
color in many trade magazines, the 
Boston Post has opened an exten- 
sive advertising campaign on the 
theme that the Boston Post is the 
“basic buy” in Boston. 

The campaign ties in with the 
Boston Post’s new national adver- 
tising presentation currently being 
presented to agencies and advertis- 
ers all over the country. Chambers 


& Wiswell, Inc., Boston, is the 
agency. 
Standard Market Form 


Aiming for a new standard of 
uniformity and completeness in 
the presentation of local market 
and media data to advertising 
agencies, the Bureau of Advertis- 
ing, American Newspaper Publish- 
ers Assn., mailed last week to 
every U. S. daily its pilot model 
for a Standard Market & Media 
Data Form for which it urges uni- 
versal nationwide adoption. 


Institutional Campaign 

Eighty-eight Sunday newspapers, 
61 dailies and four weeklies with 
a combined circulation of 13,505,597 
in 15 Midwest states are on the 
schedule for an institutional ad- 
vertising campaign launched re- 
cently by Standard Oil Co. (In- 
diana). The advertisements, seven 
in number and ranging in size 
from 1,200 to 848 lines, will run 
monthly. The Chicago office of Bat- 
ten, Barton, Durstine & Osborn, 
Inc., is the agency for the insti- 
tutional campaign. 


Merry Oldsmobile 


Oldsmobile is said to be the 
first advertiser to take advantage 
of a new ruling which permits the 
use of commercial transcriptions 
over WWJ, Detroit. Evening chain 
breaks, featuring the “Merry Olds- 
mobile” song, will be aired weekly 
over the station. The ban on this 
type of commercial has been in 
effect since 1944. 


Lifetimer Kit 

A complete mat service for Life- 
timer tires is now available to deal- 
ers, without charge, for use in pre- 
paring local newspaper advertise- 
ments. Kit contains proofs and 
mats which feature Lifetimer 


he car of the year! 


49 Ford 


1948 





SOUTH PARK 
~ CHEVROLET +23 


1S 45 GO. PARK Ave v4 


BILLBOARD BUILDS BUSINESS—South Park Chevrolet, 1545 S. Park Ave., Buffalo, pulls 


service business with this billboard on S. Park Ave., just outside the city limits. 


The street 


is a main traffic artery coming into Buffalo from the south and many travelers, unfamiliar 


with the city, are attracted by the sign. 


whitewall tires, Lifetimer black- 
wall tires, Lifetimer signature cuts 
and the guarantee seals. All are 
reproduced in many different sizes 
to fit into any advertisement size. 
Dealers can write to Lifetimer Di- 
vision of Capitol Tire Co., 16th & 
Indiana Ave., Philadelphia 32, Pa. 


Pedrick Program 


Pedrick Piston Rings, manu- 
factured by Wilkening Mfg. Co. 
of Philadelphia and Toronto, has 
launched a new series of trade 
ads which concentrate on a basic 
product story, according to Wal- 
ter Kirkpatrick, advertising and 
sales promotion manager. 


The new series is designed to 
meet fundamental product sell- 
ing needs, Kirkpatrick said. Gray 
& Rogers handle the account. 
The ads will have ample white 
space to make them stand out 
from the usual automotive trade 
advertising copy, it was said. 


PR Account 


James J. McGuinn Organization, 
Chicago, public relations firm, has 
been named to handle public rela- 
tions and publicity nationally for 
Motorola, Inc. Chicago radio and 
television manufacturing company, 
and for the John R. Thompson 
and Henrici restaurants. 


Names 


Maurice J. Swan of the Interna- 
tional Harvester Co., well known 
figure on the media-purchase side 
of advertising, retired July 1 after 
47 years in Harvester’s service. 


Swan’s long career began with 
his employment as office boy for 
the McCormick Harvesting Ma- 
chine Co. before consolidation un- 
der the International Harvester 
name in 1902. Since 1917 he has 
been the primary point of contact 
between the company and publica- 
tions carrying the advertising of 
Harvester products. 

At the same time, it was an- 
nounced that Young & Rubicam, 
Inc., Chicago, has recently been 
named as agency for International 
trucks, first space commitments 
effective Nov. 1. Aubrey, Moore & 
Wallace continues with farm trac- 
tors and equipment, industrial 
power and refrigeration. 


Howard J. Begin has been named 
advertising manager of the Bendix- 








Westinghouse Automotive Air 
Brake Co., Elyria, O. He was ‘for- 
merly advertising manager of 
Lyon, Inc., Detroit, manufacturer 
of automotive accessories. 


Randall E. Clark, active in the 
commercial art field for 34 years, 
has joined the sales staff of New 
Center Studios, Detroit. 


Marden R. Bishop has been ap- 
pointed assistant director of public 
relations for Willys-Overland Mo- 
tors. Bishop has been a staff mem- 
ber of the Willys public relations 
department since 1945, when he 









MERGES THE FORD 1H YOUR FUTURE! 


THE cone STORY ON 15,000 BOARDS—This message appears in 5,052 cities throughout 
jon. 


the nat 





finishers 
full-size, hand-made to 
working models... 


Day and night service is featured. 


joined the company as editor of 
the employe and sales publications. 


William I. Denman, Inc., adver- 
tising agency, has moved from the 
22nd to the 15th floor of the Penob- 
scot Building. The move, according 
to Denman, provides more than 
double the amount of space for- 
merly occupied by the nine-month- 


old agency. Personnel has _ been 
trebled. 
Read A. H. Allen's ‘‘FOB Factory’’ in 


AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


Need help getting your products to mark 
Then put in a call for Wettlaufer Manvfd 
turing. This unique organization of special! 


provides a complete engineering service . 
from start to finish ... 
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(2) modern woodwo 
ing and metalwork 


shops to handle ¢ 
perimental work . . 


(1) an experienced staff 
of design engineers 
and mock-up model 
building craftsmen... 
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(3) highly skilled metal 
to create 


(4) plus two mode 
plants fully equippé 
turn out  volu 
production work . 


e@ For complete information regarding 
these services, write direct to: 


E. G. Wettlaufer, president 


wettlauter 


manufacturing corporation 


19662 w. eight mile road © detroit 19, michig 












to help you desig 
develop, produce. Facilities include . . 
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Do Annual Reports 
Fail in Their Purpose? 


By George Deery 
Staff Writer 


OST annual reports of the 

general type now being is- 
sued by corporations fail in their 
purpose of informing people about 
these companies,” says Daniel J. 
Hennessy, president of the Control- 
lership Foundation, New York. 


“According to the findings of 
an exhaustive survey conducted 
for the Foundation by Elmo 
Roper,” he explained, “part of 
the large sums of money now 
being spent on company annual 
reports might well be directed 
into other channels if we wish 
to overcome misunderstanding 
and suspicion of business.” 


The survey referred to by Hen- 
nessy is being published by the 
Foundation, and is entitled “What 
People Want to Know About Your 
Company.” It discloses that the 


complicated tables, charts and pic- 
tures, and page after page of text, 
there may be some danger of ‘re- 
port indigestion.’ 
* + + 

~[s= NEEDS of large investors 

are another matter. Most of 
them are interested in all the de- 
tails now published and want still 
more, but there is a vociferous 
minority who object to the new 
trend toward glossy paper, pictures 
and expensive format, terming 
them a waste of money.” 


The study reveals that no annual 
report for stockholders in general 


is likely to satisfy the needs of 
bankers, trust officers, financial 
analysts, investment counselors 


and other more sophisticated con- 
sumers of financial data, most of 
whom were found to have a vari- 
ety of other sources of informa- 
tion. 


AUTOMOTIVE NEW NEWS, JULY 19, 1948 





HAS SEPARATE ENTRANCE FOR LUBE JOBS—One of the newest buildings erected 7 


Oldsmobile dealers is this home of Brogan Cadillac-Oldsmobile Co., Ridgewood, N. 
Once inside the service door the customer is impressed by the spacious and samehebery 


$5 Million Net 
Is Predicted 
For Packard 


“The firmness in Packard stock 
in recent sessions apparently is 
based on the expectation that the 
company will report far better 
earnings for the three months end- 
ed June 30 than for any quarter 
since the war ended,” according to 
the Wall Street Journal. 
















who wish ready access to “cold 


statistical facts.” 

The same brief digest appeals 
to employes, the report confirms. 
National labor leaders, on the 
other hand, were found to be pri- 
marily interested in facts useful 
to them in bargaining, so that 
they would know when to ask for 
increases and be able to support 
their claim that the company is in 
a position to pay. Local labor lead- 
ers and shop stewards who were 
interviewed professed little interest 
in the annual report. 










In order to satisfy the run-of- 
the-mine stockholders who crave 
simple, easy-to-read information, 
and at the same time not to de- 
prive the more sophisticated in- 
vestors of the accounting facts 
and figures, the Foundation’s re- 
port recommends that the pres- 
ent practice of sending all stock- 
holders the same type of annual 
report should be reconsidered. 


A more effective public relations 
technique, it suggests, might be to 
send them a one-page statement 
signed by the president, outlining 
earnings, dividends, general finan- 
cial position and outlook of the 
company—and then offering a com- 
plete financial report on request. | is 
The latter would be a full-scale | Maxwell is secretary-treasurer 
annual report designed primarily|H. Routon 
as a source document for those | board. 


average shareholder has little in- 
terest in corporation financial data. 

Only 11 percent of those respond- 
ing in the survey mentioned bal- 
ance sheet items as things they 
needed to know about in order to 
keep track of an investment, while 
40 percent of the “run-of-the-mine” 
stockholders professed to find no 
utility in the brochures they re- 
ceive. 

“The average stockholder is na- 
turally anxious to get dividends,” 
the Foundation’s report declares, 
“and he is interested in what the 
chances are that his company will 
remain strong enough to safeguard 
his capital and pay the same, or 
a bigger, return on his money. To 
him these are simple questions 
that can be answered in a para- 
graph. If the company gives him 


lership Foundation, 


Quincy Motors Appointed 
DeSoto-Plymouth Dealer 


purchased the 


DeSoto and Plymouth dealer. 


HEATH’S 
AUTO WINDOW GARNISH MOLD COVERS 


“A Hit 
From Coast 


to Coast” 


For FORDS and 
MERCURYS 
°41 Through °48, 
Excepting 


Convertibles 





INSIDE VIEW OF FORD TUDOR 
CHROME PLATED BRASS—PATENTS PENDING 


“They’re chrome — just snap ’em on” 
NO SCREWS — EASILY AND QUICKLY SNAPPED ON 


Pleased dealers all over the U. S. re- 
ordering. Car owners thrilled by this 
beautiful, new, useful accessory. Saves 
wear of clean window sills and hides 
rusty spots on rough sills. 


Do not confuse chrome plated brass 


with steel. Our product cannot rust. 
It’s beauty is long lasting, and we guar- 
antee satisfaction or your money back. 
Tests have proven a “snap-on demon- 
stration” sells most Ford and Mercury 
owners. 





LIST PRICE (TAX INC.) PER PAIR 
FOR FORD AND MERCURY 


TUDORS & COUPES .. . $6.00 
FORDORS ........... $4.50 


HEATH MANUFACTURING CO., INC. 


217 THIRD STREET MACON, PHONES: 2681-2 


TERMS:—Open account to all Ford or Mercury dealers, 
40% off list, F.O.B. Macon, Georgia. Please order at least 
twelve of each to facilitate handling. 


Hennessy, who is president and 
chairman of the board of Control- 
is vice-presi- 
dent and a director of the Jamaica 
Water Supply Co., Jamaica, N. Y. 







Quincy Motor Sales, Inc., whict: 
interests of the 
Scudder Motor Co., has been offi 
cially designated as Gadsden, F'a., 


J. H. Maxwell is president and 
general manager. Thomas Smith is 
first vice-president, C. R. Shaw jr. 
second vice-president und Joe 


is a member of the 


“Reports from Detroit are that 
a net profit of as much as $5,000,- 
000 will be recorded for the first 
half of the year,” it adds. 


“In the three months’ ended 
March 31, net was $1,304,727, or 
nine cents a share on the 15,000,000 
shares of stock. In previous quar- 
ters since the end of the war, the 
company consistently reported 
large operating losses. These were 
more than offset, however, by tax 
ecarryback credits and transfers 
from reserves. 


“Improvement in earnings this 
year is a direct result of Pack- 
ard’s success in solving the steel 
shortage problem which previously 
had held down its production.” 


Wall Street Set 
To Bid on Stock 
Of Amer.-Bosch 


SPRINGFIELD, Mass.—At least 
three New York brokerage houses 
are reported to be interested in bid- 
ding for the 77 percent of capital 
stock of American Bosch Corp., 
held by the Office of Alien Property. 

Bids will be opened in New York 
City July 19. The winning bidder is 
expected to be announced within 24 
hours thereafter. 

The bidding will be on 535,882 
shares of class B common stock 
seized at the start of World War II 
from interests identified with the 
Swedish Enskilda bank of Stock- 
holm. These interests have never 
admitted the right of the U.S. gov- 
ernment to seize the stock, and cur- 
rently are pressing a suit in Fed- 
eral District court to gain the pro- 
ceeds of the coming sale. 


To facilitate the sale, the Swedish 
interests have agreed to having the 
proceeds placed in escrow pending 
the outcome of the court suit. 

Within 60 days after the sale, a 
special meeting of American Bosch 
stockholders will be called to allow 
the new owners to name the board 
of directors they wish. Present 
chairman of the board is Edwin M. 
Martin, and Donald P. Hess: is 
president. They may be retained, 
or new officers may be brought in. 

The sale agreement contains a 
provision that both the corporation 
and Hess may terminate his em- 
ployment contract within 30 days 
after completion of the sale. 

About 300 employes of American 
Bosch Corp., will be temporarily 
out of work after July 20, according 
to a company official. 

The unsettled automobile manu- 
facturing picture, with car models 
currently undergoing a change, was 
said to be a factor. 





Auto Stocks 
July 12 July 2 


Chrysler .................. 643%, 64% 
CIE ai civisscscssenssns 9% 10% 
General Motors 1... GCA% 64% 
Hudson .................... 205% 20% 
Kaiser-Frazer ........ 10% 10% 
Nash-Kelvinator.... 20% 20% 
Packard ................ . 5% 4% 
Studebaker .. . 28% 27% 
Willys-Overland . . 10% 10% 

Average for a ~—- 

Nine Stocks ...... 26.00 25.66 
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MORE 
CHEV- 


ROLET 
BUYERS 


READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 








This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office 

General Motors Building, 
Trinity 3-3800. 
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Don Ahrens, Cadillac’s general 
sales manager, recerved a penny 
postcard from Owensboro, Ky., last 
week which bore 
the simple pen- 
ciled address of 
“Cadillac Dealer 
Detroit Mich.” On 
the reverse side 
was scribbled the 
following mes- 
sage: 

“Dear sir. Do 
you have a 1948 
Cadillac for sale? 
(signed).” 

Ahrens declared 





Don E. Ahrens 


it to be the most economical direct 
appeal he’s received to date. 
* ¢ 


Norman F. Lawler, director of 
advertising, Nash Motors division, 
tells of his publicity man who con- 
tracted a Chicago model agency 
to provide a young ex-Gl-and-wife 
combination to pose with the new 
1949 Nash models in a story se- 
quence to appear in the national 


Short Takes 
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. at the factories 


magazines. The whole success of 
the sequence would depend upon 
the man-and-wife theme. 

All set to go on location in 


typical Hollywood style, with 
trucks loaded and ready to roll, 
it was discovered that the mod- 
els were married but not to each 
other! 

Considerable delay resulted be- 
fore the embarrassed agency came 
through with a properly married 
couple. 

ee * « 


Kaiser-Frazer Corp., which oper- 
ates its own fleet of aircraft and 
flies its executives more than two 
million passenger miles per year, 
has named three of its five execu- 
tive transports after little boys. 

Three twin-engined Beechcraft 
D-188 are named Peter Pat, Joe 
Strutt and Little Willie. The first 
is named after Vice-President 
Clay P. Bedford’s two sons, Peter 
and Pat. The second is named 
after the grandson of President 
Joe Frazer. The third is named 


AUTOMOTIVE PARTS 


‘Gh 


BINS 





Made of HEAVY GAUGE— 


eee Ee 





Engineered to Provide Proper Strength 
SHIPPED ASSEMBLED—Ready to Use 
ADJUSTABLE COMPARTMENTS 


Model AA-1 


36w.x12"d.x85'/""h. 


$ 


F.0.8. Wellstoa,O. 








THE FRICK-GALLAGHER MFG. CO. 
FACTORY: WELLSTON, OHIO 
SALES OFFIOE: 250 S.. BROAD ST.—PHILADELPHIA 2, PA. 


Telephene Kingsley 5-0887 


AN-6288 








for Vice-President Edgar Kais- 
er’s oldest son. 


In addition to the three Beech- 
crafts, K-F operates two others, 
a Douglas A-26 and a Douglas 
DC-3. The A-26 is named Pleione, 
after the wife of Atlas of Greek 
mythology, and the DC-3 is named 
Halcyone, after one of the seven 
daughters of the Greek god of 
wind. 

* + * 


Alumni Award 


Charles F. Kettering has been 
named Alumnus of the Year by the 
American Alumni 
Council last week 
at the council’s 
conference at the 
University of 
Michigan. He was 
described as “the 
college - trained 
man at his no- 
blest and best.” 
Kettering became 
world famous as 
head of General 
Motors Research 








Cc, F. Kettering 
division. He retired last year, but | 
remains as a consultant. 


Opportunity 


Ray Allen, Ford’s Cleveland dis- 
trict manager, can recognize an 
opportunity when he sees one. Most 
recent scavenger activity of his is 
the transporting from New York 
to Cleveland of the giant “ferris 
wheel” and other display pieces 
that were used to introduce the 
1949 Ford at the Waldorf-Astoria. 

Ray intends to have a miniature 
reproduction of the Waldorf theme 
in the Arcade Bldg. 


+ + * 


Byers Travels 


W. C. Byers, sales manager of 
Cincinnati, 


Crosley Motors, Inc., 
has just com- 
pleted a series of 
regional meetings 
among Crosley 
car dealers in the 
western and Pa- 
cific Coast areas. 

His itinerary 
took him to Salt 








Lake City, San 

Francisco, Los 

Angeles, and 

Phoenix. Twe a 
meetings were W. ©. Byers 


held in Los Angeles on successive 
days because of the size of the 
dealership to be accommodated. 


Old Age Benefits 


Social Security Rules 
Topic of Booklet 


“What You Get From Social Se- 
curity” is the title of a booklet 
prepared by Charles B. Cochran 
Co., 540 E. 23rd St., Baltimore 18, 
and designed as a guide for under- 
standing between employer and 
employe. 

Written in simple language, the 
text explains the benefits under 
the Federal Old Age and Survivors 
Insurance Law. It points out the 
order of eligibility, in the event 
of death, to widows, children and 
parents and tells how they are to 
obtain these benefits. 

Copies of the booklet are ob- 


tainable by writing to the Coch- 
ran company in Baltimore or to 
Wilkie Buick, Inc., which has been 
distributing complimentary copies. 





Grunik, architect; H. Blair 
branch manager, GMAC; 
St. Louis; E. 


Stowell, service manager, Buick; J. 


Decker, general contractor; S. D. Banks, St. Louis 


| 





DEALER IN DULUTH FOR 25 YEARS—Officers and members of Waelen Bros. Co. (Stude- 


baker) celebrated at a banquet. Attending 
George Orleman, district manager; M. M. 
assistant district manager, all of Minneapolis. 
to right), E. L., shop superintendent; Albert 
Waelen dealership is at 531 N. Central Ave. 


FOB 


(Continued from Page 16) 


| that new f.o.b. mill prices on steel 
| will 


be simply the former base 
prices; to the contrary they prob- 
ably will be advanced to some ex- 
tent, particularly in view of the 
announced intention of Big Steel 
to give employes a cost-of-living 
wage increase. It appears certain 





other producers will follow suit 
and the increased costs tacked 
onto prices. 

Much attention centers on what 
Great Lakes Steel in Detroit will 
do in the way of setting f.o.b. 
prices. Best opinion at the moment 
is that former base prices onto 
which the Detroit arbitrary charge 
was added will be increased by $4 
per ton, or roughly the equivalent 
of the arbitrary, and actual freight 
cost from Ecorse to the user’s 
plant, either by rail or truck, added 
to the new mill price. 


; Purolator Marks 


25th Anniversary | 


NEWARK, N. J.—Purolator Prod- 
ucts, Inc., marks a quarter-century 
of activity in the auto industry this 
year. Maker of oil filters for auto 
manufacturers since 1923, the firm 
was launched then as Motor Im- 
provements, Inc. 

A Purolator oil filter was one of 
the new features on the first Chrys- 
ler cars produced. By 1926, the fil- 
ters were original equipment on 
Buick, Oakland, Hupmobile, Stude- 
baker, Gardner, Moon, Cadillac, 
Jordan, Pierce-Arrow, Peerless and 
others. 


Texas Oilman Receives 


5,000th Postwar Stinson 

WAYNE, Mich.—The 5,000th Stin- 
son airplane to be built since the 
war was delivered here June 30 toa 
flying Texas oil and cattleman, 
D. A. Jones, who purchased the ship 
for personal transportation pur- 
poses. 

Delivery of the 5,000th Stinson 
was arranged by J. P. Shaw, assist- 
ant general sales manager. The 
plane was sold by Al Wadsworth of 
Hou-Port Aviation, Inc., Stinson 
dealer in the Houston-LaPorte area 
in Texas. 
to adver- | 
estimated | 


AUTOMOTIVE NEWS offers 
tisers a weekly audience of an 
90,000 cover-to-cover readers! 
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FIRST STEP IN NEW HOME FOR GILBERT—C. A. Gilbert, president of Gilbert Buick, Inc., 
St. Louis, broke ground recently for a new building at 3510 Gravois. 
regional manager, General Motors public relations; L. 
. A. Gilbert, president, Gilbert Buick; L. H. 
. Loppnow, zone manager, Buick; D. Goldburg, engineer; R. O. Kester; C. 

. Shaw, car distributor and office manager, Buick; R. 


Left to right: J. 
Bur: 
Laythrop, GMAC 


City manager, Buick; M. R. Bramley, vice- 


resident, Gilbert Buick. The concrete and steel fireproof building will contain 33,500 square 
eet of floor space divided on two levels, each of which will measure 166 feet by 120 feet. 


The building will be completed by Jan. |. 





from Studebaker were: Rear (left to right) 
Scovill, regional manager, and R. S. Rosell 
The three Waelen brothers in front are (left 
E., manager, and A. R., sales manager. The 


L-O-F Increases 
Glass Prices 


After Pay Hike 


TOLEDO.—Following a joint an- 
nouncement by union and company 
officials that a general wage in- 
crease of 10 cents an hour had been 
granted flat glass workers, G. Mac- 
Nichol jr., vice-president in charge 
of sales of Libby-Owens-Ford Glass 
Co., reported a price increase in his 
company’s products. 

In a telegram sent to all L-O-F 
customers, MacNichol announced 
that “effective July 13, our price 
will be increased approximately as 


follows: plate glass, safety glass 
and Tuf-Flex, including doors, 9 
percent, and window glass, all 


thicknesses, 10 percent.” 


“We have tried to hold prices 
down and had hoped to avoid fur- 
ther advances; however, since our 
last increase on these products 17 
months ago, the costs of all our im- 
portant production materials have 
increased, some as much as 27 per- 
cent, and the freight charges on 
them more than 25 percent, and to- 
day, wages, including free insur- 
ance, have been increased the 
equivalent of 12% cents an hour 
retroactive to May 1,” he added. 


His announcement followed sign- 
ing of a contract between L-O-F 
and Pittsburgh Plate Glass Co. and 
the Federation of Glass, Ceramic 
and Silica Sand Workers of Amer- 
ica-CIO. The contract also granted 
a general 10-cent-an-hour wage in- 
crease. 

The wage increase, retroactive to 
May 1, also provides for insurance 
benefits estimated at 2% cents an 
hour. Officials of the two companies 
estimated that retroactive pay to 
some 16,000 CIO glass workers in 
10 plants would amount to more 
than $600,000. 

In his directive on the price in- 
crease, MacNichol pointed out that 
during the entire war and postwar 
period, L-O-F had held its prices 
within an average of 18 percent of 
those prevailing during 1938, where- 
as it has increased wages during 
this same period 94 percent and 
other items of costs had advanced 
materially. 
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Auto Costs 





Steel Up $3-$6 Under New Price Setup; 
Safety Glass Raised 9 Percent 


Rise Again 


(Continued from Page 1) 


prices on Willys two and four- 
wheel-drive models and the sedan 
delivery were raised from $55 to 
$79. 

Willys President James D. 
Mooney said the company was 
continuing to “strive desperate- 
ly” against the price rises on its 
passenger models, including the 
station wagon and the station 
sedan. He simultaneously an- 
‘nounced a factory list price of 
$1,765 for the new Jeepster con- 
vertible. 

New factory list prices for Willys- 
Overland trucks are as follows: 
two-wheel-drive pickup, $1,425; two- 
wheel-drive platform stake, $1,489; 
four-wheel-drive pickup, $1,725; 
four - wheel- drive platform stake, 
$1,787, and panel delivery, $1,450. 

The only other passenger-car 
makers that have not hiked their 
prices in the recent round are the 
five General Motors car divisions 
and Crosley. There was still no 
indication Thursday as to whether 
GM had changed its mind about 
holding the price line. 

+ = nr 

AUTOMOTIVE glass suppliers 

also served notice that their 
bills would be revised upward. 
Libbey-Owens-Ford raised the 
price of safety glass by 9 percent 
following agreement on a wage in- 
crease for its CIO workers. Pitts- 
burgh Plate Glass also gave its 
employes a raise and was momen- 
tarily expected to join L-O-F in 
boosting prices. 

Auto industry observers gener- 
ally were doubtful that still an- 
other climb in auto and truck 
prices was in prospect, despite the 
upswing in steel and glass costs. 

Belief was expressed that the 
recent price hikes on finished 
vehicles anticipated at least par- 
tially price boosts by suppliers 
resulting from wage pattern set- 
tlements. 

Whether the new auto price line 
can be maintained, however, will 
depend on the price action taken 
by U. S. Steel after it increases 
the pay of its workers. Big Steel 


announced early last week that 
the rising cost of living had in- 
duced it to scrap its policy of “no 
wage increases” this year and give 
its workers more take-home pay. 

~ * * 

UBSIDIARIES of U. S. Steel, 

Bethlehem Steel and other ma- 
jor mills announced new “mill 
prices” last week in accord with 
the switch from the invalidated 
basing point system to an f.0o.b. 
basis. 

The new prices showed few in- 
creases over former levels. The 
difference to steel users came in 
the freight charges, which the Su- 
preme court ruled must be paid by 
purchasers instead of being partly 
or wholly absorbed by the produc- 
ing mills. 

Under the old setup, steel mills 
included most of the freight 
costs in the price quotations from 
certain “base points” around the 
country. The Supreme court held 
that these arbitrary listings vio- 
lated the federal anti-trust laws. 

Most steel used in making motor 
vehicles has been priced from the 
Cleveland and Chicago “base 
points.” The freight charge from 
Cleveland is 34 cents per hundred 
pounds; from Chicago (Gary), 44 
cents, and from Pittsburgh, 46 
cents. About 3,550 pounds of steel 
are utilized in making an average- 
sized car. 

+ * * 

ARLY a fourth of the automo- 

tive steel needs is filled by the 
Great Lakes Steel plant at Ecorse, 
Mich., from which the freight 
charge is considerably less than 
on shipments from outside Michi- 
gan. National Steel, owner of 
Great Lakes, announced last week 
that it would conform to the out- 
lawing of “basing point” and 
change over to an f.o.b. pricing 
basis. 

It was reported reliably that 
Great Lakes Steel would boost 
its mill prices by an average of 
$4 a ton so former levels would 
not be completely destroyed. 
Steel from the Ecorse plant 
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DEALERSHIP IN QUONSET HUTS—These units, i $27,000, were used in the construc- 
n 


tion of the new home of Poier Motor Co. (Chevrolet), 


ohomish, Wash,, with an additional 


outlay of $18,000 for cement work, offices, etc. Building has 12,688 square feet, with about 
2,000 square feet alloted to the parts department. A section of the building 70 by 100 feet 


is utilized by the service department. 


would still deliver to Detroit area 
auto makers for less than steel 
from other points, it was said. 

Conflicting views were presented 
over the long-range effect of the 
f.o.b. pricing system on the busi- 
ness future of major steel centers, 
particularly Pittsburgh. 

Although Kelsey-Hayes Wheel 
Co. was reportedly negotiating for 
plant space in the Steel city to be 
nearer its material supply sources, 
U. S. Steel President Benjamin F. 
Fairless predicted that Pittsburgh 
would suffer considerable trade 
harm when competitive markets 
return. 

Kelsey-Hayes officials in Detroit 
decline to comment on reports the 
company was seeking to establish 
manufacturing facilities in Pitts- 
burgh with the reputed objective 
of reducing its steel freight 
charges. 

* * * 

ADonDENG to the report, a 

Pittsburgh operation by Kel- 
sey-Hayes could effect considerable 
cost savings on the wheels and 
brakes which it supplies to Gen- 
eral Motors and Ford. Not only 
would the parts concern save on 
the steel it buys, the report said, 
but the cost of sending finished 
parts to GM and Ford branch 
plants in the East would be pared. 


Fairless made plain in a press 
conference his displeasure with the 
overthrow of the “basing point” 
system. He called for Congression- 
al legislation allowing steel pro- 
ducers to revert to the old pricing 
setup. 

Unless more fabricators come 
to Pittsburgh, he said, steel pro- 
ducers there may face trouble- 
some times in slack business 
periods because production out- 
weighs consumption in that area 
by so much. 

Fairless said a distinct possibil- 
ity exists that new steel mills 
would be erected in big-consump- 
tion areas, such as Detroit and 
New York, if the f.o.b. system re- 
mains in effect. 

Willys-Overland, in announcing 
truck price increases, said that the 
spare tire on its passenger models 
had been changed from optional 
to standard equipment. 

—Mac Gorpon 


Canadians Fear 
Steel Export Cut 
As U.S. Re-Arms 


OTTAWA.—Deep concern has 
been expressed here lately over the 
possibility that President Truman’s 
request for 10 percent of U.S. steel 
output for national defense needs 
will create an adverse effect on the 
supply of steel to Canada’s indus- 
tries. 

However, it is hoped in official 
quarters here that Canada’s indus- 
trial welfare will hold equal priority 
with American defense needs in the 
allocation of steel. This was recog- 
nized officially in Washington dur- 
ing the war years and there is little 
reason for believing that such an 
attitude has been abandoned by 
American authorities, it was said. 

Nonetheless, Canadian steel im- 
porters are worrying about the 
chances of getting their usual sup- 
plies in the coming months, it is 
said, particularly if steel shortages 
in the U.S. should force the estab- 
lishment of a priority system among 
suppliers and cause curtailment of 
such shipments to Canadian cus- 
tomers who get one-third of their 
supplies from American sources. 

In addition, it was pointed out, 
any drastic curtailment of Canadian 
industrial operations is bound to 
produce sharp effects on the U.S. 
exports. 


Canada Steel Shipments 


Show Slight Decline 


MONTREAL.—Shipments of pri- 
mary shapes by Canadian steel 
mills, exclusive of producers’ inter- 
change, amounted to 221,000 net 
tons in April, as compared with 
227,000 net tons in March and 207,- 
000 in the corresponding month 
last year, according to figures re- 
leased by the dominion bureau of 
statistics. The amount of produc- 
ers’ interchange was 86,000 tons in 
April, against 78,000 tons in March 
and 75,000 tons in April last year. 


Of the amount shipped for sale 
during April, 11,000 tons went to 
the auto industry. 


No Early Boost Seen 


In Canada Tire Prices 


OTTAWA, Ont.—While tire prices 
in the U. S. have moved up again, 
Canadian motorists are facing no 
immediate prospect of a similar in- 
crease, it is believed here, though 
there is a distinct possibility that 
Canadian tire manufacturers may 
have to raise their prices before 
long. 

However, it is understood here at 
the moment that no price changes 
are contemplated right now in line 
with the American price boost. 
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\|Sales Still High 


For Automobile 


Accessory Stores 


WASHINGTON.—Chain-store and 
mail-order sales for May are esti- 
mated at $2,355,000,000—about 9 per- 
cent above May a year ago, the De- 
partment of Commerce announced. 

Sales of auto accessories stores 
continued at the April level —the 
highest for these stores since De- 
cember, 1946. 

The department’s seasonally ad- 
justed index of chain-store and 
mail-order sales for May at 311 was 
slightly below the April figure of 
314 (1935-39—100). 


Sales continued generally strong 
for the month, however, the decline 
in the index reflecting a slight 
slackening after the sharp advance 
made in the previous month. The 
index for May still exceeded that 
for all months other than April. 


Extra Mileage 
Tire Care Tips Offered 


For Off-Road Trucks 


NEW YORK.—A detailed formu- 
la for cutting ton mile tire costs 
and wringing extra mileage from 
heavy-duty casings is being offered 
to the users of off-the-road trucks, 
tractors and earth-moving equip- 
ment. 


The “rules” on use and mainte- 
mance of these giant, over-size 
tubes and casings—some of them 
containing a ton of rubber in a 
single tire—are set forth in a 40- 
page manual published by the Rub- 
ber Manufacturers Assn. 


Illustrated with both halftone 
cuts and cartoon style pictures of 
the enemies of long tire service, 
the manual goes into every aspect 
of tire use and care in a field 
where operating conditions and 
techniques differ completely from 
those applicable to over-the-road 
highway equipment. 


NOW-IN TWO SIZES 


« 





Cc 
SAV- 


A NEW FAST-SELLING CAR NECESSITY 


aaa 
y 





LN 


R 
-MAT 





- - - Fits All Cars - - - 


21% INCHES 


; 





® Covers Worn Mats 


®@ Improves Interior 
Appearance 


® Protects Carpets 


® Protects Showroom 
Cars 





-| 
® Keeps New Cars 
New Looking 


@ Improves Old Car 
Appearance 


© Keeps Car Floors 
Clean 





le————— 17 INCHES ———_——>1 





STOCK IT ... DISPLAY IT... IT SELLS ITSELF! 
LIST, BOTH SIZES, $1.50—DEALER PRICE, $11.28 PER DOZ. 


Minimum Order . . 


- 1 Doz, Each Size 


STELLO PRODUCTS CO. 


704 S. Main 


Box 349 


Hutchinson, Kansas 





XU 








42 


AUTOMOTIVE NEWS, JULY 19, 1948 


Report on Wright-Davis Sen 2. 6.2 


NADA Schedules July 21 
For Ford Case Parley 


(Continued from Page 1) 


petitive position of the dealers and|all Ford dealers, over the signa- 
the profit position of the Ford Mo-|ture of J. R. Davis, vice-president, 


tor Co. 
Q. Are Ford dealers being hurt 
financially? 

A. Not very much. The dealers’ 
dollar profit was not decreased on 
Ford passenger cars. It is the same 
on the 1949 as it was on the 1948 
models. If the dealers’ discount had 
been correspondingly increased, the 
gross dollar profit would have been 
advanced about $28, but the net 
after taxes would have amounted to 
about $15 a car. Considered from a 
dealer-profit standpoint, however, 
because the 1949 Ford car is com- 
pletely new and so greatly advanced 
in styling, the dealers’ over-all profit 
position for some time to come is 
very substantially enhanced. 

+ + . 


ERE IS the text of the interim 
report made by Wright to 
dealers: 
“Under date of June 15, 1948, the 
Ford Motor Co. sent a letter to 


Willys Tunes Up 
Trumpets for 
Jeepster Debut 


TOLEDO. — Elaborate prepara- 
tions have been made for the un- 
veiling of the new Willys-Overland 
Jeepster, a light sports phaeton 
touring car which will be intro- 
duced by Willys-Overland simulta- 
neously in 96 cities in the U. S. 
July 22. 

Details of the Jeepster will be 
made known at a special showing 
July 20 at the Waldorf-Astoria hotel 
in New York. 

On July 22 the new Jeepster will 
also be shown in the major cities of 
Canada, Latin America and Hawaii. 

Government officials and foreign 
envoys will be guests at the Wash- 
ington showing in this country. At 
Atlanta, Gov. Melvin E. Thompson 
of Georgia is scheduled to unveil 
the vehicle. 

At Toledo the host will be A. J. 
Wieland, executive vice-president 
of Willys-Overland, and Laurel C. 
Worman, president of Laurel C. 
Worman, Inc., Willys-Overland dis- 
tributor in Northwestern Ohio and 
Southern Michigan. 

Assisting will be Delmar G. Roos, 
vice-president in charge of engi- 
neering; William E. Paris, vice- 
president in charge of operations, 
and Norman B. King, Worman 
executive vice-president. 








Washington Assn. Holds 


Annual Summer Outing 
WASHINGTON.—The annual 
summer outing of the Washing- 
ton Automotive Trade Assn. was 
to be held today (July 19) at the 
Prince Georges country club. A 
dinner was planned for tonight. 
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in which the company froze deal- 
ers’ gross profit margin on the 
1949 passenger car models to the 
same amount as was received on 
the 1948 line. This in effect, rep- 
resented a reduction in the dealers’ 
historical discount. 

“It will be remembered that in 
1946 NADA prevented OPA from 
cutting the dealers’ discount. To- 
day your association strictly ad- 
heres to the principle that the 
historical discount should con- 
tinue unchanged. 

“I therefore telephoned Mr. J. 
R. Davis and arranged for a meet- 
ing with him on July 7, in Dear- 
born, Mich. The meeting was held 
on schedule and Mr. E. R. Breech, 
executive vice-president of the 
Ford Motor Co., joined in the dis- 
cussion. The entire subject was 
frankly and fully covered from 
every angle. 

“Realizing the importance of this 
situation, I have called a meeting 
of our Industry Relations commit- 
tee on July 21 at which time I will 
submit to the committee for its 
consideration my report of the con- 
ference held on July 7.—Ben T. 
Wright, president.” 

* * +. 

(Taare appeared to be a move 

among some in the NADA high 
command to quash quietly any pro- 
test in the Ford case. However, 
from maneuvering among NADA 
leaders it appeared that a major- 
ity was determined to take what- 
ever action was possible. 

Meanwhile, in an interview with 
a Chicago paper, Davis suggested 
that. Ford dealers capitalize in 
their advertising on the fact that 
they were contributing to lower 
prices by accepting the profit 
freeze. 

If such advertising on the part 
of Ford dealers became general it 
would, of course, pretty effectively 
spike any fight in the Ford case. 


Ford Names Kohr 
To Succeed James 


In Engineering 


DEARBORN. — Appointment of 
Robert F. Kohr as director of engi- 
neering research for the Ford Mo- 
tor Co. has been 
announced by 
Harold T. Youn- 
gren, vice-presi- 
dent and director 
of engineering. 

A member of 
the Ford engi- 
neering staff for 
the past three 
years, Kohr has 
served as acting 
director since 
Feb. 29, filling a 





Robt. F. Kohr 
vacancy created by the resignation 


of William S. James. In his new 
post he will work under the direct 
supervision of Earle S. MacPher- 
son, executive engineer. 

From 1920 until 1926 Kohr was 
employed as a mechanical engineer 
in the auto power plant section of 
the U. S. Bureau of Standards. This 
was followed by other specialized 
positions with the Bureau of Aero- 
nautics, the Studebaker Corp. and 
the Bendix Aviation Corp. 

Prior to joining Ford on May 28, 
1945, he was chief liaison engineer, 
aircraft development section, for 
General Motors. He is a member 
of the SAE, the Engineering So- 
ciety of Detroit and the American 
Ordnance Assn. 


Canadian Rails Carry 


Fewer Autos, Parts 

OTTAWA.—Car loadings on Ca- 
nadian railways from the first of 
the year to the week ended July 3 
included 24,760 cars of autos and 
parts as compared with 27,528 in 
the similar period of last year, ac- 
cording to a government report. 

Loadings from the first of the 
year to July 3 included 105,421 cars 
of petroleum products, oils and 
gasoline as against 95,361 in the 
similar period of last year. 


Tenn. Group Fills 


Board Vacancies 


NASHVILLE.—Two vacancies on 
the Tennessee Automotive Asén.’s 
board of directors were filled at 
the annual summer meeting of the 
board here, 

Blected were Fred Michie, owner 
of Fred Michie Auto Parts, Jack- 
son used-car dealer, and J. C. 
Brady, owner Of Brady-Officer Mo- 


tor Co. (Dodge-Plymouth), Mc- 
Minnville. 
Michie will fill the unexpired 


term of the late Dick Dolbeer 
while Brady replaces the late Bain 
Stewart. 


Used Cars 


(Continued from Page 3) 


training on used cars ks. | dealership in Cleveland. It occupies 
. = one wore Stratton, for 17 years with Ford Motor. 


As conditions bring the automobile 
industry closer to a buyer’s market, 
new-car dealers will have competi- 
tion in the hiring of good salesmen. 

“Today there is practically no 
such competition, and a new-car 
dealer can get his pick of the avail- 
able manpower. To train new men 
takes time. There is no better way 
to do it than to let them buy, trade 
and sell used cars and trucks now. 

“4, Energetic dealers in the used- 
car business report that with to- 
day’s high gross profits, the cost 
of inefficient reconditioning is 
scarcely noticeable; however, under 
normal conditions such inefficiency 
would seriously hinder an opera- 
tion. By building up used unit sales, 
a dealer will be able to organize 
his reconditioning facilities and 
equipment, and pay for them out 
of used unit profits. 

“Many dealers have cut their re- 
conditioning cost as much as 50 
percent by doing the job with the 
right supervision, and a definite 
procedure compared to hit-or-miss 
methods. Therefore, it is just good 
business to get this part of a deal- 
er’s operation well organized in- 
stead of waiting for the competitive 
period. 

“5. Some day, a dealer’s used-Car 
and truck lot will have to be the 
best known, best advertised, most 
attractive in the community, if he 
is going to get the used car and 
truck business in his community. 
By increasing used unit gross prof- 
its now, a dealer can justify what- 
ever expenditure is necessary for 
his lot, rather than waiting until 
such profits are perhaps impossible. 

“Extra advertising will be re- 
quired to reestablish a dealer’s lot 
in the minds of the public as the 
best place to go to get a good deal 
on a used car or truck. A dealer 
can better afford to cover such an 
expense during this period of sub- 
stantial used-car profits, rather 
than to wait until used-car gross 
profits are much narrower or per- 
haps nonexistent. 

“6. As a greater number of new 
cars and trucks are sold, it will 
become increasingly difficult to 
maintain high parts and service 
volume. Many used car and truck 
customers can be brought back for 
service, with the proper follow-up. 
The more used cars and trucks a 
dealer sells, the greater is his op- 
portunity to get additional parts 
and service volume, and profits. 

“7, If a dealer’s potential is 500 
new units a year, he will have to 
sell approximately 750 used units 
with a 1.5 trading ratio. This equals 
62 used units a month. Some deal- 
ers today are buying enough units 
on the outside to build up their 
used-unit sales and momentum to 
such a level. They have their sales- 
men hired, trained and producing a 
volume of used sales that will liq- 
uidate their new car and truck 
deals during normal times. Their 
plans for the future have taken a 
concrete and tangible form. 

“If a dealer can successfully com- 
pete in the used-car business today, 
he will be able to compete in both 
the new and used-car business to- 
morrow. 

“8. The used-car and truck part 
of this business has in the past— 
and will again in the future, be the 
foundation for successful and prof- 
itable operation. A dealer’s value 
to his manufacturer lies in his 
ability to merchandise used cars 
and trucks. If a dealer builds up 
his volume and gets used-car and 
truck business today, he is writing 
the best possible insurance for a 
profitable operation tomorrow.” 


Gene Hodges Motor 


Gene Hodges Motor Co. (Buick), 
has opened in Moultrie, Ga., at 
303 First St., S. E. 


On The Modern Side 
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NEW L-M DEALER IN CLEVELAND—Stratton Motors, Inc., is the newest Lincoln-Mercury 


is Robert R. 


more than 15,000 square feet of floor space. President 


Other officers include Mrs. R. R. 


Stratton and Daniel Ford. Milton Roller is service manager; George Simpson, sales, and 


Frank Bouska, office manager. 


APTER NINE YEARS OF EXPANSION—Baltimore Motors Corp. (Oldsmobile), 3212 &. Monu: 


ment St., Baltimore, received its franchise in 1939. Its 


recently completed headquarters cover 


45,000 square feet with parking areas on two sides, Lee Baernstein, general manager, states. 
a 


SEC Recalls Edgar Kaiser 


And Frazer in 


WASHINGTON.—Edgar F. Kais- 
er, general manager of Kaiser- 
Frazer Corp., and Joseph W. Fraz- 
er, president, were slated to be 
called back to testify again before 
the Securities & Exchange Com- 
mission last week. 


SEC is still investigating K-F’s 
recent $10,000,000 stock failure, 
in which Otis & Co., Cleveland 
investment banker, terminated 
an underwriting contract. 


Meanwhile, the SEC filed an- 
swers in a suit it has pending to 
force two of Cyrus Eaton’s lawyers, 
Marvin Harrison and Allan Hull, 
to testify. A hearing on their claim 
of lawyer-client privilege is sched- 
uled for today (July 20). 

Eaton controls Otis & Co., and 
has demanded that the SEC recall 
Frazer to the stand for question- 
ing about his early Graham-Paige 
financing. 

Eaton charged that Frazer and 
W. A. McDonald and a “small 
group of associates through an 
original investment of $500 in the 
now defunct Warren City Mfg. Co., 
had obtained control of Graham- 
Paige, whose outstanding securi- 
ties were subsequently manipulat- 
ed to a maximum market value 
of $80,000,000 with practically no 
record of profitable operation on 
the part of Graham-Paige. 


“The market value of these 
securities has since declined to 
$25,000,000, but even this figure 
appears grossly inflated when 
compared to the present book 
value and the obscure outlook 
for earnings.” 

Eaton declared that Frazer and 
McDonald had “guided the market 
performance of Kaiser- Frazer 
stocks. He said the SEC would be 


Hooper Heads Up 


Restfoam Sales 


BUFFALO. — George P. Hooper 
sr., former auto production execu- 
tive, has been appointed to the 
newly created position of manager 
of automotive Restfoam sales for 
Hewitt-Robins, Inc., it was an- 
nounced by J. H. Hayden, com- 
pany sales vice-president. Hooper 
has been a Detroit representative 
of Hewitt-Robins since 1945. 


Hooper, whose offices are located 
at 1914 Fisher Bldg., Detroit, has 
been a production executive for 
several of the leading automobile 
manufacturers since first becoming 
associated with the automobile in- 
dustry in 1919. 


Stock Probe 


guilty of delinquency if it did not 
expose “parallel techniques” used 
in the Graham-Paige and K-F 
stock marketing. 

He said the Graham-Paige bank- 
er, Allen & Co., of New York, had 
obtained a secret contract from 
Kaiser-Frazer out of the February 
underwriting debacle, and that this 
“represents a shameful imposition 
on K-F stockholders.” 

Allen & Co. was associated with 
Otis & Co. and the First Califor- 
nia Co. in K-F’s abortive February 
stock offering. Otis & Co. and First 
California terminated their con- 
tracts, but Allen & Co. refused to 
take similar action. 

A substitute agreement was Al- 
len’s reward, Eaton claimed. 


Willys Factory 
To Take Over 
Calif. Distribution 


MAYWOOD, Calif.—The Willys- 
Overland assembly plant here will 
assume the function of distributor 
for the state of California effec- 
tive Oct. 1, it was announced last 
week by James J. Welker, man- 
ager of the Pacific Coust branch 
of the Toledo automobile company. 

Until Oct. 1, Transport Motor Co. 
will continue as distributor in the 
state, in which there are at pres- 
ent approximately 100 Willys-Over- 
land dealers. 

A joint statement by August 
Johnson, president of Transport 
Motors, and Howard Lund, general 
sales manager for Willys-Overland, 
indicated that a mutually satisfac- 
tory arrangement had been made 
for the transfer of inventories and 
certain physical properties. 

Lund stated that Willys-Overland 
would continue its policy of selling 
vehicles through distributors in all 
other parts of the country. At 
present, the company has approxi- 
mately 100 domestic distributors 
who have an organization of 2,400 
dealers. 


Moore Buys Ind. Firm 


William S. Moore, Inc., auto sup- 
ply firm in Newark, O., has an- 
nounced its purchase of outstand- 
ing stock of William S. Moore of 
Indiana, Inc. The Indiana firm will 
be operated as a subsidiary of the 
Ohio corporation. The change in 
financial structure, it was 
plained, was designed to effect 
operating economies. 
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Prices Already Rising in Midwest, South ... 
Harvest Likely to Spur U.C. Market 


year’s bumper crop of corn and 

wheat to bring them big business. 

J. B. Leathers, Durham, N. C., ad- 
vises that prices in his area showed 
a very firm increase during the past 
two weeks but that offerings have 
fallen off. He believes prices and 
demand will show new increases 
during the next 60 days. 

Col. Joe H. Burtrum, Joplin, Mo., 
declared prices to be holding firm 
with volume fair on °'48 and ’49 
models. Retail demand, he said, is 
exceeding supply on all clean pre- 











































(Continued from Page 1) month ago, prices were declining, 


he said. 
on crops, most dealers were quick 
to doulnee they are being espe- Tim Anspach, Albany (N. Y.) 
cially careful about stocking too | auction operator, on tour through 
heavily on late models. Continued the Midwest, reported dealers in 
new-car production, they feel, will | those areas to be expecting this 
eventually hammer down present ~— 
prices as soon as summer travel e 
is done. Winter trade this year, |Service Volume 
many said, will be worse than 


last year. At Dallas Tops 


“I expect to lock up and go to 
Florida from December to March,” Seasonal High 


one operator said. 




























AT THE BALL GAME—Pontiac officials and Detroit Tiger players watch Freddie Hutchinson 
autograph a baseball for Pontiac's ‘Start Pitching’ service contest now underway. Left to 


bins, a, oe DALLAS, Tex.— Automobile re- wars. right are Paul Trout; E. J. Chapman, zone manager; Hutchinson; S. S. Whiting, assistant 
ADE SIMPSON, operator of| pair and servicing operations, which The Kansas City (Mo.) Automo-| zone manager; Vic Wertz; R. L. Crites, zone service manager, and Hal Newhouser. 
Mercury W Simpson Bros. Mt. Clemens| customarily reach a peak the first | bile Auction Co. has reported prices 
resident (Mich.) auction, reported prices|two months of the summer vaca- |‘ be ‘generally steady to slightly * s 
s, and edging upwards continually but |tioning period, seem to have auustes a b i ears aes a & re ituaries 
, ; b d the normal seasonal n , , 
with supply growing shorter. A Dellas. . P . retail buying is slow. Dealers ex- 


pect better retail over the next 60 


° ° Automobile dealers’ shops and in- ° ber of th h b' 
Hudson Building dependent garagemen generally re- | 44Y8. Coast Auto Authority, Dealers” Assn., the Texas ‘Automobite.Deal- 
D ° D ll port sharp increases in volume of e Harry Elliott, Dies resident of Corpus Christi since 1940, 
epot In valias service business so far during ae | Truck Registry SAN FRANCISCO.—Harry G. hee” Vine™ 
—and numbers of shops had turne Elliott, who was associated with Frederick H. Howell 


NEW YORK.—Frederick H. Howell, 61, 
the Pacific Coast automotive trade since 1918 a member of Howell & Trieber. 


as a public relations and adver-|inc., Brooklyn automotive parts whole- 


tising man for the last 32 years, poet died July 10 at his home in Bayside, 
jueens, 


DALLAS, Tex.— Hudson Motor | out record business during June. 
Car Co. will soon have its zone/ Nespite opening of new servicing 


. 
Again Due to 
wholesale sales and parts distribu- | ..tablishments and steady addition 


Break Record 


tion depot in Dallas concentrated in | o¢ new equipment, the over-all ag- : 

a modern new steel and masonry : " died last week after a month’s o #0 * 
gregate of repair business is mount-| DETROIT.—New truck registra- | j 

building to be built especially for it ing at a pace that taxes the capac- | tions for May should _ = the illness. He was nationally known Brady T. Black 


among the leaders in the industry,| jasper, Ala.—Brady Thomas Black, 32, 
many of whom appeared on his | used-car dealer here, was killed last week 
radio program, “Automotive News| When his pickup truck overturned and 
of the Air.” crushed him to ae . 

Mr. Elliott was head of the news mishts i: Dhiadietieen 


bureaus of the San Francisco and| orrawa, ont.—Levis A. Desroches, 42, 


and which it will occupy under} ity of the service establishments in 
lease. the peak months. 


The one-story structure will con- Numbers of houses have capacity 


o tain 21,000 square feet, the offices 
:4 , operations practically the year 
occupying 2,000 square feet and the around and one dealership service 


all-time record for the truck indus- 
try, R. L. Polk & Co. reported last 
week. This would establish a new 
top-figure, the third such since 
March, each month since being 








Monu. | cu iain Work has begue manager said the past week that| higher than the previous month. | Northern California Motor Car| president of Destoches ‘Motor ‘Sales, Ltd. 
sjetee, | on the building. The site is on| his shop was turning away as much! Op the basis of registrations for| Dealers Assn. and had been chosen | 274 Rideau St., lost his life when his gaso- 
ae 2 Mockingbird lane in a new business business as it actually handled. The 39 states, Polk’s motor statistical|to direct the news releases of the line-powered motorboat suddenly exploded 
| development area in the northwest- | "wer dealerships uniformly report | givision said that should present| NADA convention scheduled to be| 7 _7°ar Ottawa 
| ern section of Dallas no difficulty in building up their | ratios hold, a total of approximately | held here in January, 1949 
i , ia | Service volume, one reporting that | 192.000 new trucks will have been .) ee Republic Aviation Corp. 
' Wi. G. Gaston, same senneee, ots this volume had doubled each | registered for all states, when tabu- 
| that in the new Hudson distributing | month over the preceding month | jstions are completed. Pioneer Holmes, 64, Dies; Closes July 30-Aug. 9 
program, which eliminates distribu- | cince the operation began. . ; FARMINGDALE, N. Y—In li 
| torships, the Dallas and Houston - A total of 69,084 new trucks was Dealership Head in N. J. , N. ¥.—In line 
| regions will be combined in a zone|,, Without exception the explana- | registered from the states tabulated with its established annual policy 
not ' olen the Dallas zone operating tions for this heavy volume are the | thus far. This compares with 53,232 EAST ORANGE, N. J.—Arthur | of closing down all manufacturing 
used | der the South-Central division of | 8#™e. It simply takes more repairs | ynits from the same states in 1947. Holmes, chairman of Mallon Subur-| operations for one week to afford 
K-F | the ‘eliouny to keep the old cars going and| ‘The last truck industry record|%@", Motors, East Orange, and of | employes a simultaneous plantwide 
' ‘ nearly everyone is trying to keep | was chalked up in April, when 100,-| M@llon Oldsmobile Co. Newark,| vacation, Republic Aviation Corp. 
ank- , | them going as long as possible. 638 new trucks were registered a ” a — en Ridge, | will be closed July 30 to Aug. 9. 
had 5 ; The service requirements on the|from all states, except California, | **.7» 1#5¢ week. fle was 64. As only essential maintenance 
from 845 New Sales - June postwar cars is mounting in vol-| where tabulations were still in os ee —aae —_— and plant protection personnel will 
uary At San Antonio ume. There are more cars on the | process. eee cana on a oe be at the plant during the vacation 
this Bexar county new-car sales in road, therefore, than ever before Polk said new passenger-car reg- h y h 4 hief period, and other departments and 
ition J hed a total of 845. of | 2nd most of them are older cars. |istrations continued to reflect de-|C@Tee™ When he served as ciiet | offices will be closed, the company 
ie ee a + ; The service load is at a record high | creas roduction ause of |°nsineer, sales manager and vice-/ said it was attempting to arrange 
which 614 were new automobiles genic ed produc because of ident. Later h ized th 
' | and it is growing steadily. model changeovers, strikes and ma- | President. 2 € | all necessary office or telephone ap- 
with 114 commercial cars and the re- terial shortages, a total of 207,593| Holmes Automobile Co. which| pointments either prior to July 30 
ifor- mainder trucks. _ — , manufactured an air-cooled engine subsequent to Aus. 9 
° new cars being registered in 44 or subseq gs. ¥. 
uary San Antonio Buick Co. and Wine: Lauritzen Motors Honored states, as compared with 229,043 | in Canton, O., from 1918 to 1923. a ae 
rirst rich Motor Sales (Willys-Overland) . ' ¢ AUTOMOTIVE NEWS WANT ADS have 
con- tied for first place with 47 new-car Second Time by Nash from the same states in May, 1947. Earl S. Graham been proven the quickest, least expensive 
a CORPUS CHRISTI, Tex.—Ear! 8S. Gra- | method of reaching the men who want what 


d to sales each. O. R. Mitchell Motors Lauritzen Motors, Inc. (Nash), 
(Dodge-Plymouth) sold 45 new cars| Richmond, Va., has been award- 

Al- during the month. ed the Nash 10-point trophy for 
the second time, according to 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output Paul R. Lauritzen, head of the 
and sales every week. dealership. 


Amazing 
0 | VW MEW 1948 carer 


ham, 47, president of Gulf Chevrolet Co., | you have or have what you want! See the 
died at his home here July 8. He was a back pages of this issue. 


No Competition 
Personal Planes Prove 
Boon to Dealers 


The automobile and airplane are 
not in competition with one an- 
other, judging by the number of 
automobile dealers who have turned 
to the airplane to help them in their 
business of selling automobiles. 


J. D. Porter, Chevrolet dealer at 






Quantity 
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will Paris, Tenn., uses a Ryan Navion 
itor four-place personal plane to make : 
fec- business calls, cover his sales terri- s pore ma 
last tories, make factory calls and often e Re (@ Cc \%) 
an- to transport new Chevrolet buyers é 
nch to pick up their new cars. He 
ny. makes an average of 25 business O i 
Co 4 trips per month. 
the f U T 0 T U R N T é B L E Seip & Hansen (Oldsmobile-Reo), “ a - Bg 
res- Centralia, Wash., has found that / } 
yer For car showrooms use of their personal four-place C in . , RA O N © A 5 | N Pe) 
and lots. plane cuts down on delivery sched- 
ust ules. Time required to get cars 
ort Supports 10 TONS from Portland and Seattle has been : 
ral cut to a minimum since the dealer- : re We 
ad ship began flying drivers and own- ONE OF THE ral ION » 
asa: ers to distribution points. “aoagnag ae NID ave ean 
i se * ;, as } a 
oe ASSEMBLE IT YOURSELF AND LARGEST AND MOST MODER 
un . a ah : : = , 
TURN YOUR CAR... ANYWHERE [Ford Truck Sales Force PRODUCTION FOUNDRIES 
nd ; hel Late” pee eas Ends Training Parley 
ing No pits...no ho es ++.Nno anchor ts .* just set if up in DETROIT.—A Ford truck special- 
all your showroom window or lot... plug it in and run... ists training conference, with all 
At 24 consecutive hours a day. Here’s top flight truck managers from 324 dealer- 
xi- showmanship at an amazing low price. ae = the Dearborn district of at eC ae Te 
the For otor Co. participating, 
oe NEW SAFETY FEATURE 'was concluded last week. T # if W if a we. Fo D co M PA he i; 
Once more Brunner brings new advancement to | Under the supervision of C. J. 
the turntable field. 1. A safety factor... stop | Soderquist, Dearborn district truck FOUNDRY DIVISION 
it while in full motion by the pressure of your and fleet sales manager, the truck a! 
hand. It starts again... AUTOMATICALLY. managers were instructed in selec- 
ip- 2. One big bearing that supports 10 tons. = - — truck Se AAIN OFFI AND MANUFACTURING PLANT 
i s . or all types of operations and wit- 
a = bo eee i ee ee for nessed films designed to completely CHATTANOOGA 2, TENNESSEE 
a ull details on the new e! fo familiarize them with all Ford 
Hl BRUNNER SALES COMPANY trucks. A round-table discussion of 
he 358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING the problems faced by truck opera- 
in MANCHESTER, CONNECTICUT tors and dealers was also held. 


Read A. H. Allen's *‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 





USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER 
avto-turntables run 24 hours a day (without attention) in ANY kind of weather. 
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s 
Car, Truck Output Estimates 
. 
By Automotive News 
PASSENGER CARS 
(U. 8 PRODUCTION ONLY) 
Week Week Jan.1, Jan. 1, 
Week duly 10, July, July 1, July 17, 
“us ean, tpaee’ = 1946 1947* 1948 

CHRYSLER. .......... 20,279 15,919 16,801 44,804 405,065 411,621 
SEO os evdeguven 3,007 2,363 2,492 6,704 54,402 60,220 
PP 2,319 1,840 1,886 5,125 40,911 45,952 
AP rr 5,841 5,103 4,599 12,462 116,518 118,412 
Plymouth .......... 9,112 6,613 7,824 20,518 193,234 187,087 
DS. 0.0665 0c vObewES 15,763 15,104 12,117 38,481 398,636 288,135 
I N80 6 ve Se ved-evs 10,981 11,692 8,326 22,985 315,655 205,535 
EE <5 vex tesvesns 1,127 634 828 2,378 17,020 17,162 
MEN Scccteeweses 3,655 2,778 2,963 8,118 65,961 65,438 
GENERAL MOTORS . 33,118 31,220 27,119 71,868 789,197 840,291 
EE. be vive dienes 5,779 5,843 4,667 12,497 140,116 147,793 
a, eee 1,701 1,292 1,308 3,622 31,990 32,644 
Chevrolet ........... 16,122 15,415 13,368 35,066 389,614 417,169 
Oldsmobile ......... 4,165 3,875 3,357 9,027 105,926 106,014 
PD cnswaneere ses 5,346 4,795 4,419 11,656 121,551 136,671 
KAISER-FRAZER 3,500 2,554 3,769 8,099 56,566 102,011 
Es (05.06 40,0465 9-445 46 1,205 667 914 30,637 35,720 
ck obiee omnes we 3,454 1,849 3,102 7,185 25,929 66,291 
Pe Sides hab eee 751 462 409 1,456 9,629 16,976 
ey Sache kevenss 3,268 2,577 2,308 5,576 68,863 76,404 
ee eee 3,362 2,516 3,404 8,078 62,256 77,576 
PACKARD ............ 2,366 1,210 1,700 4,066 26,191 48,914 
STUDEBAKER ....... 3,280 2,480 2,622 7,238 67,630 91,730 
0 ere 179 659 144 385 17,694 15,742 
Total Cars, U. S. ... 85,861 74,701 70,393 185,001 1,901,727 1,969,400 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 


Week Week dan, 1, Jan. 1, 
aly tt Week duly 18 jy July 19. duly 17 
wn) Yean esas” 1948 1947" 1948" 
CHEVROLET ......... 7,611 4,549 6,429 16,828 150,070 213,839 
GE, cc cect cece 46 46 24 28 1,376 1,855 
DIAMOND T ........ 236 312 211 536 8,979 7,750 
DEED bse ess cvevens 3,608 3,694 2,964 7,272 100,831 84,362 
PREDERAL, .........5. 62 260 50 129 5,325 2376 
PT Se 6ocvesstedes Ve 6,476 6,509 6,004 15,2183 167,689 187,558 
CY En Svnwhaede ss oe 1,831 528 1,545 4,062 ee 45,929 
INTERNATIONAL |. 3,651 3,170 2,892 7,945 82,529 99,642 
ES oo ac 5 co ankn'es;6.0 0 218 400 171 478 11,622 7,374 
TS ise ibaa 6 99% «60 80 7 Ee 82 71 11,930 7,756 
STUDEBAKER ........ 1,600 1,354 1,252 3,482 36,470 34,378 
EE Da ciao 5 6 6.410 9:04 ¢ 173 400 82 348 10,277 7,333 
WUMEEEEE, 40 coin avegosecs 2,101 1,566 1,717 4,619 48,124 65,392 
MISCELLANEOUS 488 504 373 1,053 12,104 11,747 
Total Trucks, U. S. . 28,111 28,292 28,746 62,124 685,159 777,791 
Total Cars. 
ce ve A TES 118,972 97,998 94,189 247,125 2,586,886 2,747,191 
Total Cars, Trucks 
CI aii'6 ccc cveevse 5,666 5,069 5,541 18,418 189,998 139,378 
Grand Total, 








Md. U.C. Dealers 
Approve Program 
Of Safety Checks 


BALTIMORE.—(UTPS)—A pre- 
liminary move toward getting rid 
of unsafe automobiles that might 
prove dangerous to human lives 
and eliminating them from Mary- 
land roads in general, was taken 
here when members of the Asso- 
ciated Used Car Dealers of Mary- 
land, Inc., put into effect a volun- 
tary “censorship” on the trading 
and resale of such automobiles. 

Via a policy detailed by Joseph A. 
Phillips, president of the associa- 
tion, and ratified unanimously by 
the membership, no member of the 
association will allow a used car to 
leave his business place under its 
own power unless it meets standard 
safety requirements on brakes, 
lights, steering and horn. 

The dealers agreed that automo- 
biles now in their possession that 
cannot be brought up to those re- 
quirements will be sold only with 
the understanding that they are to 
be scrapped and towed away. Also, 
records of such machines will be 
turned over to motor vehicle com- 
missioner W. Lee Elgin for a fol- 
low-up check-up to guarantee them 
against resale. 

Every other car sold by members 
of the association will have a wind- 
shield sticker carrying the group’s 
four-leaf clover emblem and a guar- 
antee that the car is in safe operat- 
ing condition on brakes, lights, 
steering and horn. 

Commissioner Elgin, who is try- 
ing to find a compulsory inspection 
law for Maryland equal to those in 
effect in many other states, said: 

“The action by the Associated 
Used Car Dealers of Maryland, Inc., 
is certainly the most concrete evi- 
dence they could give of their de- 
sire to cooperate in driving danger- 
ous cars off Maryland roads. 

“By their action they will be able 
to effect almost at once a great deal 
of progress in this direction that 
otherwise could not have been 
achieved until the legislature meets 
next January.” 


New Auto Assn. Home 
NORFOLK, Va.—Tidewater Au- 
tomobile Assn. has occupied its 
new building at 739 Boush St. 
Parking space for visitors will be 
one of the advantages offered by 
the new location. 





Output Picture Brighter; 113,972 Rollin Week 


Barring serious material short- 
ages or labor trouble, both those to- 
tals may be doubled before the 
month ends. A more satisfactory 
inventory situation at Ford would 
go a long way toward achieving 
such a result. 

* * 7 

But NO matter what happens at 

any individual plant, the two- 
millionth passenger car to be built 
in the U.S. during 1948 should be 
assembled tomorrow (July 20). 

In 1947, the two-millionth car of 
the year was built on July 31. 

Kaiser-Frazer last week was an 
example of the entire industry’s de- 
termination to keep on building 
*cars despite recurring obstacles. 

K-F officials said they had only a 
10-day supply of shock absorbers 
and sway bars on hand in the face 
of a continuing strike at the Mon- 


(Continued from Page 1) 


When that supply is gone, they said, 
K-F will continue to make cars 
without the parts, which can be 
added later. 

Other plants affected by the Mon- 
roe tieup said they had found new 
sources of supply. 

* a7 * 


[-peerts the strike in the cap- 
tive mines, the drop in steel 
output last week from the week be- 
fore was not very large. Last 
week’s steel operations were esti- 
mated at slightly more than 90 per- 
cent of capacity. A rebound was 
expected this week. 

Steel mills were said to have 
gambled on the hope that the 
captive strike would not last very 
long. 

Meanwhile, steel demand con- 
tinued at top level. It was said that 
even last week’s slight decline will 


roe (Mich.) Auto Equipment Co.| hurt some consumers because pa. 
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. &. 
for the bowling team which won 


Otte Ahten, a mechanic employed by this dealership, is the individual CAA 
pion troph 


Haring now is able to display seven 
to right, 
G. Martin and Dr. C. Fe 


, Standing, are Ahten, C. 
ucht. 


HARING'S CHAMPIONS—This Chrysier-Pi uth dealer in New Orleans was sponsor 
the American ineeen championship in the Crescent City. 


League cha 
by his bowling teams in recent 


jes won 
Richardson, E. Ehrett; kneeling, L. Salzer, 


of it will come out of their quotas 
later in the year. 
. > > 


EMAND is still so far ahead of 

production that many disap- 
pointments are due when steel quo- 
tas for the last of the year are set 
up, steel spokesmen said. 


Some opinion was that 1949 will 
see the government channelling 
more and more steel to the oil 
and construction industry, either 
through forced or voluntary allo- 
cation. 


Oil companies have never stopped 
complaining during the postwar 
period about not getting all the 
steel they need and the backlog in 
the construction field is said to be 
impressive. 

Predicting a real scramble for 
steel beginning in 1949, steel men 
said that the automobile industry 
was not likely to get any more steel 
then than it will get in 1948. 





70 Miles Per Gallon? 
Yes, It’s Been Done 


ST. LOUIS.—R. J. Greenshields 
and V. E. Yust, laboratory work- 
ers at Shell Oil Co.’s Wood River 
(I.) plant, drove automobiles 
more than 70 miles on one gal- 
lon of gasoline. Greenshields 
averaged 70 miles and Yust 74. 

Although ordinary gasoline was 
used, they tuned the engines to 
obtain almost perfect combus- 
tion, lubricated all points of fric- 
tion and adjusted earburetors to 
operate with extremely thin fuel 
mixtures. The tests were made 
over a hilly 14-mile course which 
enabled them, at times, to coast. 








DEALER MAKES SUMMER DRIVING LESSONS POSSIBLE—Louisville Motors (Ford), Louis- 
ville, provided a driver training car to Halleck high school. Gien Van Slyck, vice-president 
of the dealership, presents the keys to William F. Coslow of the board of educa*'on. Wil- 
liam Donnelly, Louisville Ford district, looks on. 


National Committee to Study 
Oil Emergency Needs 


WASHINGTON.—Chairman Wal- 
ter S. Hallanan of the National 
Petroleum Council last week an- 
nounced the appointment of a com- 
mittee to study, report and make 
recommendations to the council 


L-M Promotes 
Daniels, Coats; 
Shifts Warren 


DETROIT.—Henry B. Daniels has 
been appointed supervisor of dis- 
tricts for the Lincoln-Mercury divi- 
sion of Ford Mo- 
tor Co. 

Joseph E. Bayne, 
Lincoln - Mercury 
general sales 
manager, an- 
nounced the pro- 
motion of Daniels 
as supervisor of 
districts, a new 
position inthe 
Lincoln - Mercury 
sales organiza- 
ti 





with respect to the nature of gov- 
ernment, government-industry and 
industry organizations, procedures 
and policies that would best meet 
the needs of another national petro- 
leum emergency should one arise. 

Appointment of the committee 
was authorized, it was said, in re- 
sponse to a request by the director 
of the oil and gas division of the 
Department of Interior. In a letter 
to Chairman Hallanan, he said: 

“In view of the central impor- 
tance of petroleum to the national 
security and welfare, the govern- 
ment and the petroleum industry 
should be prepared to reinstitute 
immediately, when and if neces- 
sary, such measures as may be de- 
termined to be necessary to safe- 
guard and assure supplies for 
essential needs in times of emer- 
gency and to provide the best pos- 
sible government and industry set- 
up to function at such time. 

“Solely in the interests of pre- 
paredness in this vital segment of 
the nation’s economy, and with the 
hope and expectation that the re- 
sults of the study will never be 
needed, the department believes 
that the National Petroleum Coun- 
cil would perform a most valuable 
public service if it should survey 
the petroleum experience of the re- 
cent war and the pattern that 
emerged during the period 1941- 
1945, and would recommend such 
government, government-industry, 
and industry organizations, proce- 
dures and policies as in its opinion 
would best meet the needs of an- 
other emergency should one arise.” 

The committee is as follows: 

Chairman, B. Brewster Jennings, 
Socony-Vacuum Oil Co., Inc., New 
York; vice-chairman, J. R. Parten, 
Woodley Petroleum Co., Houston; 
Bruce K. Brown, Standard Oil Co. 
(Ind.), Chicago; H. S. M. Burns, 
Shell Oil Co., Inc., New York; J. C. 
Donnell II, Ohio Oil Co., Findlay, 
O.; B. I. Graves, Tide Water Asso- 
ciated Oil Co., New York; D. A. 
Hulcy, Lone Star Gas Co., Dallas; 
J. A. Lentz, Continental Oil Co., 
Denver. 

Also, B. L. Majewski, Deep Rock 
Oil Corp., Chicago; J. Howard Mar- 
shall, Ashland Oil & Refining Co., 
Ashland, Ky.; Glenn E. Nielson, 
Husky Refining Co., Cody, Wyo.; 
John W. Newton, Magnolia Petro- 
leum Co., Beaumont, Tex.; S. F. 
Niness, National Tank Truck Car- 
riers, Inc., Downingtown, Pa.; H. J. 
Porter, Texas Independent Pro- 
ducers and Royalty Owners Assn., 
Houston; Claude P. Parsons, Spar- 
tan Tool Co., ‘Houston. 

Also, E. E. Pyles, Jergins Oil Co., 
Long Beach, Calif.; W. R. Reitz, 
Quaker State Oil Refining Corp., 
Oil City, Pa.; W. S. S. Rodgers, The 
Texas Co., New York; Stribling 
Snodgras, Bechtel Corp., San Fran- 
cisco; Reese H. Taylor, Union Oil 
Co. of California, Los Angeles, and 
W. W. Vandeveer, Allied Oil Co., 
Inc., Cleveland. 


































Henry B. Daniels 


on. 

Daniels will have direct super- 
vision of the work of each of the 21 
Lincoln-Mercury district managers 
throughout the country. He will 
work under the direction of Bayne 
and A. H. Crowley, assistant gen- 
eral sales manager. 

Appointment of new district man- 
agers for the Cincinnati and Twin 
City districts of Lincoln-Mercury 
was also announced by Bayne. 

P. D. Warren was transferred 
from his post as district manager 
in Minneapolis to Cincinnati. He 
will head a district which includes 
Indianapolis, Fort Wayne, Charles- 
ton, W. Va., Louisville, Lexington, 
Ky., and Nashville. 





George S. Coats, former assistant 
manager of the Ford Twin City dis- 
trict, succeeded Warren as Lincoln- 
Mercury district manager in a ter- 
ritory which includes, besides the 
Minneapolis-St. Paul area, Roches- 
ter, Minn., Fargo, N. D., and Bill- 
ings, Mont. 


Kansas Dealers Warned 


Of Stolen Chevrolet 

TOPEKA, Kans.—A bulletin from 
the Kansas Motor Car Dealers Assn. 
here warns dealers to be on the 
lookout for a 1946 two-tone blue 
Chevrolet Fleetmaster 4-door sedan, 
motor number DAA133-557, serial 
number 5DKG-9090. 

A man dressed like a farmer and 
representing himself as Melvin R. 
Hansen, RR No. 1, Newton, Kans., 
gave a bad check on a Newton bank 
in purchasing the vehicle from a 
Kansas City (Kans.) used-car dealer. 





SMILE—Visiting Detroit last week, Charles 
Ginsberg (left), president of N Miami 
Motors, Inc., Miami, Fla., is shown with H. 
C. Doss, vice-president in charge of Nash 
sales. 
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But Ford Strike Threat Hangs Fire... 


Coal Peace Eases Labor Outlook 


(Continued from Page 1) 


A major point of dispute was 
reported to involve the union’s so- 
cial security demands, with the 
UAW insisting that it share in the 
administration of such a program 
with the company. 

* i 


plans for an ultimate industrywide 
union-shop arrangement. 

It would not have been neces-. 
sary for Ford workers to vote 
“no” to doom the union shop. No 
vote at all would have been as 
much of a blow, since the Taft- 
Hartley law requires a majority 
of all workers in the bargaining 
unit to vote “yes,” not just a ma- 
jority of those employes casting 
ballots. 

Ford plant workers in seven 
states were not affected and did not 
vote. Statutes in those states, rec- 
ognized as priority laws by the 
Taft-Hartley act, forbid all forms 
of compulsory unionism, including 
the union shop. 



















































Hor of new negotiations over 
the weekend was held out at 
press time Thursday. Spokesmen 
for both sides expressed willing- 
ness to resume bargaining sessions 
in an effort to avert a strike. 

July 15 marked the expiration 
of the old Ford wage agreement, 
which went into effect last sum- 
mer. The company proposed last 
week that the contract be extend- 
ed to 1950, except for wages which 
could be reopened in a year’s time. 

A scattering of supplier strikes 
posed a secondary threat to auto 
production last week. Strikes 
were still in progress Thursday 
at the Monroe Auto Equipment 
main plant and the Timken-De- 
troit Axle plant. 

The long-standing wage contro- 
versy between the nation’s railroads 
and their operating employes was 
also settled during the week. The 
Army, which had been running the 
railroads during the period of nego- 
tiation, immediately returned con- 
trol to the rail companies. 

- e . 

Ts BIGGEST NEWS emanating 

from the Ford negotiations early 
last week was the return of UAW 
President Walter P. Reuther to ac- 
tive union service after a three- 
month convalescence from the bul- 
let wounds inflicted in his arm by a 
would-be assassin last April. 

With his arm in a light sling, 
Reuther joined Ken Bannon and 
the Ford unions’ negotiating team 
at the bargaining table three days 
before the July 15 strike deadline. 

It was soon obvious, however, 
that the union leader had lost 
none of his militancy throughout 
his enforced absence from the 
third-round wage scene. He soon 
marched out of the meeting room, 
declaring that the “stubbornness” 
of the Ford negotiators might 
leave the union no choice but to 
call a strike. 

Although strike votes and strike 
threats are a routine part of mod- 
ern negotiating tactics, Reuther and 
his lieutenants at Ford were appar- 
ently bent on taking full publicity 
advantage of their successful drive 


HELP WANTED 


EIGHT GOOD MEN. One of Ohio’s largest 
service centers needs 8 skilled mechanics. 
We have been in business for 13 years, 
have 9 twin post lifts, dynamometer, oil 
bar and all the latest equipment so 
arranged to handle large volume. Do 
not want cheap men and there is perma- 
nent opportunity to join large staff of 
motorsmiths under working conditions 
and pay you will like. Phone or wire 
Johnson Motor Company, 119 North Main 
Street, Middletown, Ohio. Phone 2-6501. 
Chrysler-Plymouth Dealer. 


AUTO ACCESSORY SALESMAN — Top- 
notch auto accessory salesman wanted to 
sell Tubular grille guards direct to job- 
bers from manufacturer. Lucrative earn- 
ings. Protected territory. Guardco, Inc., 
320 N. LaSalle, Chicago, Ill. 


GENERAL MANAGER—Small dealership. 
Central New Jersey. Excellent possibili- 
ties. Small investment will buy control 
for experienced man who will manage 
business. Box 2418, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER: Long established 
metropolitan Oldsmobile dealer in South- 
ern Ohio with good customer following 
wants man fully experienced in actually 
managing a service department; twelve 
mechanical stalls; three body stalls and 
paint room; control tower; twin-post 
hoists; all modern equipment; real op- 
portunity for ambitious man. Apply Box 
2419, c/o Automotive News, Detroit 26. 


WANTED—Service Manager. Would you 
like to move to a rapidly growing city in 
the heart of the richest section of the 
Pacific Northwest? We need a competent 
man to profitably run our air-conditioned 
fully-equipped shop now doing $15,000 
monthly volume. Salary plus bonus. Ex- 
perience and familiarity with Chrysler 
methods necessary. If interested, write 
Box 2424, De- 
troit 26. 


FORD SERVICE SALESMAN—Opportunity 
and advancement for qualified man. 


























































c/o Automotive News, 





- ts tion of the union shop at Modern, 700-unit dealership. Fifteen 
ord. thousand monthly labor. Midwest city 
In the NLRB-conducted election | 100,000. Modern facilities. Incentive 


plan. State age, experience, dependents, 
salary expected, equity in home, present 
and former employers. Send recent photo. 
Our reply will include photographs our 
facilities. Reply confidential if desired. 
Write Box 2413, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER WANTED — Desire 
man between age of 35 and 45. Must be 
capable of handling shop employing 
twenty. Located in Southern West Vir- 
ginia. This is a well established Dodge- 
Plymouth Agency. Not interested in any- 
one other than first-class man. Salary 
$400 to $500 per month. Apartment 
available. Reply Box 2414, c/o Auto- 
motive News, Detroit 26. 


WANTED: manager by Dodge 
dealer in the South Atlantic states. Po- 
tential 150 new units per year, salary and 
bonus. Good opportunity for the right 
man. Write to Box 2395, c/o Automotive 
News, Detroit 26, Michigan, giving age, 
experience, references and address. 


WANTED—A man to serve as general man- 
ager of an automobile garage. Applicant 
to apply with a letter in own handwriting, 
stating age, experience, education and if 
married. Wanted preferably a man with 
experience in selling automobiles. A good 
salary plus a bonus of net profits and a 
bright future. Write Box 710, Opelousas, 
Louisiana, 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance. 


required by the union shop, 88,943 
Ford workers voted to keep a union 
shop and 1,214 voted against. This 
98 percent vote of approval far ex- 
ceeded the majority vote needed. 

. * . 





EPORTS FROM the vast Ford 

Rouge plant, employing 65,000 
workers, showed how skillful the 
union was in bringing out the vote 
on an issue which it deemed of ut- 
most importance to its future status 
in the industry. 

Had the UAW lost the seven- 
year-old union shop at Ford, or 
even maintained it by merely a 
narrow vote, Reuther could have 
“kissed goodbye” to his ambitious 


Service 


N. D. Reduces Premiums 


For Jobless Pay Fund 


BISMARCK, N. D.— Reductions 
in North Dakota workmen’s com- 
pensation premiums expected to to- 
tal $300,000 a year were announced 
by the North Dakota workmen’s 
compensation bureau following its 
annual meeting. 

A “sliding scale participating dis- 
count system,” said to be the first 
of its kind attempted by any state- 
owned fund in the country, was in- 
augurated. The discounts. will 
range from 5 to 25 percent. 

The 5 percent discount will be 
granted to employers in their sec- 
ond year of contributions to the 
fund; the 25 percent to employers 
who have been paying premiums 
more than five years. 

The bureau also broadened the 
accident experience discount fea- 
ture to include an estimated 2,500 
employers. This was done by cut- 
ting from $100 to $50 the minimum 
annual premium payment entitling 
the employer to participate in this 
reduction. In general, under this 
provision, the fewer accidents an 
employer has, the lower his rate. 















SALES MANAGER—Experienced on both 
cars and trucks. Can handle general 
management of medium size dealership. 
Experience includes 15 years in finance 
business, four years as factory district 
manager and retail sales manager of 400- 
car and truck deal. Record A-1. Excel- 
lent references furnished. Age 43, mar- 
ried, good health. Box 2415, c/o Auto- 
motive News, Detroit 26. 


PARTS MANAGER, young ,settled, thor- 
oughly experienced, desires change. Pre- 
fer progressive Hudson dealership. Mini- 
mum salary, $100 per week. Box 2408, 
c/o Automotive News, Detroit 26. 

ACCOUNTANT - BUSINESS MANAGER, 
CONTROLLER, with extensive factory 
and dealer experience, seeks change in 
Los Angeles area. Capable assuming 
heavy responsibility. Replies confidential. 
Box 2389, c/o Automotive News, De- 
treit 26. 


HE IMPORTANT vote of the 

Rouge plant was made more dif- 
ficult from the UAW standpoint 
because the NLRB voting booths 
were at some distance from the 
main plant gates. 

This did not daunt the leaders of 
Ford Rouge Local 600, the iargest 
union local in the world. Buses 
were hired to transport workers to 
and from the voting booths. Union 
members were deluged with “Vote 
Yes” literature at plant and at 
home, and T-shirts calling for 
“Yes” votes were handed out free 
to Rouge workers. 

Finally, handsome gold pins 
were presented to workers after 


1948 


they stepped from the election 
booths, indicating that the pin- 
wearer had cast his vote for the 
union shop. 

One NLRB election worker said 
that many workers asked him 
where the pins could be gotten, not 
realizing that a vote in the election 
was a necessary obligation to their 
acquisition. 

The outcome of the vote made it 
a certainty that union-shop de- 
mands on other auto makers would 
be vigorously pressed when present 
contracts come up for renewal in 
1950. 

While the election did not obli- 
gate the Ford management to grant 
renewal of a union shop, it was a 
foregone conclusion that a heavy 
favorable vote by the workers 
would force the company’s hand in 
ensuing negotiations. 

Ford was the only remaining pas- 


Classified Want Ads 


(FOR RATES, ETC., SEE NEXT PAGE) 


POSITION WANTED 


STARTED AT BOTTOM greasing cars. 
Assistant general manager 1,000-car deal 
before war. Selling K-F now. No coliege 
but four years night school accounting. 
Worked in and managed every depart- 
ment in retail, Sales representative for 
G.M. three years. Am available for good 
proposition. Write Box 2409, c/o Auto- 
motive News, Detroit 26. 


OFFICE MANAGER, ACCOUNTANT- 
BOOKKEEPER. Prefer General Motors 
dealership. Detroit area. Willing to in- 
vest. G. C. Scheel, 18115 Lahser Road, 
Detroit 19. Phone KE. 1-0753. 


MANAGER, SALES MANAGER or PART 
OWNER position desired by man with 15 
years’ experience in training salesmen and 
selling with national organizations. 40 
years old, college graduate. Can furnish 
A-1 references. Box 2410, c/o Automo- 
tive News, Detroit 26. 


MOPAR. Direct dealer. 
Division. What have you to offer 29- 
year-old parts wholesale salesman with 
experience all phases of parts department 
operation? Will travel from east to west 
or south, salary and bonus. Veteran; 
married. Box 2427, c/o Automotive 
News, Detroit 26. 


VETERAN, age 47, just discharged, Cap- 
tain Ordnance, desires connection in auto- 
motive field Middle West or Southern. 
25 years’ experience in sales, service, 
parts, jobber sales and factory represen- 
tative; 6 years Army automotive main- 
tenance and transportation U.S. and Eu- 
rope. Box 2428, c/o Automotive News, 
Detroit 26. 


SALES MANAGER, qualified by 15 years’ 
experience in automobile business and 
profit-making record in merchandising 
new and used cars, customer service la- 
bor and parts sales. The results of an 
interview and exchange of information 
with dealer will indicate whether or not 
employment is mutually desirable. Box 
2429, c/o Automotive News, Detroit 26. 


AUTOMOTIVE PARTS EXPERT desires 
position as parts manager. Thirteen 
years’ experience on all Ford products. 
Prefer Florida or California. Box 2420, 
c/o Automotive News, Detroit 26. 


SALESMAN with diversified automotive ex- 
perience desires connection Detroit area. 
28, married; have ‘48 Chevrolet. Walter 
Schan, 1293 Alameda, Detroit, Michigan. 


SERVICE MANAGER AVAILABLE Aug. 
1st. Able take complete charge service 
department. Prefer Dodge, Nash or 
Kaiser in Midwest state. J. A. McCrone, 
913 Hinckley St., Danville, Tlinois. 


DEALERSHIP WANTED 


QUALIFIED FOR BIG THREE—Desire 200 
and over contract for cash. Replies held 
in strict confidence. Box 2406, c/o Auto- 
motive News, Detroit 26. 


Prefer Chrysler 




















Part Interest in Chevrolet 


Or other General Motors dealership in 
California, Oregon or Washington; of 300 
or more (1941 sales) cars. With agree- 
ment for total purchase after two to four 
years. 

Fifteen years’ experience in retail dealer- 
ships as accountant, sales manager, gen- 
eral manager and public relations work: 
including six years as owner-manager of 
own Ford dealership. Credentials are in 
order; and will assume full responsibility 
of management. 

Have qualified with General Motors fac- 
tories. Cash available. All correspondence 
confidential. 

BOX 2426, 
c/o AUTOMOTIVE NEWS 


DETROIT 26 





DEALERSHIP FOR SALE 


IN WASHINGTON STATE. Popular car, 
truck, farm equipment agency. Show- 
room, parts room, wrecker service, com- 
plete shop. Modern three-bedroom home. 
All located outside city limits on Hiway 
99. Midway Seattle-Portland. Farming, 
logging, climate excellent. , Less than one 
hour drive to mountains or ocean. Old 
established garage. Doing excellent busi- 
ness. All for sixty thousand dollars. 
Wire or write P.O. Box 301, Longview, 
Washington. 


FOR SALE, well established popular new 
ear dealership. With large and very 
active service department. Completely 
equipped. With or without property. Lo- 
cated in the Metropolitan New York zone 
of Eastern New Jersey. Address Box 
2422, c/o Automotive News, Detroit 26. 


DISTRIBUTORSHIP for nationally known 
truck. Also dealer for light passenger 
car. Will sell all or part interest. All 
inquiries held confidential. Box 2425, c/o 
Automotive News, Detroit 26. 





































North of Pittsburgh, 93 miles South of Erie. 












NEW CARS WANTED 


WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 
Auto, Peoria, Illinois. 


USED CARS WANTED 


WANTED TO BUY late model small coach 
or large limousine sedan for small bus 
line. Must be in tip-top shape and rea- 
sonable in price. Hays Motors, Inc., 
Sixth & Walnut Sts., East Liverpool, Ohio. 


USED CARS FOR SALE 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, IND. 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 





AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 





Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 
WALT CHAPMAN AUTO 


AUCTION 
Strattanville, Pennsylvania 





Phone 32 


AUTO AUCTION 


Every Friday at 12:30 P.M. 


DEALERS ONLY 


No Buy-Bidding and You Buy 
With a Drive 


SIMPSON BROTHERS 
Mount Clemens, Michigan 
Intersection US-25 and M-97 


Phone 32147—9436 
Auctioneer: Col. Bill Nagy 


AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 11 A.M. (C.S.T.) 


Every Thursday 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 

































































senger-car maker which had not 
settled its 1948 wage pattern. All 
the other car makers, except Gen- 
eral Motors, had granted 13-cent- 
an-hour pay raises. GM gave an 
initial raise of 11 cents and agreed 
to readjust wages every quarter in 
line with the cost of living. 

The Monroe Auto Equipment 
strike halted the production of 
shock absorbers and sway bars to 
five auto makers, including GM, 
Ford, Hudson, Packard and Kaiser- 
Frazer. 

Only K-F said its supply of these 
items was insufficient to tide over 
an extended shutdown 

The main issue in the Monroe 
strike involved company demands 
for abolition of a profit-sharing 
plan. The company offered its em- 
ployes a 12-cent hourly raise, plus 
another cent an hour which it said 
would compensate for the loss of 
profit-sharing benefits. 























DANVILLE, PA. 
AUTO AUCTION 
Every 
WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 



















New-car dealers ure taking 
advantage of our auction, us 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 
































DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 
Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 



























WHOLESALE 
BUYERS 


West Side Cleveland’s largest 
dealer has large volume of late 
model cars, including many new 
car trade-ins of all makes. We 
are maintaining 15-day turnover 
of entire stock. We arrange 
shipment. Wire or phone us for 
hotel reservations. 



















SOUTHWEST FORD 
SALES COMPANY 


3735 W. 25th St. Cleveland, O. 
Phone: SH. 2107 — On. 5143 













Ken Schaefer’s — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 

“‘The Great Mid-West Market”’ 
915 N. Tilinols St. Phone Lincoln 5383 


re ee RRR A RR Se TRIAS 
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‘USED CARS FOR SALE _ 


WE WHOLESALE 


tt Detroit’s 
| Largest 
Wholesaler 


SID SAVAGE 


150989 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 





USED CARS FOR SALE USED CARS FOR SALE 





LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN, 3-7400. 





WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's, 1948’s and 
1949's for immediate delivery. Trans- 
portation arranged to all points. Wire 
or call us for hotel reservations. 


SAM GREENFIELD CO. 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 


LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 


ATTENTION 
USED CAR DEALERS 


50 SELECTED TRADES 
Cleaned Up and Ready to Go 
°46 - °47 
Chevrolet, Cadillac, Buick 
All Makes and Models 


CONNELL CADILLAC 
DICK CONNELL 
CHEVROLET 


When in Detroit, Make This 
Your Headquarters 


12830 Jos. Campau 
TWinbrook 1-06038 














WHOLESALE 


19484746 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 


Auctioneer QUANTITY BUYERS 
GEO. CASSIDY Also Large Stock of Convertibles 
IRVIN SACHS 
Sale Starts at 12:00 Noon ““Philadelphia’s Largest Used Oar Dealer’ AUTOMOBILE 
CHICAGO AUTOMOTIVE 4539 Chestnut St. Philadelphia, Pa. AUCTION 


28 MILES FROM CHICAGO LOOP 
% Mile East of Illinois State Line 
On Route 30 


AUCTION, INC. 
1050 wg Sist St. 
““Ohicago Is the Place 





EVERY FRIDAY 11 A.M. 
ae 150 Cars Each 


trictly Wholesale 
Dealers Buy—Deaters Sell 
Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 


nished. Call early for reservations. 
Transports available to move cars. 


Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


er Auto Auction 





AUTO AUOTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY .. . 12 NOON 


Aurora AUCTION Sales 


aT 
NEW LOCATION 
U, 8. Route 30 (Joliet Road) 


EVERY MONDAY 
11:00 A.M. Promptly 


BUY - SELL - TRADE 
This Sale Known for Plenty 





111-4051 Dyer, Ind. 
Saas Eee Sere. AUCTION Res.: Chicago Heights, Ill. 5268Y3 
Fly or Drive to Every Wednesday — 12 Noon and Lansing 173-M 


AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 


Ted Iiseman, Owner 
“*Dutch’’ Stewart, Auctioneer 


Dealers Only 
Rain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 
3740 Summit Toledo, Ohio e 
PO. 702! 


CAN YOU USE ANY OF 
THESE CARS? 
* 


1948 Caddy 2 dr., 61 equipped 
1949 Mercury 4 dr., R&aH, WSW, 
oD 








ATTENTION 
Dodge & Chrysler Dealers 


80% 


Discount on Chrysler Corporation Parts 


1949 Mercury 4 dr., R & H...... 
1948 Oldsmobile, 76, 2 dr., R & H 2,700 


1948 Ford Club Coupe, R & H, 
12,000 miles 


1946 Ford Wagon, R & H, 12,000 
miles , 





DOC GREINER 


The Flying Dutchman, Inc. 
Toledo 2, Ohio 


* We will prepay freight on orders of $200.00 net. 
Brand new Army surplus parts ready for shipment. 


Write, wire or phone for complete list 
and quantities available 


WHOLESALE PARTS CO. 


717-719 E. 9th Street Dallas, Texas 
Phone Yale 2-9876 


AUTO AUCTION 


(WHOLESALE ONLY) 
Every FRIDAY --- 11 A.M. 


RAIN OR SHINE 
ne BSS 


WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


@ BRING CARS TO SELL 

e BUY CARS YOU NEED 

e LOW AUCTION FEES 

e John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 





EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel: Woodburn 3060-0392 
Auctioneer: Pat Patterson 


TRUCKS WANTED 


WE ARE INTERESTED in buying late 
model used trucks and cars. Any make 
from % ton to 15 ton. We go anywhere. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 No. Cicero Avenue, Chicago 
44, Illinois. 





AUTO BUYERS — Best wholesale deal at | DODGE TRUCKS WANTED by 











1948 





TRUCKS WANTED 

Dodge 
franchised dealer. All models. Will buy 
only from franchised Dodge dealers. 
Alden MacLellan, Inc., 718 N. 7th Street, 
Allentown, Pennsylvania. Phone 6256. 


TRUCKS FOR SALE 


SACRIFICE SALE. One 1945 K-7 Interna- 
tional and one 1945 18M model Federal 
truck tractors, each with 1946 Miller 25- 
foot trailers with 4-foot sides; both 
units complete with saddle tanks, all 
lights, power brakes, with hand valves, 
good tires and in A-1 condition. We offer 
both units together and with all Florida 
license plates for $4,000. T & H Motors, 
116 W. Rich Avenue, DeLand, Florida. 
Phone 833. 


NEW 1947 MODEL B.C. GMC with Wood 
2% dump body, two-speed axle. J. L. 
Carpenter, Bridgeport, Conn. 


AUTOMOBILE NSPOR' RAILER, 
practically new, only 3,000 miles, 1047 
z— tractor, saddle tanks, fifth wheel, 

2 speed axle, six 7.50/20 tires. Delavan 
trailer equipped with 2 sets of tracks, 
regular car tracks and jeep tracks. Will 
haul 4 passenger cars or 6 jeeps. James- 
town Auto Mart, 1200 Washington 8t., 
Jamestown, N. Y.; Phone 6059. 


WHITEHEAD AND KALE 
AUTO CARRIER 


and 
1946 TWO-TON DODGE 
TRACTOR 


5-Speed Transmission 5th Direct 
Immediate Delivery 
Good Condition 
$3,600 
Call, Write or Wire Mr. Klepfer 


Stewart Motor Sales, Inc. 
1225 E. Washington, Indianapolis 
Tel. Ma. 6578 


1942 DODGE TRACTOR and haulaway in 
perfect condition. The haulaway can 
carry four cars regardless of make or 
year. Fully equipped with new tires, 
radio and heater; will sacrifice. Reliable 
Motor Company, Inc., Franklin St. and 
Fulton Ave., Baltimore 23, Maryland. 
Phone Gilmor 6667. 


NEW FORD TRUCKS, F-1 through F-8. 
Hudson & Company, Ford Dealer, Macon, 
Mississippi. 


FOR SALE — New International KR1i1l 
C.O.E. 120-inch WB, 11:20 14 ply tires 
with fifth wheel; new 26-foot Fruehauf 
tandem dual platform trailer. This outfit 
lists at $9,800. Our price is $6,450. Give 
us your bid. International dealer. Meta- 
mora Implement Company, Metamora, 
Illinois; Phone 39. 


WRECKER FOR SALE—Brand new Holmes 
Traffic King hoist and body in original 
crate. $1,624.53. White Chevrolet, 
Zanesville, Ohio. 


WRECKER FOR SALE — 1946 Chevrolet 
C.O.E, 2-ton, 2-speed axle, Holmes Traf- 
fic King wrecker complete with body, 
full running boards, extra heavy rear 
fenders and bumpers, 2 spot lights, cab 
light, flasher stop lights front and rear, 
no spin (traction on all rear wheels) 
8:25x20 dual rears, 7:50x20 fronts, extra 
heavy front bumper, heater and defroster. 


Approximately 20,000 miles. Excellent 
—~ White Chevrolet, Zanesville, 
0. 


BUSES FOR SALE 


USED 1948 Chevrolet school bus, 48-pas- 
senger. Very good condition. Price $1,100. 
Harpold Motor Company, 1012 South 
Main Street, North Canton, Ohio. 


NEW CARPENTER 30-34 passenger school 
bus body on new 1947 Dodge 1%-ton 
chassis equipped to conform to school-bus 
requirements. G. W. Tisdale, Inc., 490 
Main St., East Orange, New Jersey. 


NEW AND USED SCHOOL BUSES—1939- 
41-42-46-48 models. 48 and 60 passenger. 
Attractive prices. Park Chevrolet Com- 
pany, Ebensburg, Pa., Phone 233. 


PARTS WANTED 


WANTED: One new or used left front 
fender, 1937 LaSalle. A. Fortier, 85-43 
ee Street, Queens Village, L. I., New 

ork. 


WANTED: Radiator shell and left head 
lamp for 1939 model Plymouth. Contact 
us. John P. Hughes Motor Co., Inc., 
Lynchburg, Virginia. 


GRILL AND FRAME WANTED for 1937 
Ford truck. Also sander and air ham- 
mer. Automobile Dealers Exchange, 
Bridge Plaza, South & 22nd St., Long 
Island City, N. Y. 


PARTS FOR SALE 


CHEVROLET PARTS—Front fenders, fen- 
der skirts, running boards, hood panels, 
cowls, face bars, grilles, 
1947-48 %-%-1 ton trucks. Anderson 
Chevrolet Co., 16220 Kinsman Road, 
Shaker Heights, Ohio. 


ATTENTION: Trucks-bus manufacturers, 
converters, distributors, dealers. Avail- 
able immediate shipment from factory 
stock built our order 35—7,000 pound 
Shuler front axles 80 inch track, either 
hydraulic or air brakes. Full discounts 
based on buyers’ level of trade. Please 
wire or write H. R. Wilson, 2171 Shat- 
tuck, Berkeley, California. 


FORD PARTS shipped anywhere. Call, 


headlamps. 


write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 72765-6-7. 

















PARTS FOR SALE 


fender parts for all models. 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 5, 
New Jersey. 


WE CARRY LARGE STOCK of Interna- 
Harvester truck parts. Orders 
shipped same day received. 25% discount 
on orders of $100 or more. Morris Serv- 
ice Station, Tuscumbia, Alabama. 





Attention! Export Buyers! 
$800,000 


NEW WAR SURPLUS 
AUTOMOTIVE PARTS 


50% to 75% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 


16, MICHIGAN 
Phone: TAshmoo 5-1640 








OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 

Grilles Hydramatic Parts 

Hub Caps Shock Absorbers 

Fenders Distributors ' 
Gas Tanks Carburetors 

Trunk Lids Steering Wheels 

Fuel Pumps Cluteh Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
PONTIAC 


WOODY ‘suis 


Largest Pontiac & G.M. Parts 
~*~ in the Midwest 


Upper at an Pivot Pins 


a ” Set 69c 


Buick — Olds — Pontiac 


12140 Jos. Campau Detroit 12 
Michigan 


Telephone TWinbrook 1-1600 











JEEP PARTS 


Largest Stock of Willys-Overiand 
Ford Jeep Parts in Northwest 


Wire for our 
Catalogue of Hard-to-Get Parts 
SKAGIT MOTORS OF SBATTLE a 
1406 — 10th Ave. 
East 0770 


BATTERIES—NEW 
Ford, Chevrolet, Plymouth—$7.25 


Guaranteed 
25% with order, balance C.O.D. 
CLARK’S SERVICE 
5800 W. THIRD ST. 
Dayton 7, Ohio 


CADILLAC-OLDSMOBILE t 


PARTS and ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








PARTNER WANTED 


WANTING TO EXPAND. Wanted—a part- 
ner, working or silent, to join with me in 
one of the best automobile businesses in 
America. An old established company 
doing a good business that has an out- 
standing reputation, with one of the most 
modern, up-to-date automobile buildings 
in the Northeast section of Ohio. A 
Christian partner preferred. Box 2421, 
c/o Automotive News, Detroit 26. — 


DISTRIBUTORSHIP WANTED 


ADDITIONAL ITEMS WANTED FOR DIS- 
TRIBUTION. We are at present selling 
first-class truck accessories and desire 
allied items. Our highly trained sales or- 
ganization is in direct contact with auto- 
motive dealers throughout the country 
We can sell it—-What have you? Box 
2412, c/o Automotive News, Detroit 26. 








MANUFACTURERS OF AUTO 


PARTS and/or ACCESSORIES 
Successful specialized export house re- 
quires export distributorships and agen- 
cies worldwide. 


H. GAFNEY COMPANY 


140 West 42nd Street 














AUTOMOTIVE NEWS, JULY 19, 


AUTO EQUIPMENT FOR SALE: 





AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


AUTO AUCTION 


DETROIT’S BIG INDOOR AUCTION 
Held in Comfortable Sales Arena of 20,000 Sq. Ft. 


WEDNESDAY, JULY 21st... 12 NOON (DST) 
(And Every Wednesday Thereafter) 


100 S. CLINTON ST. 
ANDover 


CHICAGO 6, ILL. 
DORchester 8373 





TRUCK EQUIPMENT FOR SALE 


BRAND NEW, genuine Ford pick-up bodies. 
Spare tire rack and tail gate, 114 inch 
wheel base chassis. Body dimension 78x 
48. Fits '41-'47. Price only $85. New 
Ford truck cabs, complete with wiring 
and instruments. Fits °48-'49 trucks. 
Price only $333. Ace Motor Sales, Inc., 
Mantua Avenue, Woodbury, New Jersey. 
Phone Wo. 2-2342. 


New Ford Truck Cabs 


Complete with wiring and instruments. 
Fits 1940-47 models. 


@ Col. Bill Nagy, Auctioneer, “Michigan’s Best” 
@ Auction Arena in the Heart of Downtown Detroit 
@ Low Auction Fees—$5.00 and $10.00 


| @ Open All Night—Bring your cars Tuesday night or 
early Wednesday 


@ Hotel Reservations Made Upon Request 


APTCO AUTO AUCTION 


124 SPROAT ST. 
(Between Cass and Park Aves.) 
DETROIT 1, MICHIGAN 
TEmple 3-2044 TEmple 3-3129 


New Chevrolet Cabs 


1947-48 models, complete. 
$450 


New Dodge Deluxe Cabs 


mplete 


New Studebaker Cabs 


Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 
type. 





$350 
New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 


aS and civilian passenger car 


DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 


and ick parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 


1545 W. Madison St. Chicago 24, Ill 
Tel. MANsfield 7772 


SHOP EQUIPMENT FOR SALE 

IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 


FOR SALE — Ten-ton vertical press, $25; 
Bear dynamic wheel balancer, model 33, 
$195; Swayne-Robinson bench ‘lathe, com- 
plete with motor, $35; Atlas 9-inch lathe 
on stand—chucks and attachments—$100; 

- National cash register, 2-drawer electric, 
Seer eee eee eee eee anne $495. All of the above are in good con- 


dition. White Chevrolet, Zanesville, Ohio. 
“DETROIT” 


SEVEN (7) Lyon parts tables, No. 1, al- 
Comm ste ith all op FI eliable 
AUTO AUCTION EVERY FRIDAY Seen “Cee Be be ti ee 
12 NOON ... RAIN OR SHINE 
(Dealers Only) 
“The Hub of the Industry” 


ridian, Mississippi. 
10 METAL PART-BINS for sale. $30 each. 
COL. CARL E. MARKER 
America’s No. 1 Auctioneer 


Phone 4304, Elizabethtown, Kentucky. 
ANTIQUE CARS FOR SALE 
NASH TOURING CAR—About 1922, run- 
ning condition, tires good. Make offer. 
Bring your cars or send them Thursday, Thursday night or Fri- ee, oe Se 
day A.M. Our guarantee! You must be satisfied. Plenty of : canes oo 
buyers and sellers. Call us for reservations and accommodations. CINES- WANTED. Actomstive, industtal 
UNiv ersity 19773-28457-28458 and hardware lines by capable manufac- 
C & M MOTOR SALES 
14550 LIVERNOIS 
Detroit, Michigan 
Owners: Herb Calfin, Manvel Feldstein 
Doing Business From Coast to Coast 


Phone 4600 















turers’ representative. Indiana and Mich- 
igan. Box 2423, c/o Automotive News, 
Detroit 26. 


AIRPLANES FOR SALE 


1948 STINSON STATION WAGON, pri- 
vately owned, purchased new April 16, 
1948; only 16 hours including factory 
delivery. Maroon. Cost over $7,000, in- 
cluding factory equipment. $5,000 takes 
it, a real bargain for someone. L. B. 
Costlow, Chevrolet Dealer, Johnstown, 
Pa. 

1j41_ TAYLORCRAFT FRANKLIN EN- 
GINE, nearly perfect, $1,200. One of 
the finest small planes ever built. You 
will be amazed at its condition and per- 
formance at that price. Always privately 
owned. Run less than 400 total hours. 
L. B. Costlow, Chevrolet Dealer, Johns- 
town, Pa. 

NEW 1948 Stinson-Voyager 165. 40 hours 
since new, one month old. Will sell or 
trade for cars. Phone 4304, Elizabeth- 
town, Kentucky. 


FARM IMPLEMENTS WANTED 








UN. 2312 


Columbus Auto Auction 


EVERY FRIDAY .. . 12 NOON 


DEALERS ONLY 


ART GRANDI 
Auctioneer 


UN. 2312 


JOE KNOP 
Sales Manager 


Greater Columbus Auto Mart 


935 Gladden Road 
COLUMBUS, OHIO 


COMBINES WANTED 
IMMEDIATELY! 


Price No Object—Top Best Offer 
Reward for Lead to Location of 
New or Used Machines 
10, 12, 14-Foot Popular Makes 











Self-Propelled. Desperately 
Needed 


Wire Collect: 


Continental, 
Sturgis, S. D. 


BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 





A U Z. T I O N MISCELLANEOUS 
ENGINE REBUILDING — Crankshaft 
grinding and _ wmetalizing. John P. 






EVERY eee (1 P.M., E.S.T.) 
DEALE 


RS ONLY) 300 Commerce, 


Hughes Motor Co., Inc., 
St. Lynchburg, Virginia. 

ONE STUDEBAKER SIGN FOR SALE. 
18 feet vertical neon sign. Six months 
old. Price $450. Phone 4304, Elizabeth- 
town, Kentucky. 

GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. aa ak 
letters, 1c government postcards, 
quality. Low prices. MACKIE, 81 a 
Jersey City 6, New Jersey. 


CHARLIE wae. AND DEAL” McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 
156 E. CENTER ST. - AKRON, OHIO 


| Phone BL. 3127 
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AUCTION OF AIRPLANES 


AT 
MONTPELIER AIRPORT, OHIO 


Airplane Sales on the First Saturday of Each Month 


Sellers should have planes at airport Friday or early Saturday 
A.M. Hundreds of owners have requested us to promote an auc- 
tion of this kind and we expect buyers from most parts of the 
U.S. A small commission will be required from consigners. 


A Good Place to Buy or Sell 
TERMS 


Bring cash or certified travelers’ or cashiers’ checks. Aircraft 
of all types represented. 
We will not be responsible for accidents. This applies to buyers 


and sellers and spectators; everyone and everything. 
U. S. Highway No. 


Buyers can arrive by plane, Wabash R.R., 
20. Airport operated by Ross Flying Service. 


Address ail inquiries to: 


Woodruff, Jenkins and Drake Auction Company 
(Partners) 
MONTPELIER, OHIO 


An old, established auto auction firm, conducting automobile 
sales on Monday each week throughout the year. 
We have never missed. 


OLDSMOBILE PARTS 


We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 


UP TO 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail. 


TREVELLYAN OLDSMOBILE, Inc. 


315 South Capitol Phone 2-1127 
LANSING 25, MICHIGAN 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


* Bring your cars or send them Monday, Monday 
11:30 A.M. Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


Owners: 


$24 W. MAIN ST. FORT WAYNE, IND. 





Send Automotive News to Address Below 
for One Year $8 [|] or Two Years $14 [] 


for which check is attached [_] or send bill [_] 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


| 
| Car Dealer () Truck Dealer [ Manufacturer [) | 
j ebber 1) Insurance [) Financial [) Supplier 1 
| TT denser cdasnnueed dndacobsncsstennetanccghenchnetsanceneasanhathncesieeihs chbetnianeensnenainenss 





Chrysler 


sells parts and service 


in another smash four-color center spread tin 
national magazines reaching 78,548,680 readers 


ke 


a a lel 


He aim to take care ofour own... 


This is advertising that really pulls in service 
and parts business for Chrysler dealers. It gives 
the reader a convincing reason why the Chrysler- 
Plymouth dealer is the right man to take care of 
his car, the man to turn to for MoPar parts. Per- 
suasive, dramatic, friendly, this is good will and 


prestige advertising with a real sales hook. You 
make a lifelong service customer when you con- 
vince a man that you take real, personal pride in 
the fine performance of his car. And that’s exactly 
what this advertising is doing on a mass scale for 
Chrysler-Plymouth dealers. 
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